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Abstract

This study investigated the internal factors within organizations in agricultural E-Commerce
businesses in Thailand. A qualitative approach was adopted, with 10 respondents divided into two groups:
First, experienced E-Commerce executives and second, agricultural experts and consultants. The study
employs in-depth interviews and content analysis. The result shows that respondents share similar
perspectives. Consist of the internal factors that influence E-Commerce in Thailand consist of e-service
quality, digital leadership, service innovation, competitiveness, and firm performance on financial,
marketing, operational, and environmental areas. The findings from this study identifies crucial factors that
affect service innovation and firm performance. The next phase is developing a conceptual framework and

strategic direction for improving the effectiveness of e-commerce business.

Keywords: Service innovation, E-Service quality, Digital leadership, Competitiveness, Firm performance
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ﬁwmmlﬂumimmwuﬂaqwﬁ‘magiﬁa‘lﬁﬁﬂs:ﬁﬂ%mw NIGIBNITANABIK NNTIANITNINEINT

] @ P e

KazANNENNNTOTadadnns SadudaldilSoun1anisutItu (Penrose, 1959, pp. 1-304; Rumelt, 1984,

pp. 556-570) wananiu AnuwiTsimunaiuaywiindniwensianizinnzeadudiwdrany i
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Nmﬂ'aﬂs:ﬁ'ﬂ%mwgqqﬂmaamsﬁnﬁumumﬂluaaﬁﬂs (Hansen & Wernerfe, 1989, pp. 399-411; Rumelt,
1991, pp. 167-185; Wemerfelt, 1989, pp. 4-12) msﬁmuﬂﬂaqwﬁuuﬁugmmamqwﬁgmw%’wmﬂiﬁ
‘quaaﬂ‘nsﬁaaﬁifw,ﬂuSnﬁﬁamuéwﬁ'ﬁglumm%amm"[éﬂﬂ‘%aumamm’ﬂw”uar.hdﬂ;aﬁ'uu,rimi@‘mﬁu
73117 (Day & Wensley, 1988, pp. 1-20; Grant, 1991, pp. 114-135) lag u1ifiel (Barney, 1991) Tuuwadadin
msﬁ'@ms@ﬁuw%‘wmﬂima’luaaﬁﬂﬂﬁiaa%"'maﬁﬂ“l,ﬁl,ﬁﬂﬂ’nummsnL%dnaqwﬁ‘ dsznaumeifate 4 au
#n3a15un31 VRIN ldud 1) NINLINTABIFTIIA AT (Valuable) Lﬁaaﬁuagmmuﬂaqﬂﬂmﬁmiama
angUasiananisriinisaaia iiu msldinaluladidhanfunum iudu 2) niwoinidasmildon
fanuannz (Rare) 3) NINENATEINAaMIABNLRLWLLY (Imperfect imitability) waz 4) nSwennTldaunT
winmaunwle (Non-Substitutable resource) #ana Nt UNTHYT (Grant, 1996) laRenuassisznovaas
noeHarunsweinsld 2 Usznis ladud nsweans (Resource) uaza21u818150 (Capabilities)
Fudussdisznounmelussdnsidaydanmsaianaldiusoumanmsuditue Dneassw uazun§id
(Peteraf & Barney, 2003) nEIMSENSNENNIAnaINnans uazaandasiuasns 4 du wia VRIN
uanﬁnﬂﬁl:ﬁ’l‘lﬁLﬂuwaﬁLLrimﬁw”@umﬂaqﬂfmadadﬁﬂﬂﬁﬁﬂizﬁw‘ﬁmwmnﬁqmﬁau”df&awaslﬁpjuﬂnﬂ
fanuninaladamsiuanefuduazusnnsvesasdnidrs luriwaadoanu fa (Teece, 2007) Talw
wwaRansuanIEnTnSnaTadetag e sdnsare Usuld wazunasniwennslwmunsadiin
pifvadeduszaninmldluszozam

PINMINLNIWITIWNTIN WU Januseaasasnunwisslasdadonaluasdnsianudany
uazsndudasdnmawamnliinanzay aunannguigmwnineIns Resource Based View tiata8u5113
sanstsenelussdnsfiioates Iaund AmMwNILINadididnniefing anudugind uaina
WIANITUNITUINNT AuauInlunIsutsdh uazdsz@nEawnisdnfinausadasans (AnIns
35un1lnan wazWNIu1 RANLRTT, 2558, . 185-208; Chuang & Lin, 2017, pp. 22-38; Kim et al.,
pp. 533-546) S'fiammsmﬁ'uﬂszﬁw%mwmsoﬁwLﬁmmmaagsﬁawwﬂﬁﬁﬁtﬁnmaﬁne?’lﬁ

Renndny

ﬂﬁ]ﬁi“umstuaaﬁniﬁLﬁm“ﬂ”aaﬁ'umsﬁ’lﬁqiﬁamzﬁmﬁ&ﬁnmaﬁnfﬂuﬂizmﬂ%r_l fieoil

1. @)‘mmwmm’%mﬂ%a§L§nmaf‘m5 (E-Service quality) Mmmﬁaﬂs:ﬁﬂﬁmwmaagﬂuuum‘s
TWusmsuazmsliusmaniumesanlaiasudroudaanivaide (Rita et al., 2019, pp. 1-14)

2. enudufiihdudania (Digital leadership) ‘v\mmﬁammmmstaaqﬂﬂm?aaaﬁﬂﬂum'ﬂ%
mﬂI‘uIaﬁﬁﬁﬁaas;iwﬁﬂi:?m‘ﬁmmﬁamiqLﬂwmumanaqﬂﬁ (Borah et al., 2022, pp. 1-9)

3. wIANTINMIVINT (Service innovation) nanufisnszuaunIaiamsuimslniniadiuly
msu‘%msﬁ'mauauaa@iamwuﬁaammazmwﬁawalwaagnﬁﬂﬁmnﬁq@ (Casidy et al., 2020, pp. 157-
170)

4. enusanInlumIuLeT (Competitiveness) nansflsnnuamaninvasasdinii ldidsoulu
mnmiaiul,ﬁiaﬁn"LiJ;jmsLﬁuﬂszﬁw%mwmsﬁuﬁumwmam‘m (Le & Ikram, 2022, pp. 588-599)

5. UszAnTamwmsduiiunuaaIa9dns (Firm's performance) RaNgfINTIANaR ISV I0IANT
Tumsussyiaguazasdmanagnt leud daz@nEawdunsduiivem dumaiu dunseaaa
WazeuFIINSaY (Le & Ikram, 2022, pp. 588-599)



MImIuIwIniaiuaiunsilial 31 14 aaufl 2 nIngnaw - Swnan 2566

2A5ANBNNTIVY

n3398a39% 1un133981B49mun W (Qualitative research) TungualatsluningamwnIy

€

a ¢

mwmﬁﬁmsmLﬁuqiﬁﬁ]mmﬂﬁﬂ&ﬁnmaﬁﬂﬁ waltidugainislunisiesnssening aaﬁﬂsﬁugﬂﬁw
& Xa

Iﬂﬂﬂ’liaaﬂLLUUJ']%'AJETEIﬂid%ﬂﬂ]ﬂ’lﬂii‘]j’mﬂ%ﬂﬁéquﬁ’mrﬁi&lLﬂiﬂ@i‘ﬁdLﬂuﬂq@lﬁ’lﬁﬂii&l%ﬁhﬂﬂdﬂiu“ﬂﬂ
Iny Lﬁa@TadnﬁLﬁuIanmmaqsﬁwaaqmmmmmwmlﬁmmmLLﬂam”u"L@T Fefinszuanni3ise
Taamssunealdsdn (In Depth-Interview) drouvusaumuislasiairslumssunmal asil

dszznsuaznanalagng

1. dszznsfiltluuisvdsznenlddae 2 ngw Ao ﬂﬁjuﬁ 1 leud ;ju%mwaaaaﬁns‘ﬁ'ﬁ
ﬂi:aumitﬁmw‘hLﬁuﬁqsﬁawwzﬁ“nﬁﬁLﬁﬂmaﬁﬂeﬂuﬂi:mﬂ"lmw’fﬂﬁi']ﬂ“’ﬁ‘aaaﬁﬂﬁ:ﬂugmﬁ’agamaa
s gIiensd neznssmndisd ngud 2 ldud AuSnwesdnsuasidsmaluesdnsnazuas
Laﬂ*’zjuﬁﬁmmLﬁmﬁaﬁumsﬁ'}mmmmmmzuuwwfimﬁaLﬁﬂmaﬁm«ﬂugmmmﬁuLm_ums

2. ﬂg;uﬁ'mtmﬁymm 1IN 10 318 mnmﬁjmﬁazinuumaww:tm:m e ﬂg;uﬁ 168

0%

N‘U%‘V\’]iax‘]ﬁlﬂi F\Té?%?ﬂﬂ’]i Qﬁ@ﬂ’]iﬂ’ldﬂ’]i@]ﬂ’]ﬂ IUIN 8 318 LLQZﬂE‘iﬂJﬁ 2 ﬁaﬁﬂ?nmaaﬁﬂnmz

U

HiTeTnesdns ﬁtﬁﬂi"ﬂ’adfﬁm’ﬁﬁ’m’ﬁ@]a’]ﬂW’]tﬁ‘HFjﬁLﬁﬂﬂiaﬁﬂﬂug@]ﬁ’mniimﬂﬂmi FuIn 2 38
&< o a G @ a A _ €a a_ & &
lasnysasngudasfidizaunissifiiioadeslugsfandioddiannsefindydunulanuunii
1&uA E-Marketplace, E-tailer ®38 Social Commerce
[3
MILAUIILIINTDYR
;ﬁﬁ‘mﬂ"wLﬁmm’ﬁ‘ﬂﬂﬂl%m“’ﬂm'imié’umHnﬁ%aﬁﬂ (In Depth-Interview) LazlALTILTINTOYA
NMNNFNAIDEININNG 10 318 lasdauaaunsansadit
1. ﬁﬂmswi’mﬁaganaugﬁ (Secondary data) 18991%39871LNLITBINNINIRIINITING
AHIRD UNANNNALITRINUNITAM AN TS BLENNTaANFNITLAL T AUAT WU TG
o 4 4 & @ a ) A = @
2. aanTaslavieltlunmaifivdayadgund (Primary data) Saiduuuusauniuislassaing
(Semi-Structured questionnaire) uwtiaidu 3 &1
1 { A v ' Py ° ' £y a o
dmnuibe Aedayadiuyana lown e 01y d1uwis TeyauIum wazdizaunisal
NI
1 A A o A 4 o o ao o a A a & A _ &
dawnaas Aadrouinganuandslunuiss laun AmNIWMIUINMILEIBIAN NI inA
mmtﬂugﬁwﬁ’mﬁﬁﬁa WIANTINNITUINIT ANUFINITATUAITUDITY wazUszANTAIWNNITA LU UYRY
24AN3
1 A A o A A oo &
damnann Aedaiauauusiiuiduvasliaunisol
3. S1IATeRaNNLABIaTe (Face validity) TadinTaddiaingaandasnuiitanilunisnuniu
wimnsnfinsnudulslunuitsdiisnmeluesdniiiieadasnunsdgsfawnn disddidnnsafing
Tudszinalng
4. @i%ﬁumﬂﬁuiaya@hEJLLuuaaumaf[mmmiﬁ'umwnil,%qﬁﬂﬂ”ma;uﬁ’aaszﬁﬂmu 10 918
auudidaunIngnan fiv fawnau w.a. 2566 lapfadatadunsainungudiadnaiaianans Tui a1
wazanundnIUNsaNA Bl IFrzazan lumssuasoilszanm 30-40 wih neRtlevaanuiuyauain
ﬂﬁg;mﬁamaﬁw?ﬂmiﬁuﬁﬂLﬁméﬁUm?aaﬁ'uﬁm:m’mmse?ummﬁl,l,azslﬁﬁmﬁmﬂuﬁﬂﬁaga
a '
MINATHVIYA
Aenzddayauidadionsiianzhiilant (Content analysis) Tadnen99 NAaTaIny

ui’mnsmmsu?mma:wa‘naaﬂsxﬁﬂ%mwmw‘hLﬁmmmaagiﬁamtﬁ"nﬁﬁLﬁnmaﬁﬂﬂuﬂszmﬂ"lmzJ
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¥

lagmsiaTziiitan (Content analysis) unsfanuamansuzaastoya @Tum“ﬁmgﬂuu%ummﬁn

av o v A X @ P a Ao A @ v &
w32899u39 i lwldmndakemdayadean uazeSursnuidsluzduuuisusadilaldhe i
(Cavanagh, 1997, pp. 5-16)

NAN13IDY

=2 Y ¢ _4a 4 v @ o a A 6a a
'ﬁ]']ﬂﬂ”liﬂﬂi:}’]ﬂ"ﬂﬂElﬂ’]{llua\'iﬂﬂ?ﬂlﬂi]']’}.lﬂx‘iﬂllﬂ’]i“/]']ﬁqiﬂ‘ﬂwﬁlmﬁﬂaLﬂﬂ'}’]?ﬂ%ﬂi‘ﬂ%ﬂin'ﬂﬁqﬂﬂ

dapldfurunutayauaziinneddayaBmsramnaiyle dakt

U
K

Namsé“ummﬁmjmﬁaaml,maaamflu 2 ngw leun mﬂuﬁ 1 naqugu’%mmaﬁm sznauaie

UIWN

oA

A A v o A e Ao a a_ v 4 ° A '
ndLtugInadueImIhIwIn 5 118 LazuIEnAduiurIiaduaIesauiman 3 118 Jaudazng
ﬁﬂim‘umitﬁmi@iﬁLﬁugﬁ%ttﬁ:ﬁﬂnﬂimﬂﬂ@mumawnﬁﬂf{TﬁLﬁnmaﬁﬂﬁsm'ﬁN 2-101 ﬂg;uﬁ 2

naufinmasdniuazfiseimgasdns Aenudomglunsdudursfafoinuwianssanuing

q

4 2 % a_ o ¢ a aw & o o s ' a
LLQZLﬂuﬂﬂiﬂﬂqﬂqﬂﬂquwa@ﬂm‘”LLﬂ:Uiﬂ'TT]Jaﬁuﬁiﬂ’ﬂ”ﬁuuq'ﬁ]’]uﬁu 231% mﬂLLWﬁ:S"IUNﬂS:ﬁUﬂWSm‘I%

VOULANUITERIN 5 - 7 1

a3 1 usasnansdnsdaismelussdnaiiiedasnunsinsiamndzdaiinnieiindludszinalne

v a <
y ¢ o . JDAALHAK
f Uszianilon — - — -
NYNALINTBIANT naanilInm Aiemyesdns
1. | amawmn1uIng - dunseanuuuudeanlal AT |- dA%N1Taan wuuiudiaaulad
a a & a 4 a a a & a 6 A | a a €
\@edannIanngd vsmagsaannseling Aagluuuwas tiwuzdununisusniswadind
(Rita et al,, 2019, pp. | wwaaWasy vl nffasddsznay ldun fiannsefindndan thasanings
1-14) Wemuaztayafud Junw 36la da9 AUIVBNAIAINEINITOVDIBIANT
asudan Mo ihagals fwdauliuInmaunignd 15u dJaya
- NUMILIMNIZNAI ﬁaaﬁmi@uagnﬁmé’a TunsliuSasuunsitunaanasy
mM31e Gadantinauldaing anumafilunmslddaya masie
- suanulaaansuazanaduaInal dszgumsatlunsTedud iudu
szruunsszduihigenn vuady
- MUNTLINIARITUAN ABIFINITORAAN
amu:ﬁ‘aLwim%wﬁ'@dwuauﬁﬂﬁaﬁagmﬁﬂ
[ ° =1 a o a a v a a ° a
2. | anadugiem - msfiwndauszuwaminsdufiugiiadie |- aasfuuwifauazuuwinianisdniin
A3ria wianysuuszinalulad desfiidoriadluns | gifiadrouianssuuazinalulad
o a a & & P o a v A o & A
(Borah et al., 2022, dufiugsfia wasduislamafezndulyldly | lasduinsdasfianuiiugiu o
pp. 1-9) mMIvuRuiEIumsaanlalt ldinuafianis nagns lunis
- ms‘lﬁianmaﬁuaguwﬁmm Aane JULAREUBIANT
A3 ANUEINNTD Waduinumsma | - aasimsnanFuiuazuInTliase
Tulagaudsa auaudainisvasgndlasld
LA3B9NaNNEUAING
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P '
®13199 1 (sia)

(Le & Ikram, 2022,
pp. 588-599)

vasesfie flUsunsuwauInee
ANMUENITOVDINGNNB LT udn

- fuFiuandan a9fnsaTdn1susneas
FANTANTLTWAIING LU TUTIA AW
Ja'lw Janthaenauniaes trann udu

- MW Lﬂumuﬁpjﬁmiadﬁmﬁamaﬂ
vosmwuuaslumansSana eianale
21N NIZUFLIEA (Cash flow) BATIEIUVB
drlsgnidvudalddne (Ropdasndan
HAABUUNUR AL (ROE) $1u21880218
(Sale volume)

- FUMIAMA FEITNNTINIUNBINIARATYS
duniTianeFuaInIausInTind dau
wmalulad dasfinsfessnemsaaiaina
win n1saanlyslutu nseanuauilglna

%%af{hmwuaagmﬁﬂﬁmhmsl"ﬁu?ﬂﬁ Wudn

¥ Aa 3
il Uszianilodn — - oot — -
NANHUINIBIANT naunUInw WiBewgasdns
3. | wianssuns - asianwianssIMsLSmMaiasi - asuanauluifianisiiauafudn
usn1s ﬂ'nmmnmalugiﬁa i mslEnsdevda %%au%mnmgnﬁwﬁq mgﬂuuulmj
(Casidy et al., 2020, mMsuSmMIcsdulaasidia (10T) Tasanduuianysy 14% TikTok 14
pp. 157-170) dayarwialng (Big data) lusu gudayasuwialng (Big data) lu
- psdnzdufludasfinmliysegtunuves MR anTInmMsltuas
mMsusmMIlinuess JuUseaniaw assaa and
mmoﬁ”aamwaagﬂﬁwmﬂﬁzgﬂ - a3snsUsumslusnsuuuann
stuvulng dwfeounnWadduuu
uwaanasy ﬁﬂﬁ"]ﬁ']&l’liﬂl“lﬁJ%ﬂ’ﬁ
moanadlansudiu
4. | anuamsalwns | - desdadulaatdunsadelaiusoulu | - daslinnsuinisdanisgmain
TIRETS miu'%msﬁu,amﬁaqmdﬁmaaaaﬁniLﬁa n13u5n15 (heldaausuadde
(Le & Ikram, 2022, ﬁiamin”ugnﬁwvlﬁaﬂwoﬁﬂs:ﬁw%mw mwﬁaomwaagnﬁﬂﬁa 6198
pp. 588-599) - psdmdasfinainsdansldpsfafidunu | dszininimuazsiaiia Waae
Augatwle mugmuﬂi:mmlumwﬁﬂ ﬂsmumitﬁﬁmmm‘%mmn’gnﬁ"ﬂ
FLARIN LaZN1TARA LRBNTAITIANT | andn
Idi3ouguradu
5. | dsz@nSnanns - FunsENdnIY 898n5A3TNTUSIT | - dmBswaadan Snsivue
ANRWINRVDS 20017 ’J’]x‘]LLN%IﬁLﬁﬂﬂi?;ﬁﬂ%ﬂ’]W&J’lﬂﬁﬁ!(ﬂ whuane leud mssaldnszans
29615 LTH NNTINILRUANTHAR asasauann | meluaddns (Paperless) v3an13th

wlotnesgunasunuenauwinly
LT% SCG Goal Luen

- @un1Tin nﬁaaﬂqmﬂm&uuﬁ
Huinisesdnsdasinsunnli
saumay Asfswnsaianaldde wa
dsznaumsfildanmsasaiiioy
ﬁ‘umsamu LT ITRINL DAY
(Sale volume)damaauvasinliand
Audnldsne (RO 8@s1&I%
HaABULNUKNTaWU (ROE) el
msuSmssanmsmeluasdnnduly
aenaflitsz@nSaw

- dumsama Walwldundswaauns
lasdasfinagninianisaaia
MMTSUHS W e MRARANTIT89

29ANT LLa:ﬁnLauaLLﬁQnﬁTﬂ

fan: nmalienesidayadun1salidsdn (in Depth-interview) luwauidn, 2566
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A o & A & o ¢ _ad v @ o a A ¢

INNAIINN 1 Nﬁﬂ']iﬁ&lﬂ'nﬂmvﬁﬂﬁﬂﬂ‘ﬂﬁ]Uﬂ']ﬂluﬂﬂﬂﬂ?}’]LﬂEl'J“UBGﬂUﬂ']iY]']]Eiﬂ%W’]m‘HU

a a A . oA e I3 o A I3 '
ﬂlﬁﬂﬂiﬂuﬂf‘ﬂ%ﬂinﬁﬂvl'ﬂﬂ “Ila\'iﬂi?‘llEdll?ﬂ’]ii]\‘]ﬂﬂiLLE‘]Zﬂ@‘NﬂﬂiﬂH’m\'iﬂﬂi fgI‘L“]jEJ'J"H'IfyﬂGﬂﬂi WU

o a a a & a 4 @ e a a a
ﬂmﬂé’ﬂ%@mmwmsmmsmamanmauna g“l%aummﬁﬁmmﬂﬂLﬁu‘lﬂ‘luﬂﬂmmﬁmﬂu
el Lwia::aaﬁniﬁaaﬁwaﬁﬁmﬂﬁumwaagjnﬁ”ﬁ (Customer journey) lnldazunanwasunisane

A a &

Tadudruguainnisuininidsdiannsefind dsznavdisesdusznandrdany 4 druldun
1) sumsaanuuuiwdiaanlal sﬁaqmmwmﬁﬁmiL%@SLﬁﬂmaﬁnﬁﬁagﬂmejmLLwaWWas‘w%a
SuladfSouadewninanzesesdng danidsgalanazaiinnuisznivlald laun Tayadue Taya
ﬂiﬂmﬁﬁaamauﬂ"a \udu 2) dhwnnsuinisgnd i‘hLﬂuﬁaaﬁi:uu@ngﬂﬁmé’@mﬁnmﬁ"aiﬁ’u?ms
Lﬁagnﬁnwuﬂgm mfidefinIasuanstadiemaiil 3) duanudasassuazanududiue
dasanidumsleusnsrinuszuusanlainanue anudasantadusunitsfiddnylunnsliusns ouw
MITTLEIURIUNITATIATAR Ara15laa nIanTaung (udu 4) AunIuSNTARIFUAT a9dnIdas
fmssafivausognaminzauuasdussanian S5 UUnI05988LADNUL LI FUAILALSUNTUUES
auﬁaﬁa%%a ayulladn Tadudugmninnsinngedidnnrafing Usznaudnasdsznaufidamy
loud drunrseanuuuiudraanlalt dMun1Iuiniand1 dueulasansuazanuLduaIndn
LAZAIWNNTUINTARIAUAT

Tedsawarsdngirauadna fldduasadianudaduldlufianadoadui
pidnIdasfiumrfauazumimanisdifiugsfindisuwiansuuazinalulad dasaszninfsnnuddgydu
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srurIndfugsfseauladlddondn 3 asddsznauda afuldiinainusininddauysud
(Brand loyalty) a%wmwai”uw“ufﬁﬁﬁ'ugﬂﬁ’] (Customer relationship) uazv18F1HaNA lURABTII8Y
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296N3 aoﬁnimwé"nﬁulﬁlﬁmmsﬁwLauauf@ﬂisumsu‘%nﬁzﬂLL‘UU'I,mJ'



MImIuIwIniaiuaiunsilial 31 14 aaufl 2 nIngnaw - Swnan 2566

tadaaruanasansalunmsudedn dlidunisaldanudadiulyluianadoadui
Tadpauanuautsalunisudstmdunisuaaifisgmen (Value) unzaauds (Strength) 1038363
funIusms laglanizegrefeassnisndudasiionulaadn nieteldisoulunmsusmsiuaasly
andiuistanand9wegUuuUMILINTVRIa9ANT 1w MITmIdswianyy mahdygdssdng
hangsaegluuunIuinig udu ﬁﬁ'm”tgam’ﬂiﬁaw%msﬁ'@msqmmwmsu‘%miaﬂwﬁ
ﬂi:ﬁw%mwLﬁalﬁmauauamammﬁaamwaa@nﬁﬂﬁaﬂnmm?’; masmanwdudiudranlu
msaedulaiondedudiuazusnig NMIQUARNFNRINTIUNY mMIuSmsmamuladadng (dudu
uanmnﬁfmﬁnsa‘hLﬂuﬁadﬁmiu?ms{f@mﬂﬁﬁqiﬁaﬁﬁunuﬁLrﬂw”u"L@T Lﬁﬂﬁﬂﬁﬂﬁﬂﬁu‘lagaﬁ]:ﬁaﬁmw
mnqmmwmaaﬁuﬁwLLa:msu%miLﬂuvxé’n%aLﬂumsw‘v"uiamalumiwﬂw”u"l,éfmnﬁu ayu e
assduanuaunsnlunsuadds Usznausisasdlsznauden laun asdnsdasfinnulaaidunse
daldilIoulunisuimsiiuniseenlal asdniadsvinisianisquainnmisvinisliasuaussde
ﬂﬂuﬁaaﬂwmaagﬂﬁﬂﬁafjwﬂm%a LLa:aaﬁmmw?mﬁi”@mﬂﬁgsﬁaﬁﬁunuﬁum{ﬂﬁ
woanwldisoulunsua s

Tadaarudsz@nsninnisdnbwweasasdns dliaunsalianufaiulyluianis
W@eanuwin ﬁaaﬁ'mﬁmﬂs:ﬁﬂ%mwmiﬁﬁLﬁumwuaaaaﬁﬂﬂﬂuﬁaﬁnnaa@i‘nsmmvlaivL@TgfiaLf]uﬁ";%i'@amw
AfaI189531N9 sznaueae 4 munan laun 1) aunsanfinan aa@‘i‘nimiﬁgmmumsﬁ’lLﬁumuas_hd
Tt WULULULHY ROAARBINLLARZUNBA Lm:mmfmmmmsnmaawﬁfmm‘lﬁmamwﬁwﬁﬁ"l@'ﬁ'u
uaUnANY (Put the right man to the right job) 2) AuFIwIadax udruddyveINIiMuafiant v
pifadmomahulouisvasiguannyUiuldnvasdng iu miaaldwdsnuaniaiasfiodiannsafind
msaaltnszans udu 3) sunsidn Lﬂuzhuﬁ@u‘%miaaﬁnsmiﬁwu@ﬂaqwfﬁmmuaLh:]iaumuu,a:
fer7salundazenuatnatatan 1w nszuaIuaa (Cash flow) sanauvainligninueildine (ROI)
§rwIngaany (Sale volume) 1udu 4) dmwniaae udufifwuefianisuesnsiesminmiaaada
gnﬁﬂmmﬂfﬂaqm‘ Wi a0 ldslautu msiauasnsfumnsauSmuumdrdidnntefing (udu
sanalitianisidulavasasdng agﬂ‘lﬁdw Tatududszantarwmsduiiuinusedsasdns Usznavldde

assdsznaufidan laun sumIdiinan MuFineson dwnISH LazdwNIAAA

agﬂuazaﬁﬂswwa

o A

PNWANIIFUNBOALTIAN (In Depth-Interview) Wil szLaundrayidanugaanaasnuiade
ﬁwum”mﬂﬁumi‘u?mma:ﬂi:ﬁw%mwmsoﬁwLﬁmmmaa’gﬁamtﬁﬁﬁé’tﬁnmaﬁﬂﬁ (E-Commerce)
ViﬂE‘l’maﬂﬂa‘”aaﬁu%ganﬁﬂqﬁﬁﬁwmsswiwmﬂdm?ﬁ’mﬁlﬁmﬂﬂ"aa nsuSwisIanInInennsanglu
29805 MIFUABINUDETLUIZANTAIN NMIIANINTWENNTBENNANZFY LAzRINRTIABIALSZNAUVEY
niwgnsnelussdnsiviianusuisolunisugsdnld aunanngeigiunsweins Resource Based
View (RBV) laiuri niwoinsdasairsqmen niwoinsdesnilavindainuianiz niweanson
domssanidouiuy uazninentlisansomsmaunuld Gmeaasasnvusunvadesuneluasdns
ldun Tadbgunwnisuimudsdiinnsefing anududinduding wianssunsuinig anumanialy
MIua% wazdseAnTmwnsafinauuedaddns ﬁﬂﬁaﬁum&m"'@wqﬂi:aaﬁﬂuaamsﬁﬂmﬁ’mﬂ‘iﬁdawa
FOUIANTTINAITUSNNT (Service innovation) uaskHadadsz&NTAINAITE 1L AUINUVBIBIANT
(Firm’s performance) fwiugsiawidizddidnnsafindludszinalng Muisuaasasefiiigatesny
nmsnsaaawdizddianniefindluyuuesnvlussdnigsfisgaamnisuinesas laofUsziaulu

v

NM39AUNENANTTIFBUALANNRAAARBINLNUITLALNLITDI Aotk



MIEIuIwInInaiuasunsilial 30 14 8l 2 nIngnaw - Sunau 2566

Qmmwmm%mﬂ%a5Lﬁﬂ‘maﬁnﬁLﬂuﬂi:Lﬁuﬁmﬁ'ﬂﬁﬁmﬁmsmWLfluéfu@”uLLin Lﬁaamngjﬂﬁw:
Rasmnassnsanfsnsudaldannsliusmniunaanasueanlaidioauias asdnsssdasaing
ﬂs:anmsrﬁﬁﬁlﬁﬁugﬂﬁwNmmaﬂaﬁ’ﬁu@m6] FemaansanLuwIAaves uaN (Blut, 2016) ﬁs:qdwaaﬁns
ﬁ@mﬁuqiﬁﬁ]mﬁmuwﬁu@ﬁmumamfﬁﬂjﬁﬁtﬁﬂmaﬁnﬁﬁmﬂuﬁaaﬂfuLqugiﬁaIma%aﬂimumﬁﬁ
%aﬁ?uﬂ”']aau"laﬁuﬁgﬂﬁﬂﬁmﬂﬁqﬂﬂumﬁ'ﬂaaﬁﬂs:ﬂauﬁmﬂ”@ 1w Msaanuuulivlod aulsaans
uazanULudIne LazNTUINMIMUASIELAT (Rita et al., 2019, pp. 1-14) uaﬂmmfuaaﬁﬂﬂuﬂaqﬂ'uﬂ'a
dasfianuiudin@dna Lﬂummamﬁaaaﬁﬂiﬁﬁm’mjmmmmmﬁimwiumaﬁwummiu‘[aﬁ funun
ﬁﬁﬁ'ﬁuﬁﬂﬂﬂg?mwéhL%’aﬂ,umiLﬂﬁﬂuuﬂmgiﬁamfﬁmﬁﬁLﬁﬂmﬂﬁnﬁ?I@mLﬂ%ﬂdﬁﬂﬁéﬁﬂ”ﬁyﬁmmmﬂﬁu
$1ufn FaAARDINY WA uazARER Y (Benitez et al., 2022) "71'5:1.4:5’1 Hihduddnadasdsznan il
LﬂﬂIuIaﬁ@%ﬁﬂﬁﬁﬂN’]l“ﬁﬁ’]Lﬁuﬁqiﬁﬁliﬂﬂﬁﬂ&l’ﬁﬂL%auiﬂdi:ﬂj’m%ﬂ’]mm:g‘%a viu nsldtayavunalng
mysanuuutivled aanie udu LﬁalﬂumiﬁmumnaUqﬂﬁféf’mmsmm@mtﬁﬁﬁ&ﬁﬂmaﬁﬂﬁmaﬂam‘ﬂi
uazthlganaududindudinia ssdnseziamnegiainnslaaldazdasddedumoluiindydnnis
EET]] ﬁam”@]ﬂiiumiu’%mséﬁaLfluﬂ'ml’lm”mnﬁumﬂs:ﬂqn@ﬂﬂun’lw‘mﬁugiﬁﬁ] Lﬁiaﬁmafwgaﬁ%ﬁ'u
TWidaanulaalduuniaddns (Tona maqumuaé, 2559, 1. 13-24) wianssumsusnadunslduianssy
mw"’wmua:ﬂ%’ugﬂLn.luni:mun’mﬁalﬁu?mﬂﬁmqmumwﬁaqmwaagﬂﬁ’]mnﬁq@
NIFWAUFZAINLAZANNTIALED wianssusrudenisusnisaslussdninioszuunasinuves
uwaanasuluniaauausInisuingnatadaniadligndrianela wzqf:ﬁ]:@‘faaﬁmimqm@hﬁﬁn
(Core value) maaam‘ns%aLﬂuduuéﬂﬂ”ﬁyﬁuamﬁa@Tmumaaaaﬂ(ﬂ'ﬂm HRANKUUNITUSM T IRREAARBINY
mwé’mmﬁmnﬁq@ agilifiannuaansnlumudstungiald seaadeany sudsan nedfia (2565)
iy m‘”ﬂﬂﬁumiu"’imﬂ,ﬂummﬁ”ﬂaﬂaﬂqwﬂﬁaaﬁﬂﬁﬁmwﬁﬂmﬁ mmmLﬂﬂﬁqgﬂﬁﬂmu?miﬁm
malulafuianIsunsusnis uazAEAAREINY LN WasT13NN (Bhat & Sharma, 2021) AiWudn wianssy
waluladduadauiansy nsusnis ﬁaﬂmsﬁnLauamﬁu‘%msgﬂLmu“lmil,ﬁ"amauaummmﬁaqmsmaa
gnﬁwﬁﬁmm%mﬂmm MagaRudaanuamansamamsusseldunni

ANMUFINTO WA TULIT Lﬂummé’ndqmdwaaaoﬁnnﬁauamﬁﬁ;ﬂL@iuma:}miu?ms lagin
wianauuazmaluladinuaulilumsaivassdsduuunsuing dldgndrfswalanunisuinisann
ﬁq@ miswgudwatasinilaswiansumivinasimaldiiaanumanialumuwdsdnld sanadasiy
TBINAL w%’wﬁmmyty wazL3ennua 1Basde (2563) finui sasnsfimawamnsewianssutsliiie
anusansolunsussildundu Wessdnsianumunsnlumsudsiuazvinlddsnadadssansnnas
24ANTIA FAAASRIND Le & lkram (2022) WU ANNENINTAlUMTUAITHBRIaIAnTIANURNRUELEILIN
Audszanfnwenumsdifinnuuesedng Sadszininwaesasdnsianudmaylunsiadnonin
296n7 Wadsuiisuusswannldrudensfouudss maiausesessnIdasandonisrnusiuniu
VOINNATUUAZEN UNT0TANA G259 seaANBINY Tarsakoo & Charoensukmongkol (2019)
ANUI1 AUFINIT0IUNITR L RRIIRNIINITARI AL M TR AU FUAINIINTARIARIUN SN B
aiannsafingdanudaynudsz@nsnwuesasdns

mnmsﬁﬂmijaaﬂafﬁ’ﬂmu’luam‘ﬂsﬁLﬁm“ﬁaqﬁ’umsﬁwqiﬁawwﬂmﬁﬁtﬁnmaﬁné‘luﬂi:mﬂ
Tne mmma;ﬂLﬂuﬂia‘uLme’mﬁmaw?uwui’mniwmiu?msmaaaaﬁnﬂuqzﬁawwrﬁmﬁﬁLﬁﬂmaﬁné
Fahiznaudaniasuengg leun AunwNILInadadiannafing anududinduding wianssy
M5USM3 anwsansalunsuete uasdsansnwmsaiinenuuesesdng fAsunsadfiinnsane
femyispidaliinienaseuanusinitusssudslunseuumanudaluiunoudely danmi 1



MImIuIwIniaiuaiunsilial 31 14 aaufl 2 nIngnaw - Swnan 2566

Firm Performance H

Marketing
Performance

E-Service
Quality (c-SQ)
Financial
Performance

Service
Innovation

Competitiveness

Operational
Performance

Digital
Leadership

Environmental
Performance

2NN 1 LEAINTOLUWIANUAATILNFINAAaWIANTIUNTUINMIUAzNAdaUszENTAWMId ik

vosTsiamdTdaiannIaling (E-Commerce) lutszinglny

VDLAWDUUE

Faranauusiilasuainnidse

nwistasIf ilimauiidudsfigayaesTesiidnadenianssanisusnisuazuade
Uz Ansnwmssifinonesassns lasveuiwanuissdnsanzautasonslussdnidesndudas
ﬁ‘ﬂﬂimﬂtﬂuﬁluuiﬂluﬂ’]iﬁ’]L‘ﬁugiﬁﬁ] PNNANITIAY WU ﬁaiﬁ’mmUluaaﬁﬂﬁﬁlﬁmﬂ‘fﬂdﬁ'ﬂmiﬁﬁﬁqsﬁa
widlrdaiannafing (E-Commerce) lutlszindlnslungusfisgaawnssuinuas leud qunwnsninig
ieBLannsaiing anududinduddna uazwiansmmainme Wudsziduidgdmiunmadiiugsia
PadasfnsiunmIrinmIaanam s slannsafindlulsznalng vinldaunsaimsanhnanefiensesdns
laptnitaLan Lm:mminﬁ,ﬁaHaﬁ"lﬁmnmu%’ﬁﬂ%ﬁﬁtﬂuummﬂumsﬁﬂLﬁug‘iﬁﬂ@tlmmﬂuﬂq’m
QARANTIUNHAT W aLﬁulama’l,uﬂ'rsﬁﬂ"l,ﬂijﬂﬁﬂsmummz%mﬁwaagsﬁa"l,ﬁ

Horanwaunslurinisuasssalyl

m'ﬁﬁ'nﬂ%@fﬁﬂumﬁﬁmL‘Baqmmw Feswsaldidunsauumrenudalumssfinnisisole
Tuaauda'l ienaseusuyAgIuusaInNuFINuT1as TR sanadouTansIumILINIesaIAnT
IﬂuazﬁwLﬁumﬁﬁ’i’mLﬂ‘ﬁqﬂ?mmﬁumjmﬁatmﬁiwmu"l,zjﬁaﬂmfﬁ 300 318 lumjugiﬁaqmm%msumwm‘lu
Uszinelng a1 mjuqmawnssummma:m‘%mﬁu NNYATINNTINANTUINT nsjuqmwniwﬁ'wa
\udn Sadussdnsfiszuaglugrudoyavasnsuianngsfionsd naznsramdizg nsfnsnanuduniug
°11aaﬂaiﬂnm‘luﬁdaNa@iam”@msumiu?ﬂ’mﬂu?}oﬁ‘hLflmianwﬂ%“uﬂgaqmmwmaaaaﬁni Foganado
anuaanInlunwisiuazinadayininunsduiununsluesdnivasgsfiandisdaiinnsafing
Tudszimealne

LONAIID19D9

o & o a ea o v 1 . e &
TEWS NTFUNTNA. (2559). wianTsun1suims: nagninasuanuldidiounenisusdiaesasdnig
53fauIN3. 113713 IIanTaNE ML, 14(2), 13-24. https://so04.tci-

thaijo.org/index.php/stousms-pr/article/view/207659



MIEIuIwInInaiuasunsilial 30 14 8l 2 nIngnaw - Sunau 2566

Ansns Ssumlaen uazvinien nanuias. (2558). miﬁﬂmmmmwi’aLm:mﬁujﬂmmwmm?mima
MIUNNE. 1IIFIIUBBLAENT, 22(2), 185-208.
https://so004.tcithaijo.org/index.php/abc/article/view/52982

VIO NadLia. (2565). WIANTINNNILINT: ﬂﬁﬂqﬂﬁﬂﬁﬁ%ﬂdﬂmmmn@iwmaagsﬁa‘u%mi.
MIFITITINTUALTIE AN INENFEN AR THBanIAEIIATe, 12(1), 114-129.
https://s004.tcithaijo.org/index.php/neuarj/article/view/252760

Trwal niwdaauyy uszdTonam \Basdn. (2563). msﬁ'ﬂmsm”@nssmaagsﬁammﬁmuﬁaUns:ﬂ”u
AMUFINITANI N TUUID L. 7.775m51/?%751;55&7?/?%@?%1455[5@/, 11(2), 49-61.
https://ejournals.swu.ac.th/index.php/MBASBJ/article/view/13591

amud inwaniin uazlwyad armialsad. (2021). Iumemé’mﬁuﬂ%ammqmaamiﬁmﬁuh%aﬁuﬁw
iuszunFessauoanla (S — Commerce) vo4USInAluIaNTINNLIUAT. 213777
U?%ﬁgﬁﬁ@ﬁ?uﬂ?umﬂiw, 12(2), 89-104.
https://ejournals.swu.ac.th/index.php/MBASBJ/article/view/13931

guﬁﬁ'ﬂnﬁnﬂm. (2565). B2C E-commerce 1] 65-66. fwiila 21 Wi1uw 2566 9N
https://www.kasikornresearch.com/th/analysis/k-social-media/Pages/B2C-FB-02-12-2022.aspx

guﬁﬁ'ﬂnﬁnﬂm. (2566). um[ﬁwgiﬁa aammn3sy i 2566-68 giﬁaﬁmiﬁa’?ﬁfﬂuamaW@ﬂn{ Al
1 NINGHIAN 2566 31N https://www.krungsri.com/getmedia/969e79d3-1557-4€94-814b-
97e731dcedf1/10_Digital_230328_TH_EX.pdf.aspx

FowIzRIUssnA o MIAUaT M IWAIWT. (2565). lassmsusanwmssuauazuarsnars:lriuas
Zamﬁwaaifﬂxnaﬂm?ym@nmma:mmmia&lmnﬁm@5615)1/1,&7{617. fudla 1 AaAN 2566 31N
https://www.itd.or.th/wp-content/uploads/2022/01/PowerPoint_1.e-commerce-ITD-Research-
Forum-2022.pdf

annnsal TDUNA. (2012). fffﬂa”ﬂﬁﬁmwa?/w”mfm'awqﬁﬂﬁymﬁvaﬁuﬂ”waag”uﬁnﬂmumaﬁﬂfm(
wadloe Siannsefinauaafisnvasiszing ny. umAnmaaswaswnsI L.

Agarwal, S., Krishna Erramilli, M., & Dev, C. S. (2003). Market orientation and performance in service
firms: role of innovation. Journal of services marketing, 17(1), 68-82.
https://doi.org/10.1108/08876040310461282

Barney, J. (1991). Firme resources and sustained competitive advantage. Journal of management, 17(1),
99-120. https://doi.org/10.1177/014920639101700108

Benitez, J., Arenas, A., Castillo, A., & Esteves, J. (2022). Impact of digital leadership capability on
innovation performance: The role of platform digitization capability. Information, & management,
59(2). https://doi.org/10.1016/j.im.2022.103590

Bhat, D. A. R., & Sharma, V. (2021). Enabling service innovation and firm performance: the role of co-
creation and technological innovation in the hospitality industry. Technology analysis, &
strategic management, 34(7), 774-786. https://doi.org/10.1080/09537325.2021.1919614

Blut, M. (2016). E-Service Quality: Development of a hierarchical model. Journal of retailing, 92(4),
500-517. https://doi.org/10.1016/j.jretai.2016.09.002

Borah, P. S., Igbal, S., & Akhtar, S. (2022). Linking social media usage and SME's sustainable
performance: the role of digital leadership and innovation capabilities. Technology in society,

68, 1-9. https://doi.org/10.1016/j.techsoc.2022.101900


https://doi.org/10.1016/j.im.2022.103590
https://doi.org/10.1080/09537325.2021.1919614

MImIuIwIniaiuaiunsilial 31 14 aaufl 2 nIngnaw - Swnan 2566

Casidy, R., Nyadzayo, M., & Mohan, M. (2020). Service innovation and Adoption in industrial markets: An
SME Perspective. Industrial marketing management, 89, 157-170.
https://doi.org/10.1016/j.indmarman.2019.06.008

Cavanagh, S. (1997). Content analysis: concepts, methods and applications. Nurse researcher, 4(3),
5-16. https://doi.org/10.7748/nr.4.3.5.s2

Chaithanapat, P., Punnakitikashem, P., Khin Khin, N. C., & Rakthin, S. (2022). Relationships among
knowledge-oriented leadership, customer knowledge management, innovation quality and firm
performance in SMEs. Journal of innovation, & knowledge, 7(1), 1-10.

Chuang, S.-H., & Lin, H.-N. (2017). Performance implications of information-value offering in e-service
systems: examining the resource-based perspective and innovation strategy. the journal of
strategic information systems, 26(1), 22-38. https://doi.org/10.1016/j.jsis.2016.09.001

Day, G. S., & Wensley, R. (1988). Assessing advantage: a framework for diagnosing competitive
superiori. Journal of marketing, 52(2), Apr,1988, 1-20.
https://doi.org/10.1177/002224298805200201

ETDA. (2022). Thailand internet user behavior 2022. @'Tmfia 1 TWINAN 2566 9N
https://www.etda.or.th/getattachment/78750426-4a58-4c36-85d3-d1c11c3db 1f3/IUB-65-
Final.pdf.aspx

Grant, R. M. (1991). The resource-based theory of competitive advantage: Implications for Strategy
Formulation.

Grant, R. M. (1996). Toward a knowledge-based theory of the firm. Strategic management journal,
17(Winter Special Issue), 109-122. https://www.jstor.org/stable/2486994

Hansen, G. S., & Wernerfe, B. (1989). Determinants of firm performance: the relative importance of
economic and organizational factors. Strategic management journal, 10(3994/1989), 399-411.
https://doi.org/10.1002/sm;j.4250100502

Hussain, A., Shahzad, A., & Hassan, R. (2020). Organizational and Environmental factors with the
mediating role of E-Commerce and SME Performance. Journal of open innovation: technology,
market, and complexity, 6(4), 1-21.

International Trade Administration. (2021). Thailand ecommerce market growth. fTuLfia 23 nIngay 2565
N https://www.trade.gov/market-intelligence/thailand-ecommerce-market-growth

International Trade Administration. (2022). Thailand-country commercial guide. ﬁ”ul,ﬁa 23 nIngay 2565
7N https://www.trade.gov/country-commercial-guides/thailand-ecommerce

Jayant, C. (2023). “Industry 6.0: The rise of intelligent manufacturing and the future of industry”. ﬁuLfiE]

23 LBY% 2566 7N https://medium.com/illumination/industry-6-0-the-rise-of-intelligent-
manufacturing-and-the-future-of-industry-edb5f77{1706.

Kessuvan, A., & Thongpech, A. (2021). COVID-19 and the new normal food consumption in thailand. ffic
Journal of agricultural policy, 2, 52-62.

Kim, M., Song, J., & Triche, J. (2014). Toward an integrated framework for innovation in service: a
resource-based view and dynamic capabilities approach. Information systems frontiers, 17(3),

533-546. https://link.springer.com/article/10.1007/s10796-014-9505-6



https://doi.org/10.1016/j.indmarman.2019.06.008

MIEIuIwInInaiuasunsilial 30 14 8l 2 nIngnaw - Sunau 2566

Le, T. T., & Ikram, M. (2022). Do sustainability innovation and firm competitiveness help improve firm
performance? evidence from the sme sector in vietnam. Sustainable production and
consumption, 29, 588-599. https://doi.org/10.1016/j.spc.2021.11.008

Lebas, M. J. (1995). Performance measurement and performance management. International journal of
production economics, 41(1-3), 23-35. https://doi.org/10.1016/0925-5273(95)00081-X

NESDC. (2566). Thai economic performance in Q4 of 2022 and the outlook for 2023. ﬁ'ul.fia 21 LYW
2566 31N https://www.nesdc.go.th/nesdb_en/article_attach/article_file_20230217092855.pdf

Oliveira, T., Alhinho, M., Rita, P., & Dhillon, G. (2017). Modelling and testing consumer trust dimensions
in e-commerce. Computers in human behavior, 71, June 2017, 153-164.
https://doi.org/10.1016/j.chb.2017.01.050

Penrose, E. (1959). The theory of the growth of the firm. Oxford Scholarship.

Peteraf, M. A., & Barney, J. B. (2003). Unraveling the resource-based tangle. Managerial and decision
economics, 24(4), 309-323. https://www.jstor.org/stable/30035615

Randhawa, K., & Scerri, M. (2015). Service Innovation: A review of the literature. The handbook of
service innovation, April 2015, 27-52. https://doi.org/10.1007/978-1-4471-6590-3_2

Rita, P., Oliveira, T., & Farisa, A. (2019). The Impact Of E-Service quality and customer satisfaction on
customer behavior in online shopping. Heliyon, 5(10), 1-14.
https://doi.org/10.1016/j.heliyon.2019.e02690

Rumelt, R. P. (1991). How much does industry matter?. Strategic management journal, 12(3), 167-185.
https://www.jstor.org/stable/2486591

Statista. (2023a). E-commerce in thailand - statistics, & facts. ﬁuLﬁa 11 UNINAY 2566 31N
https://www.statista.com/topics/6939/e-commerce-in-thailand/#topicOverview

Statista. (2023b). eCommerce-thailand. ﬁ'ul,fia 11 4NIAY 2566 31N
https://www.statista.com/outlook/dmo/ecommerce/thailand#revenue

Tarsakoo, P., & Charoensukmongkol, P. (2019). Dimensions of Social media marketing capabilities and
their contribution to business performance of firms in thailand. Journal of asia business studies,
14(4), 441-461. https://doi.org/10.1108/JABS-07-2018-0204.

Techsauce. (2020). Thailand e-commerce landscape, including businesses in the thai e-commerce market
in depth in 2020. @i”ul,f]a 1 @a1AN 2566 3N https://techsauce.co/tech-and-biz/thailand-e-
commerce-landscape-covid-19

Teece, D. J. (2007). Explicating dynamic capabilities: the nature and microfoundations of (sustainable)
enterprise performance. Strategic management journal, 28(13), 1319-1350.
https://www.jstor.org/stable/20141992

Wernerfelt, B. (1989). From critical resources to corporate strategy. Journal of general management,
14(3), Spring 1989/5, 4-12.
https://www.researchgate.net/publication/265540345_From_Critical_Resources_to_Corporate_S
trategy

Xu, X., Lu, Y., Vogel-H., B., & Wang, L. (2021). Industry 4.0 and Industry 5.0—Inception, conception and
perception. Journal of manufacturing systems, 61(October 2021), 530-535.
https://doi.org/10.1016/j.jmsy.2021.10.006



https://doi.org/10.1016/0925-5273(95)00081-X
https://doi.org/10.1016/j.chb.2017.01.050
https://www.jstor.org/stable/30035615

