MImIuiwIniaiuaiunsilial 3 15 aafufl 2 nIngnaw - Swna 2567

Nanszwuwaaqm@hmﬁ%ﬁ’mazqmé’nwmzmmNﬁmﬁmsﬁﬁﬁwa
Aaanaasladataiasanarme
THE IMPACT OF BRAND EQUITY AND PRODUCT ATTRIBUTER TO
PURCHASE INTENTION OF AIR PURIFIER

v A a aq @« @ 2 v ¢ & a 3
TTTANT LATITND WITE TUNZIIA IN1IAU IUIUAN
Chutchatiput Dachjiramanee, Pornchai Kuntawong, Jutarat Janjinda
Received August 7, 2024
Revised September 3, 2024
Accepted October 17, 2024
d 1
neaaga
Ao Sao e A a a 9 & & A o A 2
mimyummqﬂnaamwmﬂmumUmmummmhmamsaaﬂanmmﬂmaaEuﬂ.ﬂﬂ k)
= o A, ' & & A v A a & . ' v
ﬂﬂmﬂ’aaawmwammmm‘lwamsaoﬂaﬂmmﬂmaaauﬂnmmﬁwLmnm&maqmmquaznqmm"l,ﬂ
4 o 4. . Lo X 4 o a Ao & Ao
LLa:LwaﬂnmﬂmEmaawaﬂammm’lwaLﬂsaMaﬂmmﬂmaagm’[ﬂﬂ I hd w1 wie
L%aﬂ’%mmlﬁmuaaumulumﬂﬁuﬁagaﬁum%%matsjmﬁashumuuﬂa%’uqﬁﬁwmu 507 A% 1N
Q’lﬁamm%aawaﬂmmﬂ Lﬁ'amauLm‘uaaumuu,aﬁmﬂ:ﬁm”agaﬁaﬂfa%mﬁmsw:ﬁuuuﬁmaqmm'ﬁ
laseasne
Namﬁﬁi”awuiwmsm%wLﬁf;lmm”umwﬁﬂa%am%adwaﬂmmﬂﬁ‘imuﬂmuﬂﬁjumqua:
mg'mw"l,@i” ngwengsznavey ANNTOUVBINLTUA ms%’uj@mﬂﬁﬁm uazANUANAVaIRA N7
u,a:ﬂéjmw"l,ﬁﬂs:ﬂauﬁm anuadlada ﬁagamaawamﬁmsﬁ AUFNATIFUN LAZNWANHOIBILLTUR
a A o d ' & & = o ' v 1Y )
a8 ﬁﬁ]i]El‘Y]ENNEWIaﬂ’J’]&J@NIﬁ]‘ﬁaLﬂia\‘iwaﬂa’m’lﬁ’aﬂLL%ﬂ(ﬂ’mﬂQﬂJa’];‘lLLazi’lf_lvlﬂﬂixﬂaUﬂ’JU anguay
nh 25 3 Ianuddyiunawianmed a1gasud 25 - 30 3 Idanuddgiugmuninesnianmd
& & o N . s w . e
WaTELAILG 40 Dawly ‘L%mwmmgﬂuqmmmwaum Namiﬁmﬁmqmmvl,wammﬂ 30,000 UN
' v o o . a v v, & @ o o o
@1aLﬁaulmmmmmynuqmmmwaum uazolaasuad 30,001 mwmﬂﬂl%mmmmyﬂuqmmw

PpINRAN U uazsundInadanNaslataiaTasnananalsznauday AUFNANFUA AT

o o

T Snensuianssunsans anineauinaluladnousaasanlnfuns Hiduunan Blua:
chutchatiput.dac@rmutr.ac.th
Department College of Innovation management, Rajamangala University of Technology Rattanakosin,
Corresponding Author, Email Address: chutchatiput.dac@rmutr.ac.th

2 SngnRpwIaNITNNTIAMI Nninasinaluladnouinasaulnduns swa: pornchai.kun@rmutr.ac.th
Department College of Innovation management, Rajamangala University of Technology Rattanakosin,
Email Address: pornchai.kun@rmutr.ac.th

3 FNeNauWIANIINANTIANT WnIneaumeluladnrusaasaulnduns Sua: jutaratjan@rmutr.ac.th
Department College of Innovation management, Rajamangala University of Technology Rattanakosin,

Email Address: jutarat.jan@rmutr.ac.th




MIssuIwInIiaiuasunsilial 30 15 auiufl 2 nangnaw - funaw 2567

VOIULTUS AININTBINRAATN uazTIAadnAan M UszlopidnldannniaidsaanIniaun
ﬂaq‘nfmamscﬂmeﬂ@SJLa,‘wwzsl,mi”“lumm%ﬂdmﬁufmwﬁuﬁw miw“@umqmmw LAZNITHING

A % a o A ° ' A & X v A
anudaulsanuandud Sazihldgnmainanuailadevasuilng

a '

AR AAIATIEUAT TIAVBINRAA N LATaIWanana Auaslade

@ 9

Abstract

The objectives of this research are to compare the levels of consumer intention to purchase
air purifiers, to study the factors affecting consumer intention to buy air purifiers analyzed by age groups
and income groups, and to examine the factors influencing consumer intention to purchase air purifiers.
This research employs a quantitative approach, using questionnaires to collect data through stratified
random sampling from 507 air purifier users. The data is then analyzed using Structural Equation
Modeling (SEM).

The research findings show that when comparing the levels of purchase intention for air
purifiers across age groups and income groups, the age groups are associated with brand preference,
green market perception, and green brand loyalty. The income groups are associated with purchase
intention, brand information, brand Loyalty, and green brand image. Factors affecting the purchase
intention of air purifiers, classified by age and income groups, are as follows: Those under 25 years
old prioritize product price; those aged 25-39 years old prioritize product quality; and those 40 years
old and above prioritize brand equity. The study results for income groups show that those earning
less than 30,000 baht per month prioritize brand equity, while those earning 30,001 baht and above
prioritize product quality. Factors influencing the purchase intention of air purifiers include brand equity,
brand preference, product quality, and product price. The benefits derived from this research can be
used to develop marketing strategies, particularly in building brand awareness, improving quality, and

creating brand associations. These strategies will lead to increased consumer purchase intention.

Keywords: Brand Equity, Product Price, Air Purifier, Purchase Intention

UNWI

uafinnsamedudrngnisifsafislusssmeafonududufnsduivenild
saHansznUBIaudagun waued da N SUUIALAZEILING DY (Srihawan, 2022) Tn1aIna
fanansznuat it Ay dagunInsaInysd Taniawzadidsdeszuunadunala Gevanfe
mufialsaneuiia Tsadaadniay uazuziSion ananaudinadaszuuwalauszvaoaiian uananit
nsszanvedaymaduazaasisialiifianansznuluiandisdeszuuiing manseInTw uazszuy
AT I@aémmaLﬁﬂ@iaqmmwmaaﬁmmumdoﬁw S addaudagluninionizuiunis
Lﬂ&"ﬂuuﬂammwgﬁmmﬂiaﬂ (Le et al., 2024) WONANHNARHNIIOMATINANTZNUADTZUL RIS
vonysdLazIzuuMILAuIela waziRuaMaLEDIdansaaialdine Lﬁaamnminﬂqﬁ@j&lﬁumaa
eme lasawzluusnafimaszneemelidifome o ldgnazauvasaunauazaiunid
fialsn Lﬁumﬂm%‘m@iamuﬁuﬂ’;ﬂI@mawwﬂuﬂéjwjﬁmazgﬁuﬁ (Li et al., 2020) 3189 % INNaN L




MImIuiwIniaiuaiunsilial 3 15 aafufl 2 nIngnaw - Swna 2567

niamadusungraimufsdiananivaunindszanm 7 dAuaudadvialan nsdudauainsme
omaluszozainanuisidalinszuumadunsla domgiminiuguuszaauafisniainia
=2 & A o v o oA a A
FJududsnidwsdauiidasldsunissanisagnsldsz@insaw
A & Aq o a A v @ \

w3asnanamiadugunininldinalulainiinsas thesaanududuvesduazeainii
omamuluaianslasiinalniugiudie migaamariuszuunas uazddsseonafiazananaug
SNWWINRaN (Liang et al., 2021) NM3AN®IV8Y Li et al (2020) ugaslwiAuinasasWanamesunsm

AATTAUAUALEAIVWIALEN (PM2.5) N sluniwnendeldfasesas 60 myTpiaiumalienesidaie

'
A '

Assnadansaaduladainiosnanameadwivldluinnends TagRansanesdusznaunan leur
qmmwmawﬁ@ﬁ'wﬁ ANV INAAN TR UAZNNTILFA AR AU Fagzondaanusnduly
msﬁﬂmﬂaﬁ'ﬂﬁﬁwa@iammau%’mm:mwmfﬂa%am%aaﬂaﬂmmﬁmaagﬁ‘[nﬂ Paiwamsispazlyd
“ﬂagaL%qﬁﬂLﬁmn”ums%’uqu@hmwﬁu@ﬁ”ma:mm*’uaumaqLLmu@Tﬁﬁéﬂﬁwadamiﬁﬂﬁﬂa%aLﬂ%m
Wananna ﬁtuvmuaﬁwmammﬂ‘ﬁ'ﬂ’imwu;umﬂuﬂi:mﬂvlwrJ gonaliiiaanudasnisasasven
omaiiudn agnslsianu anananranvaInianmiluaaaaaneliiinanusuauunguilng
Tumseaaulaidandosum
miﬁnmfﬁagﬁLﬂiﬂ:ﬁﬂﬂﬁ‘mﬁﬁﬂ”ﬂyﬁmNa@iamiyau%'uqmmmaamwﬁuﬁmazqmmwmaa
naaAmLa3asWanamalulszinalng I@mjaLﬁumsﬂizLﬁummﬁuﬁufﬁmdnmi%’uj@mm
mwa’?uﬁwﬁ'daNa@iamm@fﬂaéamaa;@ﬂﬂﬂ Namﬁﬁ'yf:a:’lﬁﬁagm%aﬁﬂﬁl,ﬂuﬂsﬂmﬁ@iamiw”@um
HAAAMH WazNagNINInag ‘lum{lﬁmméﬁm;ju’%lnﬂslunWSLﬁaﬂ%aLﬂéadWaﬂmmﬂamammmu

>

aniszasAraInside

A a a o & & A o A
1, LwaLﬂismmﬂmmummmhmamiaawaﬂmmﬂmaaQuﬂm‘lmwngamwumumua:
UInmuna
A 8 o A, ' & & A o A
2. Lwaﬂnmﬂaatmawa@amwma‘lwamsaaﬂaﬂmmﬂmadgm‘[mimwn;amwwmum
Lm:ﬂ%wmma’hmw:ﬁtmnmumjuquLa:ﬂﬁjmwUVL@T
A 8 o A, ' & & A o A
3. Lwaﬂnmﬂaatmawa@amwma‘lwamsaaﬂaﬂmmﬂmadgm‘[mimwn;amwwmum
wasUIumna

NUNINIIFIWBNIIN

WWIAATBINIAN BRI UNOBIN1T0BNTUYAAIAINANLIRNY VAM (Value based
Adoption model) uaznfEfANUFINKTIzWINELIINANLULTUE CBR (Consumer brand relationships
theory) iaTiaTzffidnNdsnadannuaslafainiasvanameavasguilne lasfi VAM Rarsan
& @ a a @ o v o ¢ ' @ &
andszlomiuazdunuvaunalulad luwnizd CBR gauiumIdanianufunusiznignd uuTud
HAaAmMA uaztaInsIadmine nsdnmiljiwamasdanuilwiiai lgnsimuanagninig
Aa A a
nMInaandlszannw
a A [ A A Ao
wwRaLAgIRUNguf 7 1wn13398
1. WUUIIRDINITHINTUNAAIAINAIINAINANY (Value based adoption model: VAM)

fianalas Kim uazame (2007) iun1sdiaazinissanivgudinesguilaalanidTouifioy




MIssuIwInIiaiuasunsilial 30 15 auiufl 2 nangnaw - funaw 2567

wadszlond (Uezlomildmosuazqudndalszaunianl) fuanauioas: (duguiiduanduuaslddu
a13u) lasf vAM fidszlopilunis@nsinianissaniugmdn (Kim et al., 2007) lasiawizifany
a o a o o A o @ ' o o add o a a ' & v Aa
fuduazuinadwivlslunvnends saalwidnlaisnduilnadsziduguidivesuusud wazdadund
a a . & & o o = o o A o ¢ &
dndwadannuasladadniunildnu Smansamlddsgndlslunmsdawmnianusiuaznagng
NNINNIAANA
Tayav09v0InaA Ml (Product information) Tayavasnfanmaiidudadodranglunis
v a & v a & o X v a & v A
dafulagevasfuilng aveuaqunadayanugruuazdayadadn (Kumar et al., 2022) mildayad
ﬂiuﬁ’mmNaﬁ@iamwﬁawa%’umgﬂﬁw audrzEninwmisfinanuaznalsznaunis (Xu et al.,
v & € a v.a Y Aa @ o A '
2023) lapawzlunmsduuusanlaiuazaawlad fudrfigmninuazdoyanfianuasududiinada
anunnadaunuduasuilnaluszuzen (Bleier et al., 2019)
a L I3 . Aa a o o ' > a & =2
ATNWVBINAAATU (Product quality) 8nTwadagydanisdafuladouazanuianala
i:m:ﬂﬂum@d%ﬂ%lnﬂ (Sohn & Kwon, 2020) Qmmwmamﬁmﬁmsﬁﬂs:ﬂauﬁawmﬂﬁ@ NI HNBATN
U3zBNTAIW ANUNUNIU wasANNTUANTaUGaRIAY (Parvadavardini et al., 2022) luanuaad
w3aalg i dmaisanugndasvesdayausztizdnEnwnnidads (Bai et al., 2021) mydiziin
a a 6 e v a z [l a 6 v ] a 6
AunwsaInAaduriTaguldinaluladiugs igu malienzddeyaswalngjussdygiyedvg
(Zhu et al., 2021)
a o ¢ . o A v A e oa v oA ' v A &
INVBIHAAN U (Product price) azviauguef lasufiguilnaivg dnadenisdadulade
e A a o aa o . . . ¥
WazANANAdaULTUATUAD (Li et al, 2020) luga@dvianisiinuamarfanududanuiniu
Wasnnanulusslsvasdayanfanusiuaznndnsanduilnafifouudasly (Grewal et al., 2020)
Y a & v oA o a & Aa a 4
nslimsliensidayarwalngiedivmauuuiioaindiduiiden lasawzlugfiseaulad
' = v o &R & I ' A o Y v
awlafiona desdribifsanudusmuuszanuldislaiainmanulinelazasgnd

2.naBjanadunnsszudvdusInanuuu e (Consumer brand relationships theory:
CBR) fianudaydanisfnsiivinuniadmeinldsuanafiongs (Kumar et al., 2022) Fodsay
saulatddninaddndenisiviamarvamianusiuazngdnTaunsuilne veaserawinnin

wa A [ a o I3 . [y v o & ' aa o
AmauLALBLzandreInianmal (Foroudi et al., 2022) MIFTIAMUFUNUTHIUTEINIGTNARINA
dan3iug mwansoluusudoraduladvdianylunsmnuenagnizasesdns mafinmenusunus
. o A & A 2 A o v a A & o A

swinduilnauszuusudiniaswanameisdanudaglunmidadulaiangevesduilng

& [ o o o ' o a
ANUTAVVBILUING (Brand preference) ﬂ’J”lﬂJ’ﬁEl‘iJ“lJENLl,‘j_liu@]Lﬂuﬁ%ﬂﬂa’lﬂry(ﬂaﬂ'ﬁ@mﬁul'ﬂ

awv da ,

%auazmwn”nﬁmaapgu’ﬂnﬂ laslawzluaaa@inandnisudsdugs (Li et al., 2020) Tasuiadins
d0ANTAUVDILLIUADIINAN BTN UATNKEAN AT JazaunnTalgndl wazamAInise TNl
(Foroudi et al., 2022) Lm:mﬁmﬁamwuaaﬂﬂﬁaaﬂ”umﬁymaaqujTu’%‘[nﬂ MIFTIAMUHANBH
tasneddnaduadisindeanurasvasuuiud lasawzlunguiiilnaiulnal (Hollebeek & Macky,
2021)

AMAIAIEUFT (Brand equity) wmyﬁwaﬂ"]Lﬁuﬁumuﬁuaulﬁﬁ’uwﬁmﬁmsﬁﬁau’%mi
woninitoanguszloziniananiw (Foroudi et al., 2022) lavasdilsznaunanydsznaudianiaiuy
AN NIATTANNT anutBanlosuazainuinddansdue Sesinadanndnssunisdouns

ﬂawuﬁww°u§ﬁ‘up§u§1nﬂ TaduiugueIaFuen FINTINNNUTUANTOL GO FIANLAZFILIAG DN LA




MImIuiwIniaiuaiunsilial 3 15 aafufl 2 nIngnaw - Swna 2567

Uszauminiandrsszninagaimisaulauazaaw’las (Dwived et al., 2023) n13iaguA10 TR
AITNNITINNITANIIN TS ULRZ NIRRT

Anuadlalunis@a (Purchase intentions) WuaiTiadannemsaaanazriaunnuiias
Wunduilnaszdefudluamaadulng (Ajzen, 2020) uiiazlimuninvwswndnssunisdessld
afaanyIol uddanuauiuslndanuuin (Kim & Jame, 2020) n13iaauasladadnyinsiu

o 4 o & o & & o daa a .
38139 Sadayataansnsilulslunisamenisalsaamsuazununagnt Jadunddninade
AU lATaUTENaUAILANNTALVBILLTUA ANVBINAAA N AulalasuiIuIadon was
UTzRUMIDINAIKNN BNFWAN19IRIAN (Chung & Park, 2023) 48N31N% ANUTUAATOLADFIAULAY
ﬁaani"amjaaLLmuﬁﬂ'@dawaL%dmmiamwﬁﬂﬁamaaﬁﬁim

o & e A . A v o o A ' > A
nwansnivenuIUdAdnT (Green brand image) AanssuivasguilnadannuinfiaTeu
v a Y & Aa v a Y o o
FUFILIANDUVBILUTUA (Chen et al., 2020) ATaUANildNITEUINERILIARDULAZNTITNTWENT
adefidsz@ninw nwanealupsudddoidinadaniuindvasfuilng (Papadas et al., 2021)
A o € ) & a @ o & v
MIlusUBFaFIANaaK LAk IRTIFIIAMUNTALES AT A NAN B alUaILLTUA L6 (Gupta &
Kumar, 2023) ﬁaLﬂuﬂaqﬂﬁﬁﬁﬂ”ﬁyiumsﬁwmwu"l@i”l,ﬂ%'ﬂummﬁmiw‘"u
o o a A o v A ' eaa

ANuANGvasannFdea (Green brand loyalty) iuanuynwusasfuilnadeuusudid
ANuTUAaTaUdaRILIAaaN (Gupta & Kumar, 2023) ziaudiunnsdauazlininnmsiniausnin
Wuilardefininaanadnidaiiias (Thaisri & Viriyasuebphong, 2022) anunnabainadanisbasiuas
' ' A a X Y v |a . @ Ao a =
gauutinsaaafiinduaivanaldiisulunsudiduizezon lasawzluaaafiguilned
Anuarninduiwadangs Taduniinadannuandisnisnwansal nsfaansduanudiin
wazm3FeFIaNaanlaltlunIrinnIaana (Liu et al., 2020)

N37u3AaadALT87 (Green marketing awareness) L ULHIAANATOUAJUAITHILETY
NaaAmyuazuSN s udatdefiwinden Jnaifiuindaainuadladauazngdnssunisuslne
NAAA T U ATAaFILIAREY (Sreen et al., 2020) law Li et al (2020) EuduANUFNNUTIFILIN
swiumriviamafifonvanuaclisenianmsiniduiatdefuiadensasguilne uananii
Chung & Park (2023) wiuinanuidgesmsiviamaidon iuanalindasesipilnafidsdeuy

a4 Ve a a a { o
TUR %GﬁdNa@]aﬂﬂ%ﬂ@]LL&ZWE]Gmiillﬂ’]iiJiiﬂﬂﬁﬂdS%

N3ATIRANNAZIREIRTLNIIVY

ANNFURRTTTR AN I AR R AsauLas NN BolasuUTHE AT g T wdeuan
I@]uﬁmmwé'nmﬁumuﬁﬁﬁmLflm'ﬁl,mumammnimaamﬁujmaapjn’ﬂmﬁ‘ﬁ@iaumuﬁ FINALT
vIndemsTUAmNasaw (Foroudi et al., 2022) ﬂ’lwé'ﬂmil,l,muﬁﬁrﬁmﬁmL%aﬁamminﬁ’lvlﬂgf
m'mn”ﬂﬁgﬂﬁ'] Lﬁuauul,l,ﬂawmnwmmu,azwaﬂi:naumiﬁﬁﬂi’fumaq@ﬂi:ﬂaumi lasandaainy
a5slanazanulysslalunsasrsanulinelaluuusud (Hollebeek & Macky, 2021) AMWANHAIULITUG
MITINTNAGaNUFIATIFUAN LTU MITUFAUNIW ANUANG LLa:mimmﬂfﬂj‘LuLLmu@T (Chung &
Park, 2023) “aNaNIL ﬂhmmmLﬁum’mgnw”maagﬂﬁwﬁﬁ@iaLLmu@T %mﬂuﬁaé’nﬁm@lumm{’m
AUAATIAEWANTZHZE17 (Xu et al., 2023) é’affumnmi'ﬂummismnsmé’ana’wﬁﬂﬁm%aauuagm

o &
A




MIssuIwInIiaiuasunsilial 30 15 auiufl 2 nangnaw - funaw 2567

H,: nawansalzasuuswaailisd dinansznuidivindaamaiasidnaiad19d
wyF1AY

i, 14

ANNANATBIRANFTLITIVAANANTEN UG UALYBIZNANNHADULTUA TaasInadanAuad

v
a =1

wazanwlindavesduilnafiddeuusud lasanuandsasamnidoriidudanaisdayzning
AudranFuduazaulinglaguilaa (Chen et al, 2020) annuAndvasaanidsivasguilng
e Lo X ¥ . a G L e a e ed e e
sninialdinanualagedinazanuanladtslumanganfdudwivniadusindudasde
RIUIAFAN 8819 bIAANNNTINENANNANAGaLUTUA NI A nF D s duanurme Lﬁaamn;juﬂnﬂ
flanuananisgs ;‘Jfﬂi:ﬂaumﬁaﬁaasg;al,ﬁumﬁ'nmmmL%aﬁuuazmmﬁnﬁﬂuaaQu’%Inﬂ‘lmw:ma

(Papadas et al., 2021) AIBUINMNMINUNIWITIMNTINAINA1I I LAV DI FUNRZ UG

H,: anannfvasaainilian denansznuimuIndagmainanaladeiinediay

nmisuinsaaefidonduuwifeniunlsiunsvilnaduduazuinnsfiduiiasda
fwaden NMIFMITUiNAUsEAnTnMwsIHadan ITUZAtANANFEUAT (Sreen et al., 2020) MITUF

A A o @ o a < v A Aa . a
amafdmmaninialaiumsiminnudaiusesfuilnalud@dns 9 (L et al., 2020) n13amad
Weonuanusunusszninedslaminii3ainenaa U IuaNLANNANAVEIULTHG DANUFUNUT
duaniugudanaudnlFann®don (Chung & Park, 2023) wazdsudiany lunisaiiinnunnii
FEWIIRNANULUTUS (Li et al., 2020) TINTIAINARENNTTUFAUNINVBINAAA I (Gupta & Kumar,
o & o ' v A a o X

2023) SIRWIINMINUMIWITIBNIINAINAITI MG TIauufguasih

H,: n35u3nanafilia dananisesnuidsuindagmaianawaiadaiinadran

@ A o g4 ' A o & A ' ed o

dayandanmrifiuouniouiadsanaaula faidunsuenthndelinnislanaaulaiged
SnfwaiBsuindannuailadiovasuilne (Bai et al, 2021) lasdayavaindanmsiniuausbud
mm'mﬁwc«w”rylumﬁ'uj’qmmw*’uaaNamﬁmsﬂﬁﬂuﬁmﬁuﬁaLL'msTau (Kumar et al., 2022) AmNWV8S

a o \ . o o ' A o A o { PN o a o A

HRaAmusidINadanITLIa s iud lasawzlunfanusiniduliasiufiueden Selinalasass
AaUIANTAINNIINITAANAVBINRAA TAH (Zhu et al., 2021) TNA1INAaAmMIT w8 ATUTaUN
mﬁ]aaNa@iaqmﬁmmﬁuﬁwﬁﬂu’%‘[m%’uj (Li et al., 2020) I@lU@Taaﬁ']ﬁaﬁaﬂmuau@;ai:mwnﬁﬁuf
AudnazanuauInluniIdewadguilna (Bahadi et al., 2020) AIRKAINANINUNIUITIUNTIY
o R o A a o &
aana8sledundssunfignuasii

H,: Tayavasudanmed dsnansznuidsindanueslafeasvlibaagy

Hy: aunInvasndanied dsnansznuidsuandannuailadeadidivdary

a o 0 a 1 03, J 1 e o a
Hy: 31012830800 ZMGZ’I(ﬁdNﬂﬂi&’?’lilHNU?ﬂ@Bﬂf)’)ll@?dlﬁ?‘]faaﬁl’ldﬂuilﬁ’)ﬂZy

. . o X . o . A o @ ye AT &y
amdrvasanFudduundefuguimdgylunisianmdanmsiliiuilnasug (Liu et al.,
& o A 9 & . . o a & v a aa o
2020) Yszaumynl anwidn tieanuuusuddiudinadantsaaduladevesfuilne lugading
% ' a o o o P S ° o A ' B
miziguianaudianududauinniu dasdilsiszaunmanifuilnaniutesmssaulaiuag
aawlail (Foroudi et al., 2022) QuAaFUAILTIUNTIFINAITILINGEANTAVVDILLTUS A4
And uaznisaszwiniluuusuduadgduilng (Hollebeek & Macky, 2021) lasAuzauvasuuTudiin
ThiviAyAdinauandaanuaslafevasguilnauszdaula (Lou & Yuan, 2020) lasiawiznianmad

AduiasdaRiuiasou mim:%ﬁfﬂj‘waap\ifuﬂnﬂLﬁmﬁ'umwLﬂuﬁm@iaﬁm’mﬁauﬁwa@iamﬁuf




MImIuiwIniaiuaiunsilial 3 15 aafufl 2 nIngnaw - Swna 2567

AudanFuduazauaslatevesduilne (Aizen, 2020) AIRKAIINNNINUNIUITIANTTNAINGT
2o A a o &
ldundorunfignuasi
H,: Q@ TAud1 snanIznuiiauindannureyvesuy suda vy
Hy' ATOUYEIULTUS FINaNTznuiBauIndanuasladaasaduasmag
Hy: AauenaTaue dsnansznuidsvandaniueladeadwlvibaery
MnnInunwITIINTINA ldanngedniseniuyadia uaNgIneIL VAM (Value
based adoption model) LLazﬂqwﬁﬂawé’uwwuﬁizMN;&”uﬂnﬂﬁ'u LWUTW® CBR (Consumer brand

relationships theory) Q‘?ﬁ'ﬁﬂ@i’ﬁmmmauLLmﬁmmﬁfﬁ'ﬂ AILFAI AN 1

Green

Brand
Product

Brand Image

Preference .
Information

Purchase Product

Green

Intentions

Brand Loyalty Quality

Product

Green Price

Marketing

Awareness

2NN 1 wFAINTaLWMIAalwATIdE

AN o A Aa o
ADANWBWINIINIY
1. Uszrnsuazngnalagng
=2 Ao & A9 o ' A o '
msdnsauwidslueisdldUszmninduidmanenendoagluinansinnaniuasuas
USuamanltanuiaiasnenarne Iﬂmn@jmﬁasho;ﬁﬁ'ﬂ%msajw”aas.iwuumu.iqﬁ'ugﬁ (Stratified
random sampling) WazfuANIUANT9aNE (WBendn 25 1, 25-39 1 uaz asud 40 1) wazele
Iadsdalaan (aund1 30,000 LN/ 1HB% LATAILE 30,001 LN/ LAaw) mjm”mfjnﬁﬂs:aunﬁmﬁl"ﬁ
o @ & A v o o a A o o '
unazinaslunissanIaswanainia muwsnhmagamnﬂi:aurmm"lmmma mggamqunlala
v oa & oa od ' ' “ a & o A oo A < oA
@mmmmzqmamuﬂanmmmmvl,@mga FIuadan1Teaaulage ladne launldinuaninuiiaiwn
oAz 95 LATHANTLNTARNALAREUNTILAY 5 u,azmﬂmﬁﬁﬁmm"l,ﬁnaqim'i"mzmﬁwm ;ﬁﬁ'ﬂﬁmum
PIANFUFI8L14 400 A I(ﬂmﬁ'aﬂaaﬁumwﬁ@wmmmﬂﬂﬁiagaﬁaugmi Fawuanguenagng
507 A%
2. \@309dlan 17 1un13398
mﬁéi’m%aawansz‘ﬂwaaqmmmﬂﬁuﬁ”ﬁu,az@mé’ﬂHmzwﬁmﬁmsﬁ@iammﬁﬂa%am%aa
va o ' . . { oa o v X
Wanalnid ’l“ﬁ’s’ﬁl,ﬁuma;&amuuuuaaunwaau"l,aﬁ (Questionaries) NHATHATIITULN lasan
MIAN®Y NOBY uwIAe WazIwITBNLNLITes lasia3asiantsaantdn 4 d1u anwmzUa9
wouzauautiugaisia (Close-ended question) dsznaudls d1uh 1 Ludraudansasaay
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WUL&AUDNN (Screening question) §1411 2 ﬁagamoﬁmﬂszmmmamﬁfmaa;Jmammuaaumu FIUN
3 Lflm]”agaﬁwmuLﬁmﬂ”uﬂimumim“l%mum%aawanmmﬁ Tasfdonulusiuidninue o aw 1in
° A o o o o Aa ' & & A I3 2 v
mmmmmnwagamuﬁmﬂmwamamwmlwammoﬂaﬂmmﬂ ATAUARULITTLAUMIANEN LT
MITLIanaMAen mwmaumammuﬁqmmmﬁu@‘ﬁ gij”mauLLuuaaumm:Lﬁaﬂmaumﬂﬁmauﬁ‘lﬁ
1 Tasldunamniaazuuuauuuuunaiauadfidsn (Likert scale) uazaiuwd 4 udaianaunzlu
ML
A -
3. MINAFaULAIBIND
n1TANBIITBATIRINIINARaUA1AINNLTaN Y (Reliability) a2835n136 1Bt
a a n{ - o aa
A1ruUIzaENTATanuIALaan (Cronbach’s alpha coefficient) 1°ﬁTﬂiLLﬂsumﬁagﬂmaanmlu
a & o Aa o o ' A o . -
N3ILAIR I(ﬂF.Jﬂ’]iu’lLLUUﬁaUﬂ’lNY]&Jﬂ’]ilJSLIﬂEGLLfﬂ"ﬂLLa’JN’]%’]ﬂ’lﬂ’J’]ﬂJL"ﬁa&Ju (Reliability) n13
NAFAUNIULLROUMNIIUWIN 35 Mats uRLALTaYANINAMBEN9ITITIUIN 507 AaBE WA
o a & a A o A . '
i lUAlensdimanuiisiasiuasanubesiuluuzauaNilen % Total Variance 28IWULUFaUDNMLE
Y ' aa o a afu &
AZEN% NINNT1 0.70 LasATMIANENLIEANTEaRATAULNT (Cronbach’s alpha) 28ILULFALDNANY 2
ngudl fenunesassfe 1Nt 0.70 Ta83I LU LRI NN M I UNNTIF AR AN UN D IATILRE
oA A o A [ o Ao o
anuindaiaaudnniave st ldlunuianla
[
4. MILUTIMIINTDYA
é‘iﬁ'ﬂﬁ@‘hLﬁumsLLﬁmLLuuaaumu (Questionaries) VLiJﬂ'ﬂnéjwpjﬁl*’fmum%aaﬂaﬂmma
' i o . . y o A ' %
lapgInuugaunINnsFaginvaanlall diutainislall Ta9n19N TN mtﬂunaﬁmaag’lmm
w3asl Wi Tuanyanwaniuasuazuuana lasldzoznalunisifuaindiund 1 - 31
WOHAAN 2567
5. NM3IATIZHRT0YA
mﬁﬁ'ﬂﬁ’lﬁ‘ﬁ'mﬁmsﬁ:ﬁﬁaHaummmﬂm”u@]au SUAIUNIT T AAALEINT T AU
(Descriptive statistics) Lﬁ'aﬁnLauaa”nwm:w”ﬂﬂmaamém‘ﬁama UsznaualanITIA Tz NDLAS
Yooaz ﬁwmua’lugmmumiw danndiunAenzdnganssumslianuaiasanannma lagld
NFIATITRAMULYTUTIU (Analysis of variance) SINAUNIINARILAN (t-test) wazn1INazaualLaw
A a a o & X A & A =
(F-test) LN aLUSouifinussauainuasladatasainana nia auneufia1n tdun1sasiamay
oA A A A A o @ P s o & a &
anNiTaiavesaIasleiaarudagulTzEnSaawnaTawuT (Cronbach’s alpha) WBNNIALATIEA
anunLdsvasaulsarsdinnuulslsin (Variance) qmﬁm lfaﬁﬁl.%oagkmu (Inferential statistics)
LRZBUUINRBIRNNNTLATIRTS (Structural equation modeling: SEM) WL ATIZR AN NN A BT TZA IS
- 1 a v a v . . . . . é )
dus lagdszanadminidmeiaisitanuduld|dgiga (Maximum likelihood estimation) 9t
lﬁmmmizq’um@Lm:ﬁﬂmd"ﬂaaﬁﬂ%wm:mwﬁul,ﬂs"lﬁaihdLLaJ'uz‘h

NAN13IY

o fv A & a a ) & & A o A
MnIanlsraiagan 1 LwaLﬂm‘ummmmumwmlwamiaawaﬂmmﬂmaaguﬂnﬂ
IuLmﬂﬂgamwumuﬂma:ﬂ%umma mﬂmiﬁﬂmwuhﬁmmqmimaaummw (F-test) mjmﬁaﬂn
TWanudagyluTaduduanuzeusasuusud (2.628, p < 0.05) lkasnnaudadniazianuinue:
o a & ry ' A o o o A A
ANMUANG LBULUTUANAWLBITHTOY @au’nﬂmiawaaﬂaaumssu;mmm’um (2.618, p < 0.05)
o ' ' v a P X o o o o
T(ﬂUﬂgumamala’lamuamwaaumﬂmu uazgaveidudadsdruanuinavasaanidion (2.221,
: ' & Y @ & a 9
p<0.1) mamﬂmwm:mnwsmiaﬂ"uaa;dﬂi:ﬂaumﬂumﬂ“ﬁﬂaqﬂwammﬂL°1J gafilala
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dudsuadauiaiduussgalazasguilae nsfinmduneldiaiodaifion woinmasauend
(ttest) ndudradnslwanudmAyiuanuailada (4.248, p < 0.05) uazladbdudoyavainianimd
(4.228, p < 0.05) aruduwzinguaradraulaiuiteyafininweiazdinadaninuailadases

V3lna uazqmuA1aAuen (3.818, p < 0.7) uazanuAnAvasas i (2.532, p < 0.7) 133N

e eXTe

A " o a o & i, A o a % ' Yo A o
vilnaldladuisuradauanndumnuusuanaaiuduisuaseufizdnalibuilnaaszninly

. a o P A i
WANAIRUATNIND Y ﬂdttﬁﬂdluﬂﬁiﬁdﬁ 1

2D X

A13197 1 LLZ‘WIGNﬂﬂ'ﬁ’itﬂi’]zﬁﬂ?ﬂﬂ%ﬂutﬁ EJ‘U%BWLL%ﬂ@ﬂ&Jﬂﬂ'NEJ"IE!LLZQZﬂEi&JT] Elvlﬁ

auls ‘5’1%’]%‘ GBI ‘ GBL ‘ GMA ‘ Pin ‘ PQ ‘ PR ‘ Pl ‘ BP ‘ BE

E)’IE!
Thasndn 25 O 77 0.833 | 0.713 0.741 0.720 | 0.679 | 0.777 | 0.750 0.741 0.781
25-39 1 219 0.839 | 0.720 0.764 0.755 | 0.682 | 0.795 | 0.730 0.689 0.790
401 %uvl,ﬂ 211 0.856 | 0.769 0.766 0.772 | 0.687 | 0.798 | 0.720 0.736 0.776

F-test | 0.574 | 2.221* | 2.618* | 1.206 | 0.191 | 0.574 | 1.206 | 2.628** | 0.527

¥ A 1 oA
Tlﬁlv[)ﬂlﬂa gaatnan

< 30,000 1N 200 0.830 | 0.731 0.766 0.737 | 0.668 | 0.782 | 0.724 0.705 0.792
> 30,000 U 307 0.862 | 0.747 0.755 0.777 | 0.700 | 0.805 | 0.739 0.730 0.772
T-test | 2.532* | 0.506 0.242 | 4.228* | 1.659 | 2.5632 | 4.248 | 0.242 | 3.818*

#1816 GBIl Green brand image, GBL: Green brand loyalty, GMA: Green marketing awareness,
Pin: Product information, PQ: Product quality, PP: Product price, PI: Purchase intentions,

BP: Brand preference, BE: Brand equity: ' p <0.1, “p <0.05, mp < 0.01, ns: non-significant

o gy A A = o A, ' & & A o A

niandszasatan 2 iNefnmiTadidmadaanuailadainissanaimeavasguilng
Iumeﬂgamwumuﬂma:ﬂ%umma Iﬂﬁmﬁ:ﬁuunmumjwmr_quLa:mg'mwu"lﬁmﬁmialﬁau ARnG
x2_ms = 1038.9 waz x*_bs = 19829.1 LL&T@iauiﬂaga el ﬁdayj‘lumwﬁaau{ﬂ@ﬁm Hair et al (2010)
RRLRRIS ' Lﬁ'mamdLﬁmma‘lﬂmm:auﬁ’m%’m&imﬁasjnmm@lmg (n > 200) 39A23RIITM
! o o 4 a ' & & ' '
FWAUATHAU HAN1TIATIZRWLAN CFl = 0.965 Uaz TLI = 0.953 $311988IAIFINIT 0.95 LFAIT
ﬂ'sﬂuaamﬂﬁaaﬁ'ﬁszm']ahLmtm:ﬁTﬂ;ﬂmﬁqﬂi:ﬁ'ﬂﬁ

msdAnTaIgwL mﬁl,ﬂsw:ﬁl,l,ﬂm'lwﬁ’mmquamlﬁﬁummLL@lﬂ@inmaaﬁa{Tyﬁ'mwa
daanuaslagainTasnanamea nquangiesndt 25 8 ldanudayiunaivesnianmuet (0.356,
p <0.01) wnfigaszviaufistadrnadiuniandu lwsnzAinguongasud 25-39 I Twanudmayniunm

a o € a o 4 o v '
VBINRAATAN (0.227, p <0.01) URTATLNIWHAAN T (0.346, p <0.07) 3898INNTITUAIUA DAF
o s e e ¥ e s e o e o Al
aFudn (0.282, p <0.05) Awiungueny 40 Jiuluwudt Idanuddgnudiodugudrandud
o o e o . e Lo &
(0.314, p <0.01) uazifddrun1siuiaaa  dwa (0.168, p <0.01) iuTadbwandennuailade
n3aanana e lasazwuimntwengazlienuddydaditsdunaivesnfanus axiauds
o< a , { A & )
anuduaamanmaduuazanalalaguawiifinduauis
s B v A . oa v & . o 4, . & &
msdnsgenelalafudaifon uaadliiAuanuuandsueitatsNginadanuadlade
A ' v ' oA Y o o A o &

in3aananame nganeladindt 30,000 vndaiien lianudmayiugmMNIaINAN U (0.221,
p <0.01) ANMUTOUVDIULTUGA (0.215, p <0.01) LALINANVBINRANT (0.162, p <0.01) ATUAIAL
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a:ﬁauﬁamsﬁmsmwﬁmmwmj"mi%ﬂu%ﬁ'ﬂ ‘lummzﬁmjmﬂﬂﬁgdﬂh 30,001 UAndaLAanli
ANNAAYNLANINVBINRAN U (0.369, p <0.07) TINNVBINRANUN (0.272, p <0.07) UAZA AN
AAUSN (0.262, p <0.01) wanaNit TadudnumsTuiaaamidun (0.226, p <0.01) HBnTwadanda
anueslade u,amﬁommlahﬁmqmmwLLazz?'amﬂﬁamﬁufummzﬁmwzl"l@i” TasuaaInansanen

AILFAIUMTIIN 2

M990 2 LFAIHAN LTz AL ARIENMTLATIEY (SEM)

a1y selawmaadaiion
Variable Total waanan aoua aoua mn 30,001 UN
251 25-39% | 40% 2wl | 30,000 um wly
BE
GBI 0.029 0.00248 0.0367 0.0324 -0.0122 0.123**
GBL 0.114*** 0.142 0.156** 0.0945 0.121** 0.133*
GMA 0.113** -0.0004 0.0809 0.168*** -0.0289 0.226***
BP
BE 0.098** 0.167 0.124* 0.0634 0.151*** 0.0545
Pl
Pin 0.093 0.278 0.0275 0.132 0.0816 0.0606
PQ 0.276*** 0.225 0.346*** 0.219** 0.221*** 0.369***
PP 0.229*** 0.356*** 0.227*** 0.236* 0.162*** 0.272***
BP 0.082** 0.267* 0.00211 0.243** 0.0798* 0.0922*
BE 0.248*** 0.236** 0.282** 0.314*** 0.215*** 0.262***
N 507 77 219 211 200 307
Il -12087 -1735 -5018.1 -5078.9 -5814.7 -6076.3
chi2_ms (1936) 1038.9 679.1 930.2 7129 727.7 980.6
chi2_bs (2016) 19829.1 4436.2 9214.6 7734.4 1129.3 9419.3
RMSEA 0.037 0.053 0.460 0.021 0.050 0.059
SRMR 0.105 0.106 0.132 0.098 0.067 0.158
CFlI 0.965 0.960 0.960 0.970 0.975 0.953
TLI 0.953 0.978 0.957 0.968 0.974 0.968

"p<o0.1, b p <0.05, p < 0.01, ns: non-significant

mﬂi’mqﬂixm@fﬂ’aﬁ 3 Lﬁiaﬁﬂmﬁaﬁ'mﬁd\ma@iamm@iﬂ,a%am%‘awlaﬂmmﬂmaagu’ﬂnﬂ
IuLmﬂﬂgamwumuﬂma:ﬂ%umma HamsAnEInL Jasufissnadennuasledein3ananainie
maa;ju?‘[m‘lmwngamwumumua:ﬂ?umma éun anuanddeaainden MIVIANAFTL
AmMMWKHAAAI A TEud LAz IABIRAan M lasanuanadeaainidey (0.114, p <0.01)
a:ﬁauﬁamwau%‘mm:ﬂ'ﬂm;dﬂw”wuaaQuﬂﬂmiaumuﬁﬁlﬂaéaLL’mﬁau ﬁmﬁﬂﬁﬁiami@mﬁmm

Y ' P v oA P = a Y a v A A o  eda
ﬁi']@ﬂ’e]’]llLWlﬂ@l’Nﬁ]']ﬂﬂLL“ﬂﬂ aﬂiiﬂﬂﬂﬂﬁz“uﬂﬂﬁﬂm“’]aﬁLL’J@RaﬂJ&JLL%’JIuﬂJLaaﬂNa@]ﬂmmﬂNﬂa’]ﬂ




MImIuiwIniaiuaiunsilial 3 15 aafufl 2 nIngnaw - Swna 2567

len qoenwvaIRRanmd (0.276, p <0.01) avauUAgNUIEANTAIW aMaMuMY wazAnuLTaia

= v o a : a . ' =< PN
‘ﬁdlﬂuﬂﬂ‘ﬂUﬁ']ﬂiysluﬂq'iﬂigLuuﬂqmﬂq@lsﬁlﬁuﬂqLLﬂﬁaﬂNﬂ@’]aﬂ?q&]w\iwal‘ﬂmaﬂﬁdﬂiiﬂﬂ IﬂULﬂW']z

atnsdsazAninwlunmaenaxmeduguaad@fiduilnaldanumdnygegadiunavasnion it

(0.229, p <0.01) axviaufian13iuiresfuilna lasmanmanzauuszdudandudadodan

lumidadulaga qudranFudn (0.248, p <0.07) iluyadAunanFudaislinunianmusinga

UMY ueniniianamaulan1enmemu Usznaudmomsiuiamnn anuanadaanaudl nI3an

a o a = [ d
ATIRUA LLGiﬂWWQﬂHﬂI‘Ua\Wﬁ’IR%ﬁ’W TGNQﬂWSﬁﬂH’]@]’]N@Gﬂ’]Wﬁ 2

Green
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Brand Image

Preference

Green

0.114%**

Brand Loyalty

Green

Marketing

Awareness

0.248***

Purchase
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2N 2 LLﬁ@]GNﬂﬂ’]iﬁLﬂi’IZﬁiﬂ%ﬂ

Product
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Product
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HANINAROUANNAZIUGINIIIATLRUULTIAa9FUN3IATIFIIS (SEM) aruuuudiaes

°1Ja:msauLLmﬁwqwﬁmmamuuqmmmummag'wmm VAM (Value based adoption model) LLaz

wqwﬁmm&'xw”ufswdwguﬂnﬂﬁ'u WUIUG (Consumer brand relationships theory: CBR) W31

HAMINAROUANNATIRINTBNTUANNATIN 1% 7 FUNATIU UazULaT 311U 2 iU uEas

a9luanTN9n 3

A191971 3 LRAIHANIIATITAANENNAZ I

Paths Path coefficients Hypotheses | Test results
nMwansalluIwARTe) fnadegmi1aFuA 0.029 H, Tagausy
anunnavasaanlen dawa@iaqmmmﬁuﬁw 0.114%** H, HONTL
MITLFANAMTEY FINAdoNUAIATIRUN 0.113** H, HaNTL
Toyavoindaim FINadanNAslada 0.093 H, laigausy
Qmmwmawﬁmﬁwﬁ fanadanIuaslada 0.276*** Hs RERT,
ANUBINGAST N FINadanUeIlade 0.229%** He RERT,
qmmmwﬁuﬁﬂ FINAFAANNTALUDILLTUG 0.098** H; HONTL
ANNTELTBILLTUS FINaABANNGIlaTe 0.082** Hg BN
qmmmwﬁuﬁw FINaFDANAS T8 0.248*** Hy HaNTU
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arduazandana

asduan1iivn
Ao Ao o Aada a ' & X A A oA
HAMTIENLIN T w7 arudinfdninadeanuasladainiasnanaina Nasnaatinad
wdaYneadd Fesanudrauainanuday wudl dulsdeunt e quniwseInAan il
(0.276, p <0.01) §19UA 2 Ao anwadlada (0.248, p <0.01) IAUA 3 A NANVBINRAATUH (0.229, p
o o A A v a a o o A A o o a A
<0.01) 19UN 4 Aa ANUANAVAIANNLTEY (0.114, p <0.07) §1AUN 5 Aa MITUAMATDL (0.113,
p <0.01) §1quN 6 Ao AmAIATIEUAT (0.098, p <0.05) wazd1AUFATNLAE AINTALVBIULTUA
(0.082, p <0.05) anudau 19 7 andshiduseduamnuaanuasladaiaiasnanarma
a a o
anilsananisivy
o ¢ { . ) e \ Y o o a
ndanuszasadail 1 annsdnswudt Mndegresngudiailianuiaynu

o o €a v

s uaINNTaLILLTUE LIud1auLIA gﬂ%IﬂﬂY!ﬂ‘ﬁ’Na’]ﬂqé”J WAANUA AN UL TUR TUAURE

7]

caad

uSmsnwanRanls "Lstwuflui’nju wiagigaany envvzilwwnziuusuanivaldesingnuasiy

A

a oA A o A R wr A A va @ & @
fiamnnuazanuingaiegs fuilnadsianduladiafenlsdudanuusud Ananan i nane
aunltuusudiduinIasdialun1suaasaanfiogn1usn1979ANYIAY §0AAREINY Djafarova & Foots
P ' I o o o A, ' o o I A o
(2022) MWy g wTITMAYNEINAGBNIITUFUATANTAUVDIULTUA Tagiawiziassnu
paunlail adinsrineldafdaifaunuinginadaninuailade waaIdInNuFURRETEHINITzaL
uldvasuilnad saandasny Lim et al (2019) fiszyimoldiduduivdanyfidsmadanisdadud
Wuilon I@m\dj”ﬁﬁa"l,éfgaﬁ%:ﬁmwﬁqh%aﬁu@ﬁﬁmqumnniw
nniaguszasdtiafn 2 nmsinswuimngiangrasdusing Wanuddynunavaes
NAAN AT mﬁ]ﬁ]:LfluLWﬁ:iwpjuﬂmmqﬁas Tagawiztinisuu wiaauwsuinui sninglasnna
o Y o o @ % o @ a a o A 4 A <
Wnlwdasszdasziinisldine laslwaudseynumadudinauasivoay anyuniain
ﬂs:aummfﬁaﬂmfﬂmaﬂ'&"l,&iLﬁﬂlmmm&uw”uﬁszmwﬁmLm:qmmw ﬁuﬁaﬂﬁuﬁwﬁﬁmgﬂﬂdw
fgannaadNL Djafarova & Foots (2022) ﬁwu*jwna;:u Generation Z Haudanlnidanal wazadnhiiim
a & = A f o A g o< , A o AaA
fsulunaSonifisunaneudadulate winnazmlusludunazaiuae inalilanaidnge lay
7l Su et al (2021)lﬁﬂanuLﬁudﬁLmiuﬁﬁ@ﬁ”am'ﬁm’hﬁaﬂéu;ju’%Inﬂmq 25-39 1 aslhanudamnu
nagniauIaaIug launsiaueg i waasdud i nmsldnagnise nanmiiaue
TUSuATNENI NN A ENTRLABEIUEINAATINDITUA
Tuamzragrnuludinilasoauwivldiafodarfon AFINANTENUADINANVBINENA DA
L A o o S Aa o ' o o A @ '
wwunu lasanudanialuinuesifuilnandneldgelidesldanudmayiunaidudr welu
o v e oa C Aee oa . e aa & e -
anudwatud guilnanguiifainazAnsannaideunsaadulade uddnzlyunasuszinguad
. o T A v o ¥ oo - v . w
waneweanll fuilnaffingldgainuesnsdefududuniaimu SaRansananaduardiuien
\ a A o da . \ M & A A o v oA )
adaaziBna laslawzAudndyad1gs 1w thu snoud wiainTaslszau guilnanguiidsananan
. AT L4 . v e
Pulunangadudimiviudnanaiazdyasduiniuluswaaluudzasnagninminaasanadasny
Qalati et al (2021) MlFKOUUTIINITTAIINUNTWULALATUAITBINAAA TN AIDGAUNIIIIUATIAN
A P o o v R v oA ' ' D & & A
fmnzan Wunagnidaglumadrfsfuslnanguneldgs lasnsldnagnimaameuuuniidioy
onIMINENEMILAUANTg N WE
o fY A = Ao o o v o a A&V e a
ndanlszasadai 3 nmsdnsinudt dmau 2 dudsaudinuanadziuiasld de

¥ a . 6

EIHE\]NE\W]I]m‘wLLa:n’lWﬁTﬂ‘Htﬁ“ﬂadLL‘IJiuGT?TL“ﬁU’J g dunTzin euadBIuIndenaan sl oo
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Tldudsidfowdunndnisunisdelasdalud@ fddpdu 9 19U n13TuinImIuguun@nTsaua:
vrsragwnediay Sunumadylunsimuannuaslide guilnaanadssudymlumalsade
= ¥ a o e A A o ' o o o a
AmnwuazAMITaievastayaveinianmyimden Sahldganaliulauazdualunsaadula
A A Ao o A & a o ea A o v o 4 A A . A
Fo TITIMARINMIeeaRlIToNA AN I M D801 TAURSINUAIRINEY 9 LTW AURZAINFLILNID
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