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Abstract

The aim of this research was to examine the influence of two types of social media content creation,
namely Firm-Generated Social Media Contents (FGC) and User-Generated Social Media Contents (UGC),
through the TikTok platform towards perceived brand equity and purchase decision for instant drinks. The
surveyed group of 400 samples are TikTok users aged between 18-25 years old. The data were collected by
online questionnaires. The hypothesis was tested through multiple linear regression and path analysis. The
results of the empirical study showed that both firm-generated content and user-generated content had a
significant impact on purchase decision. Also perceived brand equity significantly influences purchase decision
of instant drink. The study also examined the direct and indirect effects of social media content creation on
purchase decisions via perceived brand equity as a mediator. The results showed that partial mediation
variables occur in content creation for both firm-generated content and user-generated content towards the
decision to buy instant drinks. The study also provides additional guidance for marketers and entrepreneurs

on how to create content and brand on TikTok platform.
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Sniwaifauaniisauus lufipidymIaszninidaanaud matufamnn anuidenloaniuandud uas
ANUANAdaA AT wananit Porturak, & Softic (2019) WU vfaﬁfamﬁgna%ﬁamnu%ﬁwLm:mn;ﬂ%&’m
@haﬁﬁﬁw%wa@iamﬁuj’qmﬁwmmﬁﬁuﬁmazmiﬁ@ﬁﬂa%ﬂ
ABAIAITIAWA (Brand Equity)

)

aueanaudaaning ldanaeyunas vﬁ&;wawaegiﬁa WAz NNDITBINEN Tumsiseile
ywaa’uaaQﬂﬁWLﬁyaﬁumiwﬁuﬁwuﬂ% lag Kotler, & Armstrong (2008) ﬂa’nﬁaLLmﬁﬂﬁaa@mﬁmsﬁuﬁﬂdw
wunefls guistlomfnasnnfudfiguilnamunsasuildfsanuidguazame dumsde sysnwol
mwansol quautfvainianimd 1oy Aaker (1991) "Lﬁﬁﬂmtﬁmﬁ'uqm@hmﬁuﬁﬂ WATULITZAUA e

anaudliniue 5 szaudiunu adit

v A

1. 1303z RIUNIdaAIFUAY (Brand Awareness) A n13fiduTlnaiinandudl au13naadn
anfudmiaanyansaivesaniudld uazfinanuduiasnuandud

2. M3TuFAmnW (Brand Quality) fa miﬁ;ju“ﬂnﬂ%’ufqmmwiﬂ HTINNIRUAVBINRAN MW

a i\ a_ o € oA A 2ce a9 a A a v

wilaninAanmeivaguis Sadudemasanuiinlasnunguilnaddeaniud

3. annuLTanluanuas&udn (Brand Association) Aa auFNNUINLTaNlHITzRIIAT RN
anunaiasulng

o ' a @ o o A o a o A ' o

4. awnnddaan@ud (Brand Loyalty) fla anaynwuvasuilnanuanaudt dafiadnuduszay
fddyfiga Mazswanlahduilnanuaniudgndunuuniaoiola

5. FNTNHDW ) VAIATIAWAN (Other Proprietary Brand Assets) Aa 8961U3znauan g u83as{ueN
Liw AnBUAT (Patents) LA3aInINEMIAN (Trademarks) LA

A o da a a ' ' @ ° A< a a o f v v |

aTauMNNUEnta wazssnadanIaPanai i defiuresuiun traseanuldyseuln

NIUUITY "ihzJLw“ué'@mnﬁﬁﬂﬁ’lvlmngaﬁ’lﬁﬁaﬁuvlﬁ (Padhy, & Sawlikar, 2018) 31NNIINUNIBITIHNTIN
o o . a o A a ' v A & . P v A . A =

nfuigmdranaudisesfuilnaiinadanisdadulaga nanda quilnadiulngifaanuiwalaly
anaudnmIfiaolinianueinifuiinianueinuigunw vldesnlduianusinusdnass sl
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caa o AL

MIAATIANANHOIAD G UL TUA L B9uan u,azl,ﬁﬂm']unﬂ@mamwﬁuﬁﬂuﬁ'qﬂ E’ﬁdpju%‘[nﬂifuﬁuuﬂﬁuﬁa:
aasuladanniudiiauesdanusndinnnitanaudan (fnoig 1 lasfing, 2559; Atilgan, et al., 2003;
Bloemer, & de Ruyter, 1998; Poturak, & Softic, 2019)

ﬂ’lsﬁﬂ%uiﬁ)‘i?a (Purchase decision)

mysaaulada (Purchase decision) #a nszuIwmMIsaaRlate Fuf¥IaLSMINTMILEaNINANI
2 madanduly Immiﬁ'@ﬁﬂﬁ]Lﬁ"m"ﬂ"aaﬁ'u%mlaLm:wqﬁnﬁumamUmw (Schiffman, & Kanuk, 1994)

lurnizf 07ad 1nwwdinay (2530) lkAruvaan1sdaduladae (Purchase decision) 11danizuiunis

)
v A

a A4 A g9 o o o a & , @ % ¢ o A
Eluﬂ’]ilaaE]ﬂ"n']\']VI'HOLWalﬁﬂﬁdﬂﬂﬂ'}’]mﬂqﬂ‘ﬂ’ldqﬂfﬂd‘lq IﬂUﬂ’]i@]ﬂﬁuﬂlﬂmuagﬂﬂ%aﬂl,ﬂmmﬁ"]uuﬂﬂﬂ ﬂ'ﬁ(ﬂﬂauﬁl'ﬁ]

%a“uaaQn%‘[nﬂmmnmsﬂi:Lﬁuﬂ'w’mLﬁaﬂﬁ'ummaa@ﬂé”adﬁ'uﬁnwmwaa;ju’ﬂnﬂ (Kotler, 2000)

v
&

%oﬁu’%‘[nm:ﬁﬂﬁu‘h%@zN'ﬁﬂﬁmsﬁﬁwauﬁaﬁ nandslomllunslises quawuazmanfianunanzay
(nawian lague3, 2552)

Kotler (1994) lédnmnasnszuiumssaaulade lapudsnszuiwmaasuladaly 5 uaamn el

1. mﬁuiﬁaﬁzym (Problem recognition) Lf]wﬁzumauusnﬁLﬁﬂ‘fuﬁnﬂ5mi:<?ju1ﬁ§ujﬁdﬂ:ym

2. M3Awm1Taya (Information search) %é“amnmmﬁaﬁrgmuﬁ’;;ju‘ﬂnm]:ﬁ'm'ﬁﬁum*’ﬁagmﬁa
fhandsznaumIaadnla

3. m3taziunndidan (Evaluation of alternatives) #asaniddayaud Eij”u‘%‘[nﬂﬁ]:ﬂiw‘fagammmfu
VUSpuiisuuazdssifivmatien

4. miaasulada (Purchase decision) Lﬂwfu@auﬁauﬁgﬁinmzsﬁaﬁuﬁﬂ

5. wqﬁﬂﬁwﬁamiéﬁva (Post-purchase behavior) ;ju’ﬂnmuﬂ‘%ﬂuLﬁﬂumwmwfqﬁau%aﬁu
anuitanalanasde tlaRansanlumstansssely

BNBWIA TaTE1T UATWTIWYIE 1 ININAUDA (2563) "L@Tﬁnmﬁaﬂﬁ]ﬁ'ﬂmﬁufqmmmﬂﬁuﬁ’rﬁ'ﬁ@ia
mysaaulade wuhdadsgaeandudl dunsTuFanFud mIsuiomnw matgeulosaniud uay
mmn”ﬂﬁ@iamﬂﬁuﬁ”’]z&aNa@iamiﬁ@ﬁﬂagammgﬁinﬂmmj'aamaaau"laﬁ FmsUmMIanELAgiuNTe

Fuarunualniiatu Tiktok Wu3n m’]minL%aﬁaﬂnaﬂwaﬁmaaqﬂﬂaﬁ%aLﬁﬂﬂu Tiktok A1NLAMLEILIN

%
A a

Fwaumaur uaziomilasuwn Sintwafivildifausinszdulunmifefudvainduiawaistud (Joyy
= Ao A, . o o ' a o & & . ' '
Samanyna, 2563) MNNWITBANIMIN WU MITuiamdvasanFuduaziitaninadun Tiktok dIHAGE
a v a A = A & a a

wodnssumadeaulada Sadununvasmaaauudigiui 1-3

Tumsfinsuifsanuaniwazesmaiuiamervasandudn guuiurd dygnanl uazaudug (2561)

' o o a o o o ' o o & A %
Wud1 MITuFaaAudn (Brand awareness) Ludanlsaunasszninianusunuizaitaniignaineen
173719 (FGC) lamfinnaiadanld (UGC) uazqmnwiisuile (Perceived quality) uazanuAn@luamiud
(Brand loyalty) uuiaSatnadianaanla lagTassiirandnwiduszaudns 97890 MWANATIAUS (Brand
equity) LAzANNANIIANI89 Poturak and Softic (2019) WU amngnaineaingsia (FGC) Likewingn
Y ' v . v a o o ' a o A o 3 A 3 '

siudald (UGC) danaliiiamsTufamdirasaniud Fodududsaunarsndiiiuguysoiazning
mMIvandansBianniading (e-woM) usznisaaaulada Sadunumasmiassunfignui 4-5

ANNAZINNTIVE

H1: \lanfignaineangifia (FGC) Hiuuwaawasy TikTok dinadantsaaduladanfonimal
BELROHEIE T

H2: e gnaineanngld (UGC) Hauuwaawasa TikTok diuadanIsaaduladanfanmsl

A A4 . =

ia3asaudnTagy

H3: MITuiamd11a9a31Fud" (Perceived Brand Equity) #anadanisanfuladonfanimsiiaiasas
duiag
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H4: MITu3AmAna&udI (Perceived Brand Equity) 1 udaudsaunanizasanuduniiszning

v

iemNgnaiiiangiia (FGC) ruuwaanain TikTok numidadulafanfanmsiiaiasaudniagy

H5: MITu3AmANATEUAT (Perceived Brand Equity) 1 udaudsaunanizasanuduniiszning

v

Hemngnaianngld (UGC) ruuwaawa iy TikTok AumIdaduladenfanmsiiaiasaudiiagy

—

H1

qm!;ﬂmﬁu;ﬂ (Brand Equity)

V
H
A a4 - . '
WBNINgNETINGNe (Firm i - v v
N Ha 1 1. mawmewingnonsndua (brand awareness)
Generated Social Media Contents) |--------=-------- >: -
1 2 nafuganmm (brand quality) maindulatn
1 v (Purchase Decision)
FEG Y] ' 3. ArunEoalusiuminduan (brand association)
mwwgnﬁﬁwm:vﬂ.'u (User H
' .
Generated Social Media Contents) |-_____ Lo ! & Avmsindisonsiduat (brand loyalty)
'
'
'
'
le e e
H2
Direct Line
------------- Mediate Line

NN 1 ugaInTeLLMIARNWIsY

ad o = s Q
ADANWBWNIIIVG

dszrnsuaznaaaiacng

Yszmnsillumsisuaisit de Qu'ﬂnﬂmums‘fﬁ%ﬁl‘ﬁuwamwasfu TikTok ﬁaﬁmqszmw 18-25
q mmj"ayja‘naaﬁwﬁnu’%mimsmlﬁuu nIun1sUnasay (2565) wudﬂﬂ@'muﬁl,ﬁmzmnﬂ W.¢. 2538-2547
fwammianiadu 6,766,455 au idtldmudaadndnindwnmnguimang lagldgasuasmls sun
W (Yamane, 1973 814l 594l Lanzna, 2543) fisrduanuideiuiooas 95 uazArnUAMALAREUTTTAL
Jauaz 5 VL@Tﬂ&jmTaamaﬁéTaamsvﬁ%m 400 Mo Tunszurumiguaiadng §iuldisnsgualatnuuy
191234 (Purposive sampling) @28 35n17lsandua11u1i1az1d% (Non-probability Sampling) lasfinwua
qmé’ﬂumzmaanéjmT’JathﬁﬁaamsﬁﬂmLﬂuﬂﬁiuﬁuﬂnﬂﬁlﬁtwmwg% TikTok ﬁwlﬂﬂﬁﬂéuﬁmmaﬁma
ANUABINITURZREAARBINULILLAUNIANEN (LUNIUITD WANBNNA, 2561)

saeiafilFlunnsise

wseafefiltlun1sise fe uwuseunw Lﬁ"ai'mwawqﬁﬂsmmﬂwaaqmmﬁmﬁ'ummﬁmLﬁuﬁﬁ
douwidnmnianUizaadniiive lasgidumuniniiudayaiudaavuuusaunisdwauuinlaluim
e Thadaeuunusauaudmiuniiaauaiedss: Naudsfitsmusnnunuuasienzidmaeyld
at9azaIn (FndTaul uasllagii, 2558) ﬁ?a"’ﬂﬁw"’mmﬂaﬁ’]nwa’mﬂqwfjme:mswummﬁmnsm
waeFNIATIIRa LA N T a U IxﬂUlﬂﬁﬂﬁmﬁwﬁuﬂi:ﬁw‘ﬁ%ﬁﬁ'uw”ufmugmuaaﬂwaaﬂaumm GEEY
Niwdiym, 2556) ﬁ]’mifuﬁﬂLmuaaumuaﬂ'uamaljirﬁLﬁia"l,ﬂéﬁm’ﬁayaﬁ'umjuﬁaazhd fuisznavves
wwugeumwudaiu 5 saudait

danii 1 iagaﬁ?ugm Fwan 5 a0 ladun e a1y szaunIEn 01w uazneldiadssoiian

dudl 2 wodnssumsliuoUnaingu Tiktok LL@:T‘]’]EU%IJWﬂLﬂ%adéNﬁ’]L%TﬂEﬂ Fuan 5 98 laun
srpznaiaaslumslfuaUwiinti Tiktok deiu anudlumsliuaUniiatiu Tiktok dasieny Swiniuiide
Lﬂ%mﬁuﬁf’ﬂﬁagﬂ@iaﬂ% Lma'aL'&'an%mﬂ%:aqﬁuﬁwﬁagﬂ LLa:Lmsu@iﬂ%:aq?iuaﬁﬁagﬂﬁ%mﬂuﬂs:ﬁw

dufi 3 Lf':amﬁgﬂa%’mrmqiﬁa (FGC) Lm:l,ffamﬁgna%ﬂamn;ﬂ’ﬁ (UGC) Wamsnanaadialu
93988y Schivinski and Dabrowski (2013) Luanwmedniudasdauuuunadiulszanmedn (Likert

scale) I@nl’ﬁagaﬂxmné’ummﬂ"ﬁu (Interval scale) $1%3% 8 T8
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dufi 5 MITu3AmANaTEUAT (Perceived brand equity) leur n13aszwinidaadud (Brand
awareness) NI3UFABAINATIEAT (Brand quality) autgaulosiuaIIFuAn (Brand association) L8
AMuANAdaA AR (Brand loyalty) S9Wamunanneadialuinuisuuss Aaker (1991; 1996), Bilgin (2018),
Boo, et al. (2009), Buil, et al. (2013), Filieri, et al. (2019) uaz Yoo, et al. (2001) faufanwmsUaraTauuy
WaNFIwLIzu AN (Likert scale) Imﬂ“ﬁ“ﬁﬂgﬂﬂimﬂé’umnmﬁ (Interval scale) $142% 16 48

dufi 6 nﬁ@?’ﬂﬁﬂﬂ%ﬂm%aaﬁ'uﬁwﬁﬁlgﬂmaaEﬂ”ﬁinﬂ Wawanaadialuuisevas Venugopal
(2018) Uaz Yogesh, & Yesha (2014) fiansuztdudiondssdauuuinamaiutssanmean (Likert scale) lag
1°ﬁ=ﬁa§m.limﬂé'umn”m°ﬁzu (Interval scale) $1W% 4 T8

PIMMITWITRIEA T8 WU nnﬁmﬁ"’mﬁmﬁwﬂﬁzﬁwﬁiwavilwaoﬂauusm fdszning

0 < O < 1 uazdidwiunin 0.70 asdaluil

uuusgaua ManaLzasin
Lﬁamﬁgﬂa{’mmﬂgﬁﬁ] (Firm Generated Contents: FGC) 0.872
Lﬁamﬁgﬂﬁwmﬂgﬂ"ﬁ (User Generated Contents: UGC) 0.880
ﬂ’liqi?ﬁ'ﬂm’lﬁuﬁ’l (Brand Awareness) 0.782
M3TUFAINN (Perceived Quality) 0.871
ANUFUWUTVBIATIEUA (Brand Association) 0.825
anuAnddaaT&uen (Brand loyalty) 0.863
midasulade (Purchase decision) 0.926
MsiusIuTINT YA

didvlmaivdayalasifinouniunuseuniuaaulai (Online Questionnaire) 1431 400 70
o 2 { o v o o
lawld Google form FaiduztunuidrwrnanuszainliaaunuusoUnIy LDUROUDINAITYNEIHIUN
FalalBoaiidodng 9 LT Facebook Messenger, LINE, Discord, Tiktok, Instagram LLas Twitter vita9anndl
aMumInzandannansinvainguaradinliiamsulngneseaulat lastewSuuouseunugiduazd
dNnnuAanIad (Screening question) Lﬁalﬂﬁsgmauﬁmaﬁunq:uﬁaazmﬁﬁaami a9ih vimdiongzning
18 — 25 1 w3ala” usz “ulduedwiiaty TikTok niala
a ¢ v
nMAzHdaya
a sy o o Ao <X a ¢ = o &
mylenzddayadmiunidsluaistudensianzieanidu 2 aau asil
aaud 1 MmylenzilasldadifiFanssasun (Descriptive statistic) laslfa1sasaz drnzunnwiaie
uazdw oo unNAIgIH
P a & o Y aa A ) L. A a o &
aaufl 2 mylanzitayalanldafififsonuu (Inferential statistic) tNanAFaLFNIATIUAI
| o a af% o o & . . A v o €a o
1. daulseAnSansunng (Correlation of coefficient) LNBRIANUFUWUTLTILTUATS
2. mﬁmi’l:ﬁmiﬂﬂﬂaﬂwng}m (Multiple regression analysis) lfiNanasauaNUENABT Tz
gutlvdaszuazaaulliany
a a a a v aa a [ a a 6 Aa 1 s
3. mylaneiininavasaudslasldsidnisiianzianudinusidomingszninguls (Path

analysis)

NAN13IY

a 6 v Y aa a
namsiarzideyalneladadonssam
nnmufiununateys wuh nfudadlunsidvaiofdmlngdunands daduionss 64.5
flo1y 22 U Gaudludosaz 31.5 sraumsdnmndignnes daduiasaz 90 evdwiniSowsindni Aewduiaun:
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81 §3u'ldiadndinin 10,000 vindatden aarduionas 45 lFouunaanosy TikTok Suas
1-2 Talws aeniludauaz 35 lauldou 7 adsduludadandd Aaduiosas 32 daﬂmg'%am%aﬁuéu%agﬂ
asaaz asnin 100 vn Aaduiess: 68 Lﬁanfﬁmﬂ%‘aa?{uz%’n%agﬂmﬂ%’ma:mn%a fAatdusanaz 84 waz
LLumﬁméadﬁuﬁ’u?ﬁ]gﬂﬁ%mﬂuﬂs:ﬁ‘h do Taen-Taan (Ien) uandud

a131911 1 wsasdadsavafiauazddndosomnasgulunmmssamndady

MWTIMYNNATH x S.D. TEAUANMNAALEK
ilomfignaieangsiie (FGC) 4.07 0.775 nnfiga
Lﬁamﬁgﬂa?’mmﬂpﬂ’ﬁ (UGC) 4.11 0.766 Fah|
maiuamdnaasandudn (BE) 4.28 0.676 mn‘ﬁﬁgm
mysaaulade (PD) 3.81 1.111 N
Total 4.07 0.832 aniiga

- 9 , . Q X 4 A C e
Namnmﬁ:ﬁmaga Wud1 HanuTzauaNuAaindaltamNignainiaIngInvaIngudagng
' o A A A e = 9 a = . & A Y v
agimmumnﬂqﬂ Fanadolassinyinny X = 4.07 mmm:ﬂummﬂ(ﬂmu(ﬂamamwgnaswmmﬂmaa
UBENEELAN agrl,mzéfumn Faadalassininy X = 4.11 HATINIEAUANMNAALAUADNTTUZA ;AN
aNFuAIvINgNdIaLNg agiuszé’umﬂﬁqﬂ faafalausuyinny X = 4.28 LRzHATINTIAUANNAALALGE

v a & 4 A . = V@ ' . % a a e = 2m o
msmausl,afﬁamsamnmnazﬂmaan@umama aglmmumn &Iﬂ’]LﬁﬂUI@ﬂS'J&IL‘Y]’]ﬂ‘LI X =3.81 Ed’JﬁlF;ll“ﬁ

namimsudannunaneszauanufaiulasifasues Sufs o, Alfn (Likert, 1961)

a 53 ¥ aa a
nansarzitoyalagldanfidoanam

1 a a A€ a s a
A13190 2 LLﬁ@]Gﬂ’]ﬁNﬂi:ﬁﬂﬁﬁ%ﬁNWuﬁgﬂ a3y

Correlation
FGC UGC BE PD
FGC 1
UGC .801** 1
BE .635** 675 1
PD 722*+ 729 .602** 1

" Correlation is significant at the 0.01 level (2-tailed)

mnmﬁLmﬂ:ﬁmmé’uﬁuﬁ‘i:mwLﬁamﬁgﬂai"wamnqiﬁaLLa:Lﬁamﬁgﬂa%"Nmn;ﬂ% NFINAGD

o a & o A o A o o ' a w o o ' o AL o a a

msmaulwmmamummgﬂ I@mumﬁugqmmmwaumLflumLuhmmu wui nnaulidaulszang
v o ¢ Ada v o §a o =2 a I o a I3

FRFNABT NRANNFUWBIAUIUITZAVNANS 0.602 - 0.801 FIRINIIDILATILAHAGILNTILATILHNTOADN DY

. . LA a o
WWH (Multiple regression analysis) Lwaﬂﬂaauauuﬂg’luvlﬂ
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A19197 3 UIAIINTWNARBURNNATIUTEN 1

o Han1Ina&gay
auys B ﬁ Std. Error t-value p-value N
ANNAZ N
A1Agfi Constant 0.405 - 0.206 1.963 0.000
Lﬁamnﬁgna%naawngsﬁa (FGC) 1.035  0.722 0.050 13.057* 0.000 gaNsl
RUNATIN

R = 0.521 Adj R? = 0.593

* finpdaynesdianszay 0.05
(w1 gnai199IngIne (FGC) Aruuwaawaia TikTok Jantwadanisansuladandanad
Lﬂ%mﬁuﬁu%ﬂgﬂiuﬂ@uﬂumLuaw%wf (PD) adnsdipdAn9adianizay .05 lasnan1satasey
anunanauidinigs wud Snssaniusundzin swnsowensainiaaduladeldionar 59.3 uazidou

FUMTWEINTAL LA AT
PD = 0.405 + 1.035(FGC)

13791 4 LRI TNNAFBUFNNAZIUTEN 2

. WAN1INA§DLY
auils B ﬁ Std. Error t-value  p-value -
ANNAZ W
@iﬂﬂ\‘iﬁ Constant 0.540 - 0.208 2.594 0.000
X4 y -
mamwgﬂaswmmj’lﬁn 1.057  0.729 0.050 21.269* 0.000 HRERS]
(UGC) FUNATIU

R = 0.532 Adj R?= 0.579

* fifpdAynesdianTzay 0.05

a '

awfignaineanngly (UGC) iuuwaawaiu TikTok AanTwadeniidaduladanfanmal
A A o = ' < A N PR aad o a s
wiasdndnTagllunguaniaiuestud (Pp) ednfiudraynisaiidfiszay 05 laswan13iiaazi
anunanasdinigm wudt nssaniusuu@giu snnwoinisinsaaduladeldiona: 57.9 uaz
Wongumsnansablanad
PD = 0.540 + 1.057(UGC)

7137971 5 LFAIININNARaURNNAZIUTEN 3

. WHaN1INAdaL
auys B B Std. Error  t-value  p-value -
ANNAZ N
ﬂ"lﬂ\‘)'ﬁ Constant 0.472 - 0.284 5.400 0.000
mMIiuamenvasandui 1179 0.241 0.078 15.056* 0.000 HaNTU
(BE) FUNATIU

R = 0.554 Adj R®= 0.553

@ o W ad

* iy nesiidnszau 0.05
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MU A3 AUAY (BE) Auunaanaiy TikTok S8nTwadanisaaduladoniadms

aad o

A 4 o = ' < . P a 4
Lﬂiaﬁ(ﬂ&lﬁ']lﬁﬂzlrluﬂiillﬂulﬂLuali"ﬁ%*ﬁ (PD) agNBYRIAUNWIRNANIZAU .05 IﬂﬂNRﬂ'ﬁ')Lﬂth‘V\

a

anunanasiBiwngm wud dinssanivauudsu susawsnsninsaaduladaldionar 55.3 uasdou

FNNMINENTAL bR I9
PD = 0.472 + 1.179(BE)
Lﬁa%’]ﬁgﬂaﬁvﬂdﬂﬂﬂgiﬁﬁ] (FGC) 0.466

URERIT GLIC VN mifasulaze

AFUM (BE) (PD)

Ll
1.179

tomfignaienngld (uGe)

0.500

2NN 2 u,am@‘hLLuuﬂﬁnﬁﬁé‘ﬂ%waﬁamﬁuﬁqmmmam‘nﬁuﬁwﬁmwmiam‘sei"@ﬁu‘lm%a

a o« o a & {da a . o o . a v
Naﬂ'ﬁ"lLﬂi'l:ﬁﬂ')']lla&lw%ﬁi“ﬁﬂﬁ'ﬂ%@rﬂQGETJLLIJ'UL%a'ﬁ’]ﬁﬁE]'Y]ﬁwﬂ@lﬂﬂ']iﬁugﬂmﬂ']‘llad(ﬂﬁ']ﬁuﬂ’]

A . ' o A X A o e A A, = ) a a & o i
“nawa@lan’mﬂ(ﬂauiﬁ]‘ﬁama@mmmmimmlmm]gﬂ I(ﬂUlﬂjl’ﬂﬂ%ﬂﬂ'ﬁ'“ﬂirlzﬁtﬁuﬂ'm (Path analysis) LEAINE

PUABNTHANIIATS (Direct Effect: DE) lalnwii 2

A151971 6 LEAIANTWNATDUAILLIAUNAINIATILALNIB BN

swIaBNENanfinenssug AN NaTisAe
A AMAIZBINTABAT (BE) nsananlade (PD)
DE IE TE DE IE TE
Lf‘ramﬁgna%amngﬁ (FGC) 0.466 0.466 0.220  0.220
Li‘famﬁgna%mné’lﬂﬁ (UGC) 0.500 0.500 0.198  0.198
mIsuamdnuasandudn (BE) 1.179 1.179

Aa

Namﬁmi’l:ﬁﬂ’nué’uﬁ’uﬂ%omm@;maagﬂLLUULﬁamﬁua‘n%wa@iamﬁ'uqu@iwawmﬁuﬁ’l
a . . o« a X a o ¢ 4 A o, = ' 9 a a ' o a “ o &
wmwa@ami@maulafnawamﬂmwmamumuagﬂ WU LFUNsEnEwaTzninenndnlsiianuaunus

auan uasliisdanymesiiafisza 0.5 laswud iamfignassangld (UGC) Wududsfidininagiaa

a o

(B = 0.500) uaztisawingnaiiiaingsfa (FGC) F8nswadausrasasuanias (B = 0.466) uazmsiug
¥ 4 e oa

AmANaIaTEU (BE) danTwadonidaduladenszaudnina B=1179
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A13197 7 URAIINTWNAFBLRNNATIUTBT 4 Uaz 5

Direct B Direct B Bootstrap 95%
Mediation Wan19
. without with Indirect Cl
Al t-value typeof ——  naday
mediatio  mediati B LL uL -
observed FNNAZIW
n on
Lﬁaﬁ’]ﬁgﬂ 0.466 0.815 0.220 20.799 Partial 0.128 0.312 HONTU
8319310 FUNGATIU
53119 (FGC)
Lﬁaﬁ’]ﬁgﬂ 0.5 0.859 0.198 13.057 Partial 0.082 0.291 HONTU
aianngls FuNfgIn
(UGC)

Li{amﬁgﬂa%mmgiﬁa (FGC) Lm:l,ifamﬁgna%amng"l,% (UGC) Hsunaawasy TikTok
ﬁmmé’uw‘"uﬁ@iamﬁujqm@immﬁuﬁwamaﬁﬁfﬂﬁﬂﬁ'ry H4 (B = 0.815; p-value < 0.001); H5 ( 3 = 0.859;
p-value < 0.001) ﬁammmﬁmimﬂﬁi'\mﬁuj@lmmmwﬁuﬁ’uﬂmﬁLLﬂsﬁ;unmaswdwmmé”uw”uﬁfmaa
ﬁatﬁamﬁgnﬁnmngsﬁa (FGC) Lﬁamﬁgnﬁnmnpﬂ% (UGC) rinunaanadu TikTok tunisaasulade
Lﬂ%mﬁm&ﬁﬁagﬂﬁ

L‘ﬁ'amaamﬁLLﬂiﬁ"ﬁﬂmamsmmuqmﬂ'm‘nﬁuﬁ”ﬂ (Brand equity) szmwm‘s;]ﬂLLuuL‘ﬁTamﬁmaa
ﬂs:mﬂﬁamsﬁ@aﬂafﬁam‘%aa?ﬁm&n%agﬂ a”ia”m"l,ﬁsmLa”umaw‘i'mﬁuﬁﬂaam‘«r’umalums’imsw:ﬁ ERIRG AR
anuFuwuslagassesnianiseslszinndansaagulalunsde Tasmsanasaunansznumson
(Indirect effect) T(ﬂmﬁmﬁufqm@hmﬁuﬁ%ﬂuﬁaLL'iJiﬁ"uﬂmd Iuansiiasey asit Li{amﬁgnﬁwmﬂ
1303 (FGC) fowradniwad 0.220 (t-value = 20.799) Lmuﬁamﬁgnﬁwmmﬂf (UGC) fawradniwad
0.198 (tvalue = 13.057) wana1nii N1331a3129% 591FUnINA9 Bootstrapping 31NN1T3LATIZRN AT
ANULTaW 95% BaINaAILLTAUNAT T@\ﬂmn@hg‘mﬂmmﬂumamwm,%aﬁ"u 95% 1198 HavaInILLT
Aunanssansniingunale (Hayes, & Preacher, 2014) uaz@ufi Williams, & MacKinnon (2008) Lawainwin
drgudliagnisludadinasrsuazun szmursananldimansznunsdanlivinnuguddioszay
ANNLTasw (Cl%) INMTIATEAINTNA I TAUNANSHT VUL AENIUAZ T VLY AUWLHN AL [0.312,
0.291] uag [0.128, 0.082] ANE1AL ﬁaagﬂ'lﬁiwmsi”uiqmmmwﬁuﬁw sl udaudsewnansves
vfaﬁamﬁgﬂa%”nmﬂgiﬁa (FGC) LLa:LdaM’]ﬁQﬂﬁ%’Nﬁ]’m;ﬂf (UGC) Ailansnadamseaauladondniag

a

BELROHEIE T Toendudrudsaunanandsnswaunsaiu (Partial mediation)

a‘gﬂuazaﬁﬂsﬂﬂwa

mnNamﬁmsw:ﬁ“ﬁagaLL&miﬁLﬁujﬂLﬁamﬁgna%ammﬂ% (UGC) iamingnaingangafia
(FGC) uazm3yu3nmin1asaEudn (Perceived brand equity) fuunaanaty Tiktok FINRGENIAREULATE
A A o = v a ' < o = A o, & P Y o
wnTashndnTaglvesduilnanguiaiuaissud usznansfinmduguldd suuuuilamignairsangls
(UGC) unzihaningna$n491ngIia (FGC) HInn133uiamA1189@318AN (Perceived brand equity)
a & o ' v a X a o ¢ A A . =
finansznunslasasuazlasdaudemidadulafondanimsiiaiasaudniagy
nsAnwasIfaaanaaInUNSANEIEY Schivinski, & Dabrowski (2016) Laad liiARANUEIATY
vosgluvuiitewiisinuuusuainounslulafosfifs innzniemslsmnanfissfiaaiiies (FGC) uaz
Uszinniigldaine (UGC) Muddninadanisiviamarandud uazlinansznuniniassuaznidaude
anuadlalunsbeRuduazuSnns (Schivinski, 2013) LEWLAEINUMIANEAaUATNNLFAIBNTWALTILINV DI
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nsTuiamatandudrdanisaadulalunisde (Cobb-Walgren, et al., 1995; Keller, & Lehmann, 2006)
uana i uansAnsluaiiiaoandadnuiuidnvad Poturak, & Softic (2019) Aviufian1aiuinmeizas
miﬂﬁuﬁﬂuuwmwmnﬁuéﬁLLﬂiﬁuna’m:Wﬁ’mLﬁammﬂﬁm%naﬁLﬁyLLa:nWiﬁmﬁula%amaatju’%Iﬂﬂ
atslafiaw 9nmsfinsues Schivinski (2015) usadlwiAwizUuuniitemiiwsunslulmfoa
HifvvasgamnnITufiuaned SuansznusaidansTuama1vesanFuinuand19in lasmsanunlu
9ARINNITVIEDAN wmfﬂmsﬁaaﬂsqumL%uaﬁLﬁﬂﬁa"Lﬂ"l&idaNaﬂs:wmﬁami%’uﬁﬂmmmaamwﬁuﬁwama
PR ' A a A a & & v o X Aa A '
fidvddny waninidunisremsuuloiGuaiidolasgduuuifiowigldainadu (UGC) azlBninade
o 9 a v A a o A a o o ' a v A & X
maaszniniiveniudusznmadeulssaniud Samansafiadumsiiamdwasaniudldlunge nii
=2 A A LA A ' A & a Aa d o & a
Tumsfinmgamwnisnaiasanlidueanazediu wui nrfessusuduulanduafidofiaisiulanysfa
(FGC) Qnuaaduﬂums‘[mumw ﬁﬂﬁmminai”’mmimmﬁfnﬁﬁmﬂﬁuﬁﬂLm:milﬁjaﬂmmﬁuﬁﬂm%mn
A A ~ A A A v o & | . o A, v a . I
vafinifesuulaidoaiidofigldaiielu (UGC) dswansznudannuinddevasfuilnadanyiug
= = v A v o & A 4 o @ & 9 o & oA
Samnandegaduilnaldahademiisidasiuuuduazldnauniunsudadidaiias
MIANBIATIRGIFOANFBINLINUIILURI F0T0 1TTUFOU (2562) 1iLnad nasly (2563) uazomps
Samuyna (2563) Adnsuiyud19 9raszluuuiitoniuusedianaanlalunoUniindu Tikok 289N
duslnaiaiuaistud wamsdnmatuauuliifiuanuddgresdassmmamngluunilenninunialaopiia
LL@:N&@I@u;ﬂ%ﬁu‘lﬁﬁmwaamﬁaaﬁuwqﬁﬂssu‘uam@'mmuam%w’ﬁ LﬁaL‘ﬁwﬁaLm:ﬁ%ﬂuljdnﬁ:@u‘lmﬁﬂ
o a X a o o A =
miaadulasanfanmsiluguilnanguis

AoLAND UL

[ A v a o
Valdwd llugﬂ‘lﬂsﬂﬂqﬂﬂqiqf\)ﬂ

v
< A v

=2 a ¢ o ' & @ Y
HanIAnEuazNMIIeTzidays wudh Uiunillannsfgnaianglinu (UGC) wazgnaing
ang3fia (FGC) uwuwanwasy Tikok ddnadanisaaduladaninnmsiinTasandniaguvasnguduilng

C Aa & & & Ko v a o o ' a o A

wiualtud annsguuuuilamnisasdszinniidssinaldiion1siuiama1ra1aFud (Perceived brand

44 & v e a g da e e & ae o oa . .
equity) Tidnansznuniniasiuaznisdandanisaadulagedndan datu ngunIEngnAauaziadning

A A . = 2 @ 1% o o v & . A A v & '

nsasdndnigisdaslianuidyiuniaananauriug (Content marketing) iNaFassliiiugmava4
ANFUN ATOUAJUNNTA ﬁ'&lumsmmﬁfnf@iamwﬁuﬁﬂ (Brand awareness) MIU3AMATWATIAUN (Brand
quality) a21NLTaNleanuaATRUM (Brand association) BazANNANAREATIEUAT (Brand loyalty) 149k UTH
A A A o ° o a v & . \ i &
aanInaanuuunIlatininieglinudmiunianawiriug Tikok vadauias 15w Miaaslna Aaaed
MuiimuAunadhisaauriuddronisasnulugluuulasandtig 7l Tikok 19037 1w nsaaassd

oW ndvasuuTud I lT i lasenauinuddiuda (Branded effect) n13dariiuantdyuauin

¥ v
< A

(Hashtag challenge) mu‘l,ﬁ;ﬁﬂﬁamwamﬂamﬁmﬁﬁm%éwﬁﬁmssmaaLLusuﬁmuLﬂu"h%’a tludn nedt
Namﬁﬁ‘ﬂﬁﬂiﬂﬂ“ﬁﬁ@iaﬂﬁ@‘mﬁugiﬁwammu@i’wamﬁmfﬁméaaﬁuﬁwﬁagﬂ waseluil

1.msaaﬂLLuugﬂu;uuLf:amlﬁaaﬂﬂﬁaaﬁquanssugﬂﬁmamwai‘u wwanagniinlunisiems
WUSUA LY Tiktok mnjmﬁuvl,ﬂﬁmsﬁiamiﬁmaulaLL&:M%WQ‘I,%V‘?WW Tiandumsrlasonaasse
WAZAIQARNHAN LT mmi”wﬂaumuﬁgﬂmwLmﬁﬁimﬁaLﬁunﬁ%’ujmﬂé’nmﬁmaaLuﬁuﬁ

2. nIgdenuFunuiuazd Jauwusiugldnu iiu msﬂﬂgnhLLazLLammwﬁmﬁmﬁam
Lﬁﬂé‘lﬁﬁﬁ]:%’ufqmﬁwaaﬁqiﬁa HAUWWOANTINEN 9 1% MIlwaddn nmsnaaiilonfiisaruuusud sande
msﬁ'@ﬁula%amﬁ@ﬁmﬁ’uaumm@ﬂu‘?fqﬂ

3.msai”nmwﬁuﬁwlﬁﬁ%aLﬁmuanﬂuﬁfﬁ'ﬂ Lﬁua%aaﬁﬁgmmmﬁamLLa:ﬂs:ma?'uwwuﬁfmu
TikTok Iﬂmqssﬁamsmsw”vumﬂaumw?mﬂIuLLwa@lwa§u1ﬁﬁmmaﬁnaua wanlwauazyinasis iiald

Nu%Im%‘ufﬁaqmﬁw IATIRUAN

U
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4.MITANINTINAILFSUNINsARIARWLBUWALATY Tiktok 1% uautdy luwan mMiTauanudin

mﬂ"ﬁﬁuﬂgmumaﬁ’ WAL IDe TikTok Ads tNaziulumsuaadiitanninde idudu

v o A 02‘ 1
Jatawaunglwn1snindsaassnaly
A o & A9 o R a aa & aA  a o X
mafnsluaweafsanuguuuitemnldinouniluladosiidonalsnnigsfesodu (FGC)
v o X o Aaa] vo Aav A a o o & a
uazldai1edu (UGC) Selifialihauisuiudaldunang lasiawzrsswimonsamaralugangdnss

o

E‘U%Iﬂﬂ WALUIZNaUNITNIINITANA mmanw”umaagﬂﬁw i']&lﬁdﬂ']ill%ﬂ’]iﬁlbﬂﬂ’ﬁ@]iﬁﬁuﬁ'l %an3aNh

o 2

o A daa a . o A X a o v a f & . v a a
gemansndnsidisauniddninadenisdafulagafudrvesfuslnaduunaanasu TikTok ldiuLdx
A o a & a ni v & v oa @ ' 2 daa a
dWasandafinagninmsamadnnaogduuuiissnsadhfaguilaald lidnadunisliyaaanddnina
(Influencer) 8461 3znauaa9Litana (Content component) n3amsliszuudayyiszdug (A) Nl luauiaa
grursadnsunaanesuloifuadidodundrseantu’lddis 15U Facebook, Instagram, Youtube
wanlIouilsunamyiss mdsaunnfsussdeiinsduiiuidodudgmnin dunisdunisol wia

madm alilddayanuanualudsinledan
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