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Abstract

The research objectives are 1) to study the effect of electronic word-of-mouth
(eWOM) on brand knowledge and brand relationships, which predict repeat purchase
intention and 2) to compare the effect of eWOM on brand knowledge and brand
relationships, which predict repeat purchase intentions between owners of Toyota and
Honda passenger cars in Thailand. The research results showed that eWOM has a
significant positive effect on brand awareness and brand image. Brand awareness has a
significant positive effect on brand image; however, the relationship is not found in Honda
passenger car owners. In addition, brand image has a significant positive effect on brand
relationship. Finally, brand relationship has a significant positive effect on repeat

purchase intention.

Keywords: Electronic Word-of-Mouth (eWOM), Online Product Review, Brand
Knowledge, Brand Awareness, Brand Image, Repeat Purchase Intention,

Brand Relationship
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ms%‘ammuumﬂ@iaﬂﬁﬂuuﬁumaﬁﬁ@l %38 Electronic Word-of-Mouth (eWOM)
{udannuniounanuinsunsuuiuisessanaeulast laud Gulodasauaonla
\B% Facebook, Twitter, Google+ UAan quﬁuﬁnaumﬁyam (Content communities) L%
Wikipedia, YouTube v{uﬁauwmaauvlaﬁ (e-Forums) LLaszdaﬁml{a%W (Content
aggregators) (Constantinides, & Fountain, 2008) I@U“ﬂ”agagﬂﬁﬂuifumamﬂizaummi
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(Abrahams, et al., 2013; Kim, & Johnson, 2016; van Rijnsoever, et al., 2012)
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duilnanodu lasnnujnmildingua (Attribution theory) ldaBunawn@nssudinarni
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' o ' o o a <« ) A o A { &
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© a X & a G ) o « A &
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nnunastoyafiguilnanoaulwli (Bambauer-Sachse, & Mangold, 2011) Tsuwfiad
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L%amﬂazhaﬁﬁfﬂém”zy@iaﬁﬂ%waﬁqﬂﬂaifﬂﬁai’wﬁu luagsuasgnwmaninissaule o
33 eWOM lugmzLmﬁid‘iagammmﬁwNammmia'ﬁ'ﬂuﬂﬁLﬁmr‘fuﬁuﬁmmu’%ms
susanafiawn@nsawvasguilnadaldle (Chen, Teng, Yu, & Yu, 2016; Litvin, Goldsmith, &
Pan, 2008)

eWOM s9anunsautisaan lanaslszian 715\1LLuumﬁ@mﬂaﬁam‘m‘“w,l,wmjmia
ﬂﬁ;l;aJ (Many-to-many) LT ﬁ”uﬁauﬂmaaﬂaﬁ (Online discussion forums) ufan (Blogs)
Uu'lodssanaawlast (Social networking sites) LLazLLuumsﬁmiaéamsﬁ'mmu%ﬁwiamjw
(One-to-many) 1w L3uladuniansaleanlait (Online review sites) Liu'ladiudnaanlast
(Online shopping sites) (Cheung, & Thadani, 2012; Litvin, et al., 2008) 4314371 gﬁ;ﬁaﬁ“ d
Hondnmn ewoM  uugasnmaiuladuniatsoieanla Gadu ewom EULLUU‘ﬁﬁa
ﬁﬁwmm&wﬁwﬁiamsﬁ@ﬁula%aﬁuﬁwaag{uﬂnﬂ (Zhang, Craciun, & Shin, 2010)
Tagianzad19dedmsuaudniernunouduniansaioanladividunitslugainia
eWOM  auaLdan 9 ‘ﬁlgdl”u’ﬂnﬂﬁnﬁﬂuﬂs:mumiﬁumﬁagsm'aumiﬁﬂﬁuhﬁya (Van
Rijnsoever, Farla, & Dijst, 2009) uazfaiduunastayadaylutzinalnadmivguilaa
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mﬁ@waﬁaﬂizﬁﬂﬁmwiumiﬁ’mmmjmLL@iaxgwﬁmLéwﬁmm"LﬂﬁﬂTﬁ@maﬁu
ATIFUA I@mﬁ'ﬂﬂiﬂqmﬁmﬁﬁuﬁw (Brand equity) %ﬁﬂuuﬁugmmaamiﬁu (Sullivan,
1990) @iamLLmﬁ@mia”@qmmmwﬁu@i’muﬁugmmaa@u%‘[nﬂ (Customer-based brand
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Bunin mmj’l,umﬁuﬁ’] (Brand knowledge) Usznauaas 2 asadsznay laun Masuy
GaAINARAT  UATAIWANBIAINFUAT (Keller, 1993) %anw%’uimﬁﬁuﬁﬂ (Brand
awareness) ’ﬁ'sslﬁgu’ﬂnﬂmminﬁﬂﬁamﬁuﬁﬂvlﬁd'lﬂﬁmﬁaagluamumirﬁmiﬁ%?a WaY
wadunanldideulosniunnansoinsdud (Brand  image) lﬁﬁu'%Inﬂa%waﬂa%]ﬁ]”ﬂ
\Houlgaan&uen (Brand association) Vf@qmauﬁa LLa:Qmﬂsﬂwﬂimmmﬁuﬁmm
nM3Fes13019 9 vasanFumliiua uidurey LLazimmulummﬁmgu%Inmﬁia
V‘iﬂﬁgﬁﬂﬂﬂﬁﬂ”ﬂuﬂaﬁﬁ@iamwﬁuﬁw (Keller, 1993, 2013)

M3ANENALAEITEIN WOM  32u89 eWOM  lududniszaunisoliin sy
eWOM mmma%ﬁammgﬂumﬁuﬁﬂ@ﬁﬂuamaf‘jaﬂmuﬁ’mmﬁuﬁmﬁuﬁw waziast
oulsasdudn swdnasdlsznavvesniwansoiasfud (Xu, & Chan, 2010) Tan
FOIRIFINARINTRTIIANANG R DA T T (Brand loyalty) LLazqmmmwﬁuﬁﬂ@mm
(Brand equity) (Percy, & Rossiter, 2006) f1WILAWAINANEIATFUA bARNNTANEN
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wananidniufudidanuinowugs ewom daflununnianderiauadasguilng

Nildaasnduwadnale (Jalivand, & Samiei, 2012)

AMNFNNWSE NUAIIAWA (Brand relationship)

Esch, Langner, Schmitt, & Geus (2006) ldl#inguadin anwuiluamiudiliaa
ssandudliuasldluszozonn wazmndnansddguesmssiigmanliiy
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desnnguilnaduiufauiusiuanaudlugyuunln g 1w msvudaiwdususuly
mmao@j’lﬁmﬁuﬁwﬁm (Brand community) #38ANNIITNANANUATIRWAT (Brand
loyalty) ‘ﬁlgﬂ’uﬂnﬂ fusiazdoaniuiinluszoznafisnuin Famaitlesoumwfnuas
MIFNENISENTT “ANFNRUEAUATI UG Lﬁ'aﬁwmmLﬂl’ﬂﬁ]ﬁa;juﬁnﬂsluguumﬁ
n¥9lnadu (Hudson, Huang, Roth, & Madden, 2015)

ANUFUNBTNUATIFUAN (Brand relationship) ﬁLLmﬁm{ugmmmnmsﬁnm
m’mé’uﬁ’uf‘s:quﬂﬂauuﬁugmmaam‘sﬁnmlm%ﬁ@l%ﬂmé’am (Smit, Bronner, &
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ANUFINUTFOILUY fia ANuFUNUEEIuaniUfun (Exchange relationship) luanmms
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-2

ad v A

e Oliver (1999) lelauain ‘mn;‘JTU%Inﬂﬁﬁﬂuﬂ@mnﬂmamﬁuﬁwfua'%o Byiamung
mm%umuLLa:mmj’ﬁﬂLﬁ'mﬁ'umﬁﬁuﬁwfuvlﬁ Wn3spAsunIniaainuasledadi
iwwxdmﬁﬂmmawwiaﬁuLﬁaﬂ‘ﬁ'ﬁﬂdm’m;‘TU%InﬂVL@TLﬁuﬁ'u %aﬁuﬁinﬂﬂ%agﬂﬁwﬁéa
anAnREs e AuaLa e lnauddssnniwmduszosnadeiiios wiasunanagnenits
ilanuinddafud (Brand loyalty) (Aaker, 1994) azlianuynwuniuadudluszaug
(Baldinger, & Rubinson, 1996) %aﬁa’j%ﬂugﬂLmu%ﬁwaamwué’uw”ufﬂ”umﬁm%@”aﬁ

A& 139964 (Fournier, & Yao, 1997)

NIDUUWIAAUATANNAZ 1INV

(2

watdunsaaudiannwiae LLa:LﬁamiUiiqf@]qﬂi:mﬁmaaam’?ﬁ'ﬂﬁ et

U
' ¥

a a a a o dl o v lﬂl
NARINIDUUBIAALIERUNAITIUINWIY @IUATAN 1 I@]&I eWOM viunsiniduunsstaus

U
6

ﬂuaaQu’%‘[mﬁwa@iammﬂumwﬁuﬁw %aﬂsznau@‘f’mms%’ui@mﬁuﬁ’] LRENIWANE T
ATVAWEN ANUFUNUETLAT AU WazAueIladadn

MIANHINANTZNLINN eWOM ﬁﬁ@iamw;ﬂumwﬁuﬁ’]fu WINFABLUWIAR 8
mifemsuunthnedatinlasriall nie WOM 1 Xu, & Chan (2010) Wu31 WOM
mmina%mam:'ﬂmiammj’l,umw%uﬁﬂﬁl,ﬂuazhoﬁawgﬂu@‘ﬁumﬁuimﬂﬁuﬁw e
mwé’nmimﬂﬁuﬁﬂuqmm%mmmﬂﬁLLm Fodususdszaumot waslnnuiiioann
8 Sﬂﬁﬁu%ﬁa MIANE eWOM SLugm:Lmda‘ﬂ”aQa Severi, & Nasermoadeli (2014) WU
eWOM &4HaNIENULEIUINAaNITUZAEUeN wazludwawansaia N FuA" Jalilvand,

(Y ' & o & {da a ' o Aa v
& Samiei (2012) ldtaunain ewoM nudutadsnilsnidntnadaninansalaaudly
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a v ¢ 2 a v Ao a Aa o :;/ va e A v 6
anfudnoud Sedudfidesondodszaunisotlunuidoil disifenldinoud lag
Nakayama, Sutcliffe, & Wan, (2010) 'la¥inns@nsnnansznuaad WOM uaz eWOM las
A 6 . a v 6 a Ao A ' =S v
Wansnoudidudiunuesfuddzaumsshisuiu mnauidoinaan Jadudasyy

suNAgINlaIN
ANNAZIWN 1 (H,). eWOM HlanudunusnunsiuiaTaud (Brand awareness)

ANNAZINN 2 (H,). eWOM TanusNWUTIUNWANEDIAT1&UAT (Brand image)

Fmmmmmmmmmmmmmmmm-
1
i anuilu
1
i ATIRUA
! ANuadladadn
1
H Y (Repeat Purchase
4 H | MITLFAFUA
NIIRDRIILLUD 1 h Intention
. 7| (Brand Awareness) )
ihndathnuu !
- 1
Butnasiiie !
1
(Electronic Word- i H3 He
1 \
of-Mouth: eWOM) ! e e e
H2 | mwansoiandud ANUTUWKINL
h a o
T (Brand Image) AU
: (Brand Relationship)
[ ——

ANN 1 NTAVRWIAAINKIVY

@Tmumﬁmaammj’lumwam‘ﬁ Usznaudiy mMITuiasaun LRZATWANETL
asFuTIiL Keller (1993) na1a'liin mﬁuj@ﬁf?uﬁwﬁaLﬂm‘ﬁiauvlm%luﬁmmmia%”m
AMWANB AT FWA mnﬁuﬂnﬂ"lxiLﬁ@mﬁug”mwﬁuﬁwLLﬁaﬁvl,ximaai’wmwﬁ'ﬂmﬁ
ATFUM e geaAfaINL Esch, et al. (2006) ﬁ'aﬁfuagm'] maiuianauddudiuys

daszvasnwanenianaud Jadutasydaundgiulai

ANNAFINN 3 (Hy). N133UAFudT (Brand  Awareness) da1NFNNUTAL

MWANBIATRUM (Brand Image)

MIANINAINANTENUAT R 8RN AN HERL AT EUA TS 1T D R ATULAN
ATINUWIN MwansaiaNFuALTUIILUIBRTZVRIANURNNUTAUATEUA lasnwansal
AT AT WA AN UENLR Qmﬂiﬂmﬁ NUINAUAFVDIATIFUM LUANNAR
maqﬁuﬂnﬂ (Chang, & Chieng, 2006; Park, & Kim, 2014) G9T188519AN0 SRS

anaudvauilnaliluszozen 1uns Foumier (1998) ldiauadn mwanusoladudd
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ﬁfuﬁmﬁwﬁl,ﬂm;ﬂL‘%:uﬁu‘l,ﬁﬁ'um’]ﬁuﬁﬂumsﬁmﬁwﬁﬁwﬂawé’uw”uﬁﬁ'ugﬂ’u‘ﬂnﬂ TIUNI
Esch, et al. (2006) Sagiuaywin mwansalanFudsinanznudenIsiianusuius
nuanfud Jududesytaundgiulein

ANNAZIRN 4 (H,). NIWANDIAIIEUA (Brand  image) HAINFURUTNL

ANMNFUWBENLATIFUAN (Brand relationship)

mnp\i}”u’ﬂnﬂﬁﬂ”ﬂuﬂaﬁﬁ@iamﬁuﬁwfm%d myianadanganssudanidulyle
srsanitsnnenltlumsfnsnifsaiuanaue de “anuaslade’ anuwifAnas Aaker
(1991, 1996a) finsnain Qmm@mﬁuﬁwvlajvlﬁﬁlmqmm'ﬁ'lﬁﬂ“fu 3! ﬂ%@u”ul,vhifu weitdn
Qm@iﬂm:mmaﬁ'm piulsnunelaluomaauasiamsdemans i Iama‘ﬁlpjﬁinﬂ fud
flazGofmdriudaly sununofls ‘auatladedn vasduslne Tasuwidafiaguniiug
maamwé'ﬂunimwﬁuﬁﬂﬁmmnﬁ'ﬂuﬂﬁLLa:qmmwﬁpju?Inﬂ%’ﬂj (Perceived  quality)
lusnwmsiianauigossosnuidiodsr lusuwisoionunwsnsaiasdud lag
udvtszinnEuaauLwIfauad Nelson (1970, 1974) uaz Darby, & Karni (1973) Wi
MwsnEala T AR RINANSNUIEIDINdaa s ladatnnaludusfisunsaasraseu e
(Search goods) @V\wﬁum%adﬁ’]md (Sondoh Jr, Omar, Wahid, Ismail, & Harun, 2007)

Ao a

Qq: a v dl = A a v [ o @ v v
FTIUNIRUAIAINULTANS (Credence goods) 55\'1Lﬂ%a%ﬂ’lﬂﬁdUiIﬂﬂVLlla’ﬁ]i‘UEQMﬂ'IWVL@]LLM

MuRadn1IuIlna a9EUMITNBINEILE (Wu, 2011) {I98A9daImInasausuNazIu

a v 6 &2 v a v
Tufuddszaunsal Jndudeaydsundgiuled

ANNAFIUN 5 (Hy). NIWansniaFud (Brand image) IAMNENRUTTIL A21w

@4ladadn (Repeat purchase intention)

winguilnafianuynwueiniusuuiuivaniudluszozeniud quninses
AuFIRRERUaNFuA su Tud 3 aanusuRHE Ua N EUA A LIAAas Fournier
(1994, 1998) a:a%aNam:mlL%amﬂ@iam’mﬁ'ﬂﬁ@iamﬁ?{uﬁﬂwﬂuuawaoms%a%w aann
awidalususuglTinsud (Algesheimer, Dholakia, & Herrmann, 2005) uazludiuzas
msﬁ'}amwé’nmimaa@’%‘[mmnmﬂ“ﬁmwé’nmﬁimn"’um']ﬁuﬁwaamw@T (Self-
image congruence) (Kressmann, Sirgy, Herrmann, Huber, Huber, & Lee, 2006) i’J&lYﬁ‘]
Smit, et al. (2007) 7ilAF1979A N NFNNRETL AT AU VITDIUATINAUEUA DU 9 luﬂéjw
pﬂ’ﬁﬁuﬁnﬂ%gﬁu WU Qmmwma\immé’mw‘"ufﬁ'umwﬁu@‘ﬁé’mw”uﬁﬁ'umméfﬂaﬁazw
andusidudeluluewiaa Sneunits Huber, Vollhardt, Matthes, & Vogel (2010) Wu
qmmwmaommz%’uﬁuﬁf‘fumwﬁuﬁmNam:wm%amn@iamm@gﬂa%a% W odaIns

naseusuadzwluiudNdosardudszaunisal Jndudosyyanndginled
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ANNAZIWN 6 (Hg): ANNFNNUTALATIEUSN (Brand relationship) IANENWUT

AuANNAlaTadn (Repeat purchase intention)

ABANBUNTIVY

dszznsuaznaamadng

USznIfRILNUIL fa ﬁﬂiaUﬂiadiﬂUuﬁﬁdﬁﬂuqﬂﬂaqﬁLﬁu 7 aw iasan
fwaasiniisluldszinalnodwiuun LLazLﬂu@lmmmuu@i‘mm@lmy’ﬁlq@mmﬂizmﬂ
(NINNIVUFINIUN,  2558) Iﬂmﬁaﬂgwﬁm‘hmu 2 anFuAT fe lalod uaraaudn
lasaniduassud 2 5uﬂUULLiﬂﬁﬁﬂaﬂmﬂﬁiﬂﬁuﬁﬁdﬁ’mqﬂﬂﬂmﬁu 7 an qaﬁqﬂlu
Usznalngdiad 2558 (anau TINFITIOH, 2559) b dunsdldnu ;ﬁiglﬁmwmm
vassnoudiialud 2558 Hugulunmsdmasznsgldsaluandudinises Sefiduom
TINPIFU 4,956,211 a1 1N InTneudilulssinalnesiuan 7,452,949 au lagld3s
@‘ﬁmmmﬂQué’aamdmnﬂiz"mmmaa Cochran (1977) FatnwuainnuL T uilsauas
95 LAZEIRLLIMIANIATE 2 ATNFUAIIINNWATOLA 60 LazAIAMUARIAIARIUIDYAS
5 ﬁwmmmmmmmjmﬁmﬁa WAL 369 A LL@iLﬁ"aﬁaoﬁ'um'luﬁ@wmmzwjnmsaﬁu

ABEN ;ﬁﬁ'ﬂﬁaLﬁuLL'mJaaummnnmjm”’aaﬂ"miwmu 400 A%

’Luns:mumiqmﬁaﬂw Wasanldfnededszmnaidraassnaniudlalod
LRZIaUEN @T{ltfuaﬁnﬂmi’aﬂ%mm;umwmshavl;kimﬁ'ﬂmmﬂwuﬁu (Non-probability
sampling) I%Lﬂﬂﬁﬂﬂﬂsa;w@”aasiwaLLuuva‘T’l (Quota sampling) I@Uﬁmmiﬁaﬁﬂmuﬂ@u
fedhanssasamaud Talos uazgauddswiunriig Aunguaz 200 Moy lasgaay
LLm_lam_lmm:éfaaﬁmwaﬁmlﬂumsm‘fﬁa&1Lﬂugmammuaaumﬂuﬂ%ﬁ KA
LUURAUDIN 1 A% a:ﬁadi:qmﬁﬁuﬁﬁnﬁu@i{% 7 Aafiantaaduidrvasiog 1
anauaniL tude Talodn wiogandn SsuuuFaUmNzHELNsHIUTaanaen e

ﬁ]uﬂ'j'm:Lﬁuﬁagavl,@i”mmnuﬁ’lmu

miLﬁmTagaa:SL“ﬁ?'ﬁ'mzlLLWi’Lm‘uaa‘umuaauvlaﬂﬁﬁ'um;uﬁmsiwﬁmﬁﬂm
VuvasavaasTulod headlightmag.com wae Facebook Fanpage VRG]
headlightmag.com, autospinn.com LLa¢ autodeft.com ﬁﬂﬁaawwaﬁs:qLﬂuﬁaawﬂaaauvl,aﬁ
AfsuTnidusrwauenn LLa:LﬂuLmdaﬁagaﬁﬁﬁagmﬁmﬁuinﬂuﬁmmms’ammmﬁaa
@”ﬁfuﬁiﬁauk}sﬁaim%aﬁmay;u,éh au%mmﬁa;ﬂmﬁmﬁmnﬂuﬁmm’fuvlfﬁ@i‘mmf:
TosuvusauauaonladlunuisuildwaniannsmunIwssmnIsuanuwIAaLss
nqufdsg laoutseanldidu 6 dau de  mIdanIssgmantfvesaeunuuzouy
eWOM mmj’l.umﬁuﬁﬂ ANUAUNBEAUATFUM  ANAILaTaTN LazanHmENNg

YTz INTANEAT RRINNBUTIINITAATNEAFDALTINTIMU (Descriptive statistics) Way
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ﬁwmﬁmﬁzﬁmmﬁﬁﬁauaﬁﬁmi‘n@aaumLaﬁf;l“ua:m@ju@?’aaﬂnaaaon&juﬁtﬂuﬁm:mn
o a €1 @ a af v o ¢ A &
N (Independent sample t-test) NITUATIERANFVUILANTINIFUNWTUDI LWL IR
(Pearson correlation  coefficient) LL@:Wﬂaauauwagﬁuﬁa&lmﬁmﬁ:ﬁminﬂnaﬂ

(Regression analysis)

wsasiianlFlusnise

LUURBUNNEIUNIAANTBIRMENTATeIaeuLLuFeuy  iudiauds
mnﬂu;&”ﬂiaummmU%ﬁfdiﬂﬂ@ﬁﬂ%mmﬁ mnﬂmﬂ‘ﬁé’aﬂmauvlaﬁﬁl,ﬁmﬁaaﬁ'u
eWOM Fafild5l ewOM LLazf@qﬂﬁzmmumﬁuéa eWOM 31174 4 U8 I@U@Tﬁ@auﬂ’]ﬁ
*mmu@?ﬁ%ﬂ@hﬁm?aaauﬁm%ilumsmaumaoLLa:Lﬂmdwuuw?mnﬁ‘mﬂuﬁ%%ﬁaga
Lﬁ'mﬁ'mnmuﬁmﬂ@%imhuﬁuluﬁuma‘iﬁ@l usaviuuuseuanylwiitena lu'le

WUURBLDNEIN eWOM anuluamfudl anuauwusnuandud uaz
anwesladadn 381 5U1a3IaUUL Likert Scale 7 32U dondszan “liiudeatinee
laufl “windaaineds luudazdadia Nednmaiudsdng g awanuduimnue
M3ANE eWOM vL@Tﬂi:ﬂqﬂ@T@Ta%i’@maa Bambauer-Sachse, & Mangold (2011) G3Waiw
mn@h%’i‘@ﬁmmméaﬂm@iaﬁﬂﬁ‘wm:ijqﬂﬂamaagﬁinﬂ (Measurement  of
consumer susceptibility to interpersonal influence) 483 Bearden, Netemeyer, & Teel
(1989) lag Jalivand, & Samiei (2012) leihAgnudrsduitunldidudadsavas ewom

€ o

luduuninsnindadmsiaaulat S1mau 5 78 nsdnsmanuiluaniudiuu ladnm
MU AU Nzyndanan@Tiazad Yoo, Donthu, & Lee (2000) 143w 3 8 uaz
lad@nsnwansolanudflszondunaindrTiaves Aaker  (1996b) 31U 6 70
=2 v o o A o 9 & o Jao Y .
lunsfinsanudunusnuanaud lddszandunandaTiaauwisuves Fournier (1994)
lag Smit, et al. (2007) le¥imsaadwindanuadann 39 78 1Ju 14 78 LWaaNNE=AIN
PIABULULFAUNTIN uazIIAnEIaNasladad lddszynduiandiiiavas
Kressmann, et al. (2006) 31%% 2 U8 WA Zeithaml, Berry, & Parasuraman (1996)

FUI% 3 Ta LLazd’mq@ﬁwﬂLﬂm"wmué’nwmzmaﬂi:mmmam{

NAN13228
NMTIATIZHADALTINT T

6

NNMIAUTIUNUTYATIUIL 400 G28819 wuﬁwﬁuuuaaumuﬂ&iawgim

'
A

FIUI% 20 A28 LLazfﬁwLﬂuﬁaaﬁwiaga@”dﬂdnaaﬂmﬂmﬁmsw:ﬁ @”@ﬁfuﬂa;ué'msm
Iglumslienzdfisiismunivue 380 drats Saginiidwrunguaiainidudin 369
dat1s Tayadudszmnimaaivesaeuunusaunindulngiidudmoiasss 85.53

waniaTanas 12.89 uaziwaniadaniaoar 1.58 Sanuwnmlaauinfigaiosas 69.47
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orduaglunyaumwuazlIvama Mufismanaadudiulng (Souaz 37.89 uaz 38.16
awanan) duszrumanimstuinona 1-5 Juaz 6-10 Tidudrulng (Sauss 36.31 uae
Jouaz 21.84 aus1aL) lu@i’ﬁuqmauﬂ'ﬁmadg@lammuaaummfu Lﬂupjmaumaams_lmi‘
andumlaludisonas 49.21 wazandudlaludisanas 50.79 sulnasufeduinoud
v laduninsoisnsudeanlaiidudiulngsesas 78.68 Livludsianoanlaisanas
60.78 LTuvasansaiufiaunuwioanlaiosas 42.21 ﬁi’@nqﬂizaaﬂﬂlumimﬁagaLﬁa
ns8esnuuduaIauasTonaz 76.58 Lﬁ"aqﬂﬂmau%ﬁamz 48.42 LLa:mﬂTagmﬁa

ANMUNRALNRUILAS 45.53

nMInadauLAIaiofilF inenwise

MIezieInlsznauFadnsa (Exploratory factor analysis) laeld Principle
Component Analysis tJu35lunsanatasy uas Varimax dWunmnyuuny laoluudas
v Vl,ajﬁﬂwﬁ'@ﬂéjuﬁ'sLLﬂSLﬁmﬁﬂunﬂ@ﬁLLﬂ‘s " Factor Loading Tadudazaatils
§9N91 0.5 TofnuaziBuadsii eWOM (0.596 - 0.747) MITUIANFUN (0.741 - 0.858)
MWANBTIATEUAT (0.562 - 0.832) ANMUFNWHETUATIEUAN (0.532 - 0.793) ANNAILa
Zatn (0.753 - 0.904) warmiaTzaundedavaaiasiiofisnnusanndaivas
fousudussddsznauumeludiudsuaazen dnwisaulszaniuaana (Cronbach's

1 1 a 1 s a Q€Q 3 Qs v a v
Alpha) Wu1 uaazeullismaudsz@niiAwnin 0.7 (eWOM = 0.718, ﬂ'li'i‘].lE(ﬂi'lﬁuﬂ']

0.738, MWANHUATIRUAN = 0.817, ANNFNWUTAUATIEURAT = 0.921, AN ATt

0.899) Fmasninandsninualltneseusundigiudelule (Sekaran, 2000)

MINATIERAMNUANANITLHRINIATIEHAN

Q’?'cﬁ'ﬂvlﬁﬂ@aaummmﬁﬂ“ummjuéﬁashaaadﬂajuﬁﬂuﬁm:mnn”ulmwiam"";LLiJ'i
luudan lasltmsiianzin9adia Independent Samples T-Test NANT=ALAMNITNY
d'tv ' v V4 o 6
Teuaz 95 laswuil eWOM (X1 1e= 5.02, Xyous = 542, t = -4.470) WRTAIWANED
ANEUA (X15140= 4.76, X gouen = 5.03, t = -2.878) auuand9szninggatannsedsn
anFuilaloduazaaniadudvodrnnieadad Neau 0.01 asnwlumsiensy

sunAguarsdufiunsusnnaseszwivingulasauasasnaniud lalodn uazaaud

HANINASDUANNAZ N

m"’amﬂmﬁmﬁ:ﬁmmLL@m@hai:%dewﬁuﬁwaamjm”aasmuﬁa WU
aauls eWwoM LLa:mwﬁ'ﬂmﬁmﬁuﬁwﬁmmLL@]ﬂ@mn”m:Wmnajué'aamdﬁmaumaa
mwﬁﬁmuqﬂﬂa 7 91 Taludn uazgoudn s'fiaaffuagl,ulﬁmﬁmsﬂzﬁamagmﬁ 1 AU

FUUATINA 6 LINANAMFUM UATUUUTIUNFNAIBEWNIFBIATITUA
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KA98
U

(Pearson correlation coefficient) NANTAUANNLTONUNITBLAL 95 UFAIAINANTWN 1 A9t
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'
a v

a U a L a ‘:g Q/ L Q
BSNAWANIILATIZRAIUNITILATIERA TN TLANTRAFTUNUTUDILNY S

v

@13191 1 usaIHaNIATNERERRNUTLULRB TR I Ll Taa Ty lusund g

N1096
. - naw AU enng
auys auaagiw r . o ¢ e o .
A8819 AMNENNUS  ANNANWUD
M3REIIUUL MITIan H, PTY *0.312 unans AANILALING
1hndathn fuen Hia laludh  *0.368  thunand Aanadeni
unBwinasiiia Hap U1 **0.238 ¢ AAMILALINH
MIROENTUUL | MWanBal H, PeFY *+0.287 ¢ ARMaLAINH
dhndan A FUM Hya lalogh  *0.335 dhunand AANILALINH
undwinasiiia Hap gauen  *0.167 i Aanadeani
MUy mwanuoh H, U *0.116 ¢ AAMaLdaInt
ATFUMN A FUMN Haa lalogh  *0.157 ¢ AAMILALINH
Hap Taum 0.051 lddanusunus
AWANBE ANMUFNNUT H, PO **0.657 1unans AANLALING
ATIRUA AUAFUA Hya laludh  **0.684 1unans ARMaLAIn
Hap goua  **0.612 1UnNansg AANLEEING
mwansol anueilage Hs PRty **0.567 thunand AAMaLAINH
AR e Hs, laladr  *0674  thunand Aanadeni
Hsp, goua1  **0.409 1UnNansg AANLEEING
arusrinE | anwaslade He U **0.729 g AAMILaING
fuanaum | Hea lalogh  *0.785 4 AanadeIni
Heb goue  **0.649 unand AAMILAIN

*RHFAYNIRDANTTAY .05, *RpdAYNIIRIANITZAL .01

Naﬂ'lﬁ%l,ﬂi'lzﬁﬂ'liﬂﬂﬂaﬂ

ANNAZINN 1: eWOM UazmTUanaud

Namﬁmm:ﬁmmmamwuiﬁ eWOM &INANTENULTILING amﬁufmwﬁuﬁﬁ

adeiiiuddny wanmyenzinisnanasdldiduguniuwi lundudaseuasasaniud

Talodn ewoM  1dudaspnziunsa a%mﬂﬂ'}i%’ﬂf@i’]ﬁuﬁ’lvlﬁﬁﬂ'j']ﬂQ’uqgsﬁaumaa

a v @ a P
AINRUANTDUAN 3?8@31,@“@]1%@]']7]07] 2
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a a & : o o a o
AT WN 2 LRAINANITILATICHNNITINANDITZHINI eWOM LLazﬂqii‘UE@ﬁqﬁuﬂﬁl

e . MITUIATIARAT

audsan awlsaa . .
598 Taluan Fawa
frnan B| *4.219 *3.958 *4.537
eWOM B **0.338 **0.393 **0.276
Beta **0.312 **0.368 **0.238

R’ 0.097 0.135 0.057

Adjusted Rz 0.095 0.131 0.052

v o o aad o
FRYFIAUNINIRNANIEAD .01

o

ANNAZINN 2: eWOM AN INANBIATIFUAN

NANIIILATIZUNIINANDLNLIT eWOM  SINANIZNULEILINGDAIWAN B L
anfudradrsdieddy wonani wan1sliazinimnanasdliiiuin lungu
Haseuasasandudrlalud ewoM ludaspfiefunsniwansoianfudqlddndn

;‘Tﬂiaumaa@mﬁuﬁ’]aauﬁ’] NI YA AN T19N 3

P a & . o & a v
AT IN 3 LRAINANTITILATIENNITINANDLTZHIINT eWOM LLRZATNARNHIUAIIRUAN

.. . AMNANBAUATIFWAN

aulsan auwlsana o .
TRt Talaan gana
ﬂ"lﬂdﬁl B **3.348 **2.953 **4.115
eWOM B **0.296 **0.360 *0.168
Beta **0.287 **0.335 *0.167

R’ 0.083 0.112 0.028

Adjusted R2 0.080 0.107 0.023

*Hpfansianszay .05, *iufANnNIenanzay .01

o

ANNAZINN 3: NMITUFATIAWAN LRZATNANHIEATIRUAN
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