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Abstract

The purpose of this study were to 1) empirically test the mediating effect of customer perceived
value (i.e., self-oriented value and shared value) in the relationship between customer service experience
and service brand equity and develop the alternative model showing the relationship between customer
and service business. There were 3 major constructs in this study: customer service experience, customer
perceived value which composed of 2 types: self-oriented value and shared value, and service brand
equity. The sample was customer of two banks and two domestic airlines in Thailand. Data were collected
by questionnaire using purposive sampling method resulting in 1,021 sets of data. Data were analyzed by
Structural Equation Modeling (SEM) Program. The results show that the relationship between customer
service experience and service brand equity mediates by customer perceived self-oriented value and
shared value. Self-oriented value acts as a complete or full mediator, while shared value acts as partial
mediator. Self-oriented value had stronger relationship to service brand equity than shared value.
Furthermore, the results pointed out that although the relationship between customer service experience
through shared value were less than self-oriented value, but it still statistically significant. Therefore,
to being success in service brand building, service managers should focus on shared value creation when

designing service marketing strategies to generate brand equity in the long run.

Keywords: Customer Perceived Shared Value, Customer Perceived Self-oriented Value, Service Brand

Equity, Customer Service Experience, Mediator, Model
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%“uf’hadﬁﬂsa%aLm:ﬁwauqmdﬂﬁ;&”ﬁdaﬂﬁﬁ’mt%uﬁ"lajvl@ﬁﬂuﬂiﬂwﬁﬁugﬂﬁﬂﬂm’m (Green, &
Peloza, 2011; Peloza, & Shang, 2011) G37i% Qmﬂ"]Lﬂiapjﬁuﬁlﬂuqmﬂ'wﬁ'Qnﬁw%’ufl@?mnﬁs:aumimﬂu
NMITUUINITAIY I@mLawwzn@iugﬂﬁwﬁﬁﬂﬁaﬁdmm%“uﬁmaumaaﬁqiﬁmﬁamsw‘"@umﬁzﬁﬁm:‘ﬁumu
am‘nsﬁ'a{wqmmLﬂiapd”ﬁuwwﬂndw(Crane, Palazzo, Spence, & Matten, 2014) 33a3U41 aniszauniant

mMysuuiMIvasgnéd andsuamduiedauiiasdniaiiuazasey Jnaualduauydziun 2

auntgIwi 2 Uszaumssionmssurimsvesgndniianadunusiunsiuiamauiiadiu

m'mé’uﬁ'uffszwhaQm,ﬂ"l"?ignﬁ’ﬁ%’ui’ﬁ'ﬂzyjac«i'\mw?mﬁ'mvﬁu%mi

yjammwﬁmﬁ'wﬁu%ms (Service Brand Equity: SBE) fia Namﬂmia%’lwa@mﬁmaa
Gli’]Nﬁ@lﬂwm‘VTU%ﬂﬂiﬁLﬁﬂifuslulﬁ]Qﬂﬁ"l Lﬂuwamnnwﬁgnﬁwﬁé’%’u%%a%’uﬁmmﬁnnmmmmaa
ATNAAATUN I@umww:gnﬁ’]ﬂﬁ{uﬂi:mmiﬂ@um‘a Lﬁ'agﬂFTWVL@T%'Uﬂs:aumirﬁﬁaz%’uqudﬂﬁ ua
Qm@hﬁ?m:nmmﬂugmﬁmwﬁmﬁwﬁu?mi (Aaker, 1991, 1996b; Berry, 2000; Keller, 1993; Wood,
2000)

luﬂwsﬁﬁ‘mf:ylammwﬁm‘”msﬁu%ms fia NamnmﬁufﬁammﬁtﬁmﬁumﬁNﬁmn"‘mﬁu’%miﬁ
faununs dannuuand1sians e iannufionsurey Sanusunniad19iua s uaziinin
annAanmwsidanuldwmdoulas ﬁwlﬁﬁu’ﬂnﬂﬁmmauauaa'ﬁwﬂ@haﬁ'u@iamwﬁmﬁ'meﬁu’%ms
(J3U1/3991n Keller, 1993)

'ﬁ'mmaayjammwNﬁmn”mﬁu%msﬁaﬁan‘sm‘mammmﬂ (Aaker, 1991a, b; Berry, 2000; Keller,
1993, 2001, Yoo, Donthu, & Lee, 2000) mﬂﬁu?mignﬁwLﬂuﬁﬁmﬁwé’nlumsa%um:dwauqmm
PBIUINNT Y‘iﬂﬁgnﬁﬂ%’ufaaﬁﬂizﬂau Lm:ﬁmmfﬁﬂﬁﬁﬂmﬁmﬁ'mmNﬁmn"’msﬁ (Brand association)
(de Chernatony & Dall’ Olmo Riley, 1998; Ponsonby-Mccabe & Boyle, 2006) 34 a;ﬂi’] ﬁaqm@‘h%%a
ﬂsﬂwﬁﬁLﬁ@%umﬂmﬁuu?miﬁ@auauaammﬁaamsd’mqﬂﬂa v‘i'ﬂ,ﬁl,ﬁ@mwﬂuay;ﬁﬁ nIavh W
vytginanelunislduinasld ﬁ]:ﬁﬂﬁgn@i’ﬁ'ﬂf@]‘mmLﬁammaﬂﬁ (Woodruff, 1997) L8z kAT
Lﬁa@1uLmifuﬁﬂﬁLﬁ@mi%’uquﬁwaamwﬁmﬁmﬁﬁms ffjaﬁﬁagafh@mNﬁmﬁmsﬂﬁmiﬁtﬁufu‘lﬂﬁ]

anfdae vhldiauasuyfiziud 3

AaaAgIwN 3 auidNaawasngndTianusuRuSILYada TR A M ILINTS
A4 a @ , oA od % o oA % 9 = v
Wadmisiauazsswaugudniagaulunian g duguduiaawas densaivanuduagf
o X o a 1% a Y @ o A a v <o o
dnsananauduzas F0y FIuadew waziaTegie wian 9 numIduliunuvesgiie gndrfisuild
o a 1Y o { ¥ a & o4 :
31nn13uuInsaas wazdanulindoenazrevuszlduinisainesdnsuuninndt Gelinade

ATINRANUTIV89896NT (Burmann, Hegner, & Riley, 2009) 3diauaidusuufiznun 4

auNAZ I 4 qudiadunandTuilanusuRuSIUYAdaTINEAATeILIINS

Ananthanarayanan Parasuraman, & Dhruv Grewal (2000) L&%alli2fa AMUFNNUTTZAI
AMAIWNITUTNNT MITUFAMAT LAZAINANAVBIRNET (Service quality-perceived value-customer
loyalty) I@mﬁumméhﬂ”numaaLﬂﬂIuIaﬂﬁ’ﬁaﬂv‘ﬁﬁﬂ@]‘mmwmiu"?msﬁmn@mﬁumaag‘;ﬁa‘l@i’ gnﬁﬁ’uj

' A & a P o a & o a aa o
AuanAndu inaluladazifonloanisduiiununisluesdnt siuayunisdfudnuvesninau
[ A A X B o v A ' 9 \ v 2 A © o Ao & S

sz dnSnwanndu waztraligndrdsuiinludiudni 9 gndrdadianuasinananuesdninini
A wma q g A o . « o o o« a o
gagAdnlfuwadaaindrndunwanislunsdnm anusunuivasdszaunisainsiuuiniszasgnen
qmmﬁgnﬁﬁuﬁLngaﬂ'm‘nwﬁmﬁ’mvﬁu‘%mﬂﬁ ﬁaa@ﬂmmﬁuwﬁﬂﬁjw UszaumIainssuuSnnved

v a

v o ga v o . ¥ @ o v 4
E‘]ﬂﬂ’]%Jﬂ’J’]&la&JW%ﬁ;ﬂUﬂ’ﬁi‘UEQMQ’WE]Ggﬂﬂ’] mumwmsnnﬂﬁmaagﬂmtﬂmﬁmaaﬁﬂi:ﬂaumuwaa
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Qammwﬁ@ﬁmsﬁwmfu i Lﬁ@@nﬁﬁ'ﬂfﬂm@hﬁtﬁmqmmmwNﬁmn”msvi(*’ﬁulu‘la waznameiduyadn
YBIATIHRAN ANV IBIANT

NaNIITULTIUTEAanHINA1TAN Ve Ching-Jui Keng, Tseng-Lung Huang, Li-Jie Zheng, &
Maxwell K. Hsu, (2007) W11 ’luu%uwmaaquﬁmiﬁw Qmﬁ’]ﬂ’mﬂi:ﬁun’]itﬁ (Experiential value)
Hueulsdornuszninanusnu e INs#INauLsN3 (Service encounter) TunnAnssuanuasiald
U3M3 (Behavioral intention) lunns3sait nydauauuInInAelraumInivagne Fodudszaunsal
ﬁﬁqmﬂ'ﬂ Lm:wqanﬁum’m@falalﬂﬁu?ﬂ’lil.ﬂuaaﬁﬂs:nau%ﬁwaagaﬁhmwamﬁmsﬁu’%ms daun
1udl a.a. 2008 Zhang Jing, & Josée M. M. Bloemer vlﬁﬁm:ﬂ’i’]qmmﬁaaﬂﬂﬁmﬁ'u (Value congruence)
ﬁﬁﬂ%wa@iaqmmwmmé‘uﬁuﬁaa;ju%lnﬂﬁ'u@mwﬁmn"'msﬁu%ﬂ']ﬂuﬁqsﬁa%”mmmgati"’nm:ﬁwmﬁs
agdls wuin qm@hﬁ@jﬂﬁﬁujﬁaa@ﬂ5adﬂ”uﬁwani:ﬂﬂmm&ﬁ'ﬂmmﬁmﬂ‘lﬁ] AT mmag'aﬁ'ﬂ
7198717800 LATA2INIITAANG °nm:ﬁQm@hﬁgn@‘Tﬁ'ujﬁlaa@ﬂﬁaaﬁ‘uﬁmmﬁmw"’uﬂmalé”awﬁ'u
anuasinanalasfaaulsssudannuionela anudeni mwmjaﬁﬁmamimﬁ myispilvinlwisu
d’lqmﬁ'}lﬂmﬁLLﬂiﬁuﬁﬁﬂIﬁLﬁ@@T’;LLﬂm’mﬁaﬂ’nmﬁnﬁﬂﬁ Tuns3spilanuasinsindiiuasdusznoy
%ﬁwaay‘ammwﬁmﬂ‘"msﬁ uazludl a.e. 2010 Hongwei He & Yan Li ¥inn1inaseuidadszanyd wuin
TumIusmslnsensiinaaui AMNINTBINMILINIiaNuAuRRETUYad A TIRRaA T LI lasH %
MITU3AMAI89gNAN Elumﬁﬁ'ﬂf:@]‘mmwLﬂumuwﬁammﬂimumirﬁmaagné’ﬂ

>

PMNNINLNIBITIUWATINNG 4 1589 T196% "3\‘]akb;J’]%vLﬁ/’j’lﬂﬁzﬁUﬂ']ifﬁﬂ’ﬁ%’ULl%ﬂ’]ﬁ’lladﬂﬂﬂ’]

au
v <

ﬁmmé‘uw‘"uﬁn"’ugammwNﬁmn"’mﬁu’%mﬂﬂUﬁéﬁLLﬂsﬁamuﬁamﬁuﬁmmmaaﬁﬂ g
A a aAc A v eA oA od “V A Av o v ¢ wa e
waautad (dnansddeidolszandingu) ussqmaiagon (galaiinsAdegalszdny) A9y

FNNATIUN 5 uaz 6 a9l

auaagIwi 5 auduiaauesdumulisiinuznivanusiiivedszaunisaiuasgnd

ﬂ”uyjmhm’mé’mﬁmﬁu?mi LAz

a A oA ol & o o ' v o & & v o
aunAgIwn 6 audnNadauduiulissiuszninsenuaunkivasssrunsaluasgndniy
yjaﬁwmwﬁm‘"mﬁu%ms
AN o A a o
ADANLBHNIINIVY
A o ' ' = & A A a A A = A Y
mudenaansutieanidu 2 uaeu fa Wengsfauimanldlumsfinm uanfandlidaya
1. ms;ﬁanqsﬁau%msﬁsl%’ﬁnm
@Ta:]Lﬂuﬁqiﬁmu?miﬁpjﬁimw”a"Lﬂi”uf’jwﬁmsa%mazLauaﬁaqm@mﬁaqfﬁmmzqmmLﬁa
ALaI mia‘ﬁ'uﬁ'uarha‘gum iulaatn9Tiatsy (Kunst & Lemmink, 2000; Sivabrovornvatana, Siengthai,
Krairit, & Paul, 2005) filanafigndrazlduinisdifiuandranu Usnidfounagnilunisuinig
28196 aLihed wazuandInuluszauuaIniTusnng MILAaNTINIUININTANHIUEAING &3 n
HaN1IEITIINUNANETEaUS NI $1wan 45 18 MRwIswanuazaensisaelulseina
Januwnunza LLa:Lﬁa'lﬁmaui’mmmma:mUmiﬁu‘l@ﬁﬁmm{’mLLazLauaﬁaqmmLﬁa;ﬁuua:qmm

LD AKLEY vLﬁﬁ"lﬂFJ‘LILﬂ%ﬁ%’]ﬂﬂiﬁLﬂﬂiﬁU%ﬂ”liNﬁ%’W% 1 SUIANT WAZUTNITULLNURNY 1 SUIATT LA

gumydundaliuSnmsuwin 1 aonsde wazliuSmsuuuriusass 1 sonsin
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0%

2.msidend mdeya
Uszzns de awlnefasltusnissuianslasuiaimitslugessuians wiesnonisin
molutsznamemitulasonstunitslugesmeomstu uarlgusnmsdnlu 1 9 Felinmusmand
1118
WAL ANBaYHINTTINTEn I TaNuTUTen azdanuFuNRETwRa 8 TwA Bt
Somnziunmaiereilagldluaaaunislaseaine (Structural Equation Modeling: SEM) (ugaalunini
1) a27lEA8819NINNT 200 28819 LAz 5 - 10 aaae19da 1 Tadiay (Kline, 2011; Tabachnick, &
Fidell, 2012) nudspifdnuninue 76 7o (5'1ﬂanﬁuv‘n'l,u‘ﬁmumqﬁmmswﬁ 1) Jamnfivdeya 760
Aaed LfiaLﬁm”agaﬁLmuaaumuvlﬁiagaﬁmuﬁm NNYNAVOITUMIANTD 2 TUIANT uazaonIin
meludszing 2 gensin wuads T Bank 251 @28879 M Bank 263 628819 F Air 251 628814 Uae
L Air 256 @18619 TINTInKA 1,021 a0t Lﬁa"imsw:ﬁ“ﬁay’ﬂumwnmaaamnéuqmmummu’%ms
38n13idanaa1e 1RaNdaLIuDLIANZ9 (Purposive sampling) HAuuuusaumudadLin
Qﬂﬁﬂ‘ﬁ@’]ﬂq 18 Ddwly stmﬁiamqmu 18 § 2zfnfidenasanaungnany danunsaunsiiemnie
13wl Jale faan uazaddyan lunsdadula (evdin Je5Uuu, 2561) Ataslduinissmiansla
s mitlussssnans niemonsiumeludssmamonisinlasmonisiunitsluassmonisin uas

l3ndnlu 1 3 iwnzdszsunssimslsuimailiiiesdugndrdadulaldinaglduinmednniala
3.a5asilanlglun1sddn
myidumiissnyisedetsunm (Quantitative Method) 15uuuauay (Questionnaier)
= o A & @ =2 o a aa o o )
Wuiaiasfialumafvdayalunisdnslasldibunsssufidarududousadszay (Second-order
construct) FasnaululuUFa LN NNAINNANWITBVBIUATTIMIRAYING TN 76 U

fimsudatasmummssnguliidumenlnoussudansvamnmunlnodunsisinguiness
(Translate and back-translate) Imgt%'smmﬁmmmﬁwmu 2 vinw LLazij%m’mzyij%mmg
MUNNIANAUAZUTAITTINITIWIN 5 Y% walwanuwungldwasuudas udinlunesaurnewfiu
Taun (Pre-test) 1% 2 31 futndAnenUSea3 $1wan 40 718 Fmutly udanaseudnasinu
undnmSyanln dwau 45 e ﬁﬂmsu,ﬁ"lmSnﬂ%ﬂ'auﬁﬂﬂﬁ@%m“mtyﬁmmsmmmLm:ﬁﬁmsgsﬁa
8n 5 ¥ WarsandTuudnewAudeya Waldfanufinsassauitonn (Content validity) lagd
msmﬁuu%ammgsﬁa @ swies uaz 2 semsdumeludszina) Wweliielumsaeudinnu

NAN13228

ﬁagaﬂizmﬂsmam‘ PMADE19TIUIN 1,021 G889 WuI LTuwangIsauaz 66 uazLWeATI
Jouar 34 a1y 25 - 34 U Jouar 32 uax 18 - 24 T Jawuaz 28 sulngaunmsfnsszaudiyngned Jeus:
61 uazUSyanln Sasas 26 S3e'le 15,001 — 30,000 1N Fasas 35 uaz 9,000 - 15,000 LM Sogaz 19

HanIILATYTas LB 9fing (Confirmatory Factor Analysis: CFA) @sdnfilanasannnin 0.60
(Nunnally, & Bernstein, 1994; George, & Mallery, 2003) Wasasaspgosfilimanzausananluiaaisls
@1 0.65 LadaufIF93aszAnuBasuYasa3osiie (Reliability) wudn §d1 Cronbach’s Alpha (Q)
Winnu 0.71 - 0.95 Composite Reliability (CR) Winnu 0.76 — 0.94 uag Average Varience Extracted
(AVE) Bauaasfisnmnanfinnss winy 0.51 — 0.72 (faugasluanssi 1)



’J’]iﬁ?iﬂ%ﬂ’]igiﬁﬁ]ﬁ%uﬂ%%‘i’li’ﬂiw U9 10 2t 1 unMaw - Tgwiou 2562

NMINAFBLANNLTBW (Reliability) LazAMNLNLInTS (Validity) vadtaTasiia

A1597 1 ULRAINANTNARAUANN TR hazANUN BIaTIastad anulwaTasdaseauvwusTuten

WAWINETIN Cronbach’s Alpha Composite Reliability Average Varience
(Constracts) () (CR) Extracted (AVE)
dsraunsatzasgnan (CSE) 0.86 0.87 0.59
AMNWMILIMS' 0.91 0.91 0.54
msﬁmui'swaa@nﬁ']? 0.79 0.81 0.58
anuasBafNusaIgndl’ 0.88 0.85 0.51
anwofunnguesgndnaudn 0.87 0.89 0.64
mmﬂszwqﬁﬁmmmmaagnﬁﬂﬂusw 0.87 0.89 0.64
MIAMAANUFINUEILNE® 0.83 0.83 0.56
qm@im“iammaa (sov) 0.92 0.92 0.64
Qm@hﬁwwﬁwﬁ'miﬁwm’ 0.88 0.89 0.62
ameduanuninaiEn® 0.90 0.90 0.64
aunduFInu° 0.95 0.91 0.63
amANagaN (SV) 0.94 0.94 0.65
Qmml,ﬁ:az%‘am“) 0.94 0.92 0.66
Qmml,ﬁaﬁlm,nﬂﬁau“ 0.95 0.94 0.72
amNgLATEINAY 0.91 0.89 0.57
AAAIATINAANMTILINNS (SBE) 0.81 0.83 0.60
aNuANAdaATINA AN TUN ' 0.82 0.83 0.61
myjinuazaaindanTinianme 0.71 0.76 0.51
enuduananwnivasanianmai’ 0.88 0.88 0.65

UEREINVTGH fanuazswautasona

' Sally Baalbaki (2012) 9 9@

2 Kimmy Wa Chan, Chi Kin (Bennett) Yim, & Simon S. K. Lam (2010) 5 NE)

345E Deanne Brocato, Clay M. Voorhees, & Julie Baker (2012) 5, 4, 4 48

® Werner Reinartz, Manfred Krafft, & Wayne D. Hoyer (2004) 4 1

7.9 . Brock Smith & Mark Colgate (2007) 5, 6 T8

8 Jillian C. Sweeney & Geoffrey N. Soutar (2001) 5 %ia

10.11.12 Alvarado-Herrera, Bigne, Aldas-Manzano, & Curras-Perez (2015) 6, 6, 6 18

13,14 Boonghee Yoo, & Naveen Donthu (2001) 3, 4 T8

"% Richard G. Netemeyer, Balaji Krishnan, Chris Pullig, Guanping Wang, Mehmet Yagci, Dwane Dean,
Joe Ricks, & Ferdinand Wirth (2004) 4 Sh)

aRuRnL It NTIINIEAUTIed (Second-order construct)

o A o o A & .
RN TITNAL D WU NTTTNTEALNTIS (First-order construct)

mw&wuw\hummsﬁ Ao a > 0.60, CR > 0.70, w8z AVE > 0.50 (Hair, Black, Babin, & Anderson,
2010) daunagauANNanasdlunInaLfa1N (Common method bias) lasldnsiaeiadsznau
15481323 (Exploratory Factor Analysis: EFA) léilyini 28.53% @dnin 50% sagindeyalsiifa
m*mLauLSm'lummauﬁwmuﬁ"mwa@iamwu,ﬂsﬂnumaﬁaga Aadoudasfaspringy 3.12 - 3.76
(ALfsnaina 5 52aL) ml,ﬁzm,uummgmmm"'u 0.56 — 0.85 LAZANANUFUNUTTZRINIA LT

(Correlations) \vinAL 0.15 — 0.68
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ANA 1 waadadnUsznanluuuudnaasmsTianeianuFNN R T RIIRBMNTIINA 1T 3398

MNUUUT eI IUAINA 1 UFAdaIAUTENaUVRIRIUINTTTURANKIaAULTUNINAN (Latent
variables) N4 3 BHWIUTITU HN1TIATLITZAU (Second-order constructs) NIANQ wA15UT=LTU

A A A2 a & Ao A v .
anunavnanvasluaalunTiseh Sedasdusznauvasuwusrsnisananseniule (Observed variables)

a4 A . o A & o @ A
JEAUNAW (First-order construct) 3TWIUNIN (LLE‘W’IGI%@]’]TNV] 1) ’QNYI”IEL‘Mﬂ’]ﬂ’l’]llﬂﬁuﬂau“llﬁ]di&ltﬂﬂLLRZ

dauaarasnnininnualilasnaly (Cheung, & Rensvold, 2002) inTzidiatSouLiaUTEnINIUINTTTY

U

°

A a o C o e P o A o o Ao o ' AL v A '
fasunelaine lududon SiNpTzauIfon nuredteay lalaantudauuinnitazidiasidiniiaue
(Doll, Xia, & Torkzadeh, 1994) ¥hlAinuiaziinlsianzranunannausasluealunsisoiiddrdinia
& o & @
wnausivia lidnitas
a v
mnadavanaagwlaslilamagunislaseadne

{ v a A o a A a A e a a
A1519% 2 usadaadt tnawd enfldannaisiiansiiNedssiduannunauninvesluias uasenagulszdng

MIMAUAVDIBHWINTITULARZAD

srfuazafildannsdaset
q‘s?m WA Xz/df Goodne Compar Nonnormed Fit Root Mean Root Mean
ysms | Mad (CMIN/ ss of Fit | ative Fit | Index (NNFI) or Square Error of | Square
(318) DF) Index Index Tucker and Lewis | Approximation Residual

(GFI) (CFI) Index (TLI) (RMSEA) (RMR)
s > 200 <5.00 - 2.00 [10.80 [1o.80 [1o.80 <0.08 <0.08
W 1,021 2.328 0.872 0.942 0.938 0.036 0.033

R? SBE = 0.627, SOV = 0.962, SV = 0.385, CSE = 0.626

wagmg: Inasifilddindn 0.90 Alsiduunasgiuialy uazen oF1 Alddniilasanudaziouiusss
flanudutourasin (Second — order Constructs), R? = fanlsaninsivue (The Coefficient of
Determination), SBE = gammwﬁ@ﬁmsﬁu%ms (Service Brand Equity), SOV = Qmml,ﬁammau
(Self-oriented Value, SV =Qmm|,ﬁ"a;§5u (Shared Value), CSE = ﬂs:aumitﬁmﬁuu%mimaagnﬁ”ﬁ

(Customer Service Experience), fi1 R® nnendiindanymaadan p < 0.05

Lﬁ'a‘wmaumwuaaﬂﬂﬁaanauﬂﬁuﬁma\aLLUUﬁimaaﬁ“ﬂ“ﬁayja Wy % df = 2.328, GFI =
0.872, CFl = 0.942, NNFI or TLI = 0.938, RMSEA = 0.036, i8¢ RMR = 0.033 ANNRIAY (LLﬁﬂdIu
a7 2) Ltamiwﬁaga@iauﬁwmaﬁuLLUUﬁ‘imaaﬁlﬂumﬁmﬂ:ﬁ u,amiwme‘haaaﬁéﬁﬁ'ﬂa{’mifu
(waaslunind 1) mm:auﬁ'wﬁaHaﬂ'am]"nmnﬁdu,ai"a:Lﬂuﬁ'umuﬁ‘mﬁ'ﬁmwsﬁ’usﬁau
2 326U (Second-order constructs) 1191A mzlidauseandasvestayganuuuudiassdautngs uas

Faranuaaaiafauaaud 96 adnaadluaisnen 2 aanu luteafiaualuaind 1 Wusuudiaesimnizay
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LLa:mumwmauﬁum]”agaL“‘ﬁdﬂi:i‘nﬁdﬂﬁmﬁnlﬁ@%mnmwé‘uﬁ‘uﬁrﬂuaoﬁnmmﬁuﬁ'ﬂ 3 hUUINTTIN

Ieagnslvasagmesdanszay 0.05
A { A o a a% o . . . .
1NANT190 2 WaRa TNl AnTn1Ii e (The Coefficient of Determination: R?) U84
BHUINTITNUARLAD WL ﬂimumizﬁmﬁuu’%mﬂaagﬂﬁw {61 R2= 0.626 wuwdd NI 6 a9RUzNaU
a 6 s a 2 £ 6 6 a s 6 6 s
aanInafusdszaunisainsiuuiniszasgndld 62.6 wadioud anuduWusvedszaunisainiiy
uimyvesgnAiugmenNaauled dd1 R?= 0.962 usasindszaumyninmssuuimssuninaTunogmd
A 1Y = A & o o ¢ 3 v o ' A o A
Waautaslagafie 96.2 iadidud anusuwuivesdszaunisivasgndinugmaiiagdu dan
R?=0.385 u,amdwﬂi:mJmizﬁmﬁ‘uu’%mimmmﬁﬂﬁﬁﬂmi%’uf@;mﬂ'”nLﬁag’ﬁuvlﬁ 38.5 1asigud
A o ' ' 4 o o o o ' & ' 4 ' 4 { o
TakauningmANaALLY UATAMUFNNUIVBINTTUZAMA NIgMANNALLY uazs ol AL
yjammwwﬁmﬁmsﬁﬁmi {é1 R?= 0.627 WFAIIINNTTLFA ke ﬁ'ﬂqmﬁ%ﬁammad LLazqmmLﬁagﬁu
a ' a o & a o ¢ = & & R o A o o
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AMANANNUDLNDN
o CSE sov
AMALNDAKLES * + X7/ df  GFI FI L RMSEA RMR
Wwaaudsdarinn
sov SBE
CSE —> SOV —> SBE 1.00* 0.84* 3443 0859 0911 0.907 0.049 0.033
¢ cd B
ANMNFANNWDLNDN
V4 aa CSE sV x%df  GFl CFI LI RMSEA RMR
qmmmagau *
Wwaaudlsdasinm
Y SBE
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SV = qmiduiiarau (Shared value), SBE = yafamHAaA 9313 (Service brand equity)
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unummainaaudsdenn ﬁwﬁwﬁaugmi ﬁwﬁwﬁhiauyirﬁ
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= AUANBAULDY (Self-oriented value), SV = ATAAILNDHAU (Shared value), SBE = ya1

ANHAAAMALIANT (Service brand equity)
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Lﬁapjﬁ'mﬂum’"ﬁLLﬂidmmﬁﬁwﬁwﬁvl&iauHszﬁ senhianuduivaslszaunsalnsiuuInIiuyad
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WU ﬂi:mJmizﬁmﬁuu’%mﬁlaagﬂﬁﬂﬁmmé’mw"’uﬁﬂ”umﬁuqumLﬁammaaamaﬁﬁméﬂﬂ”@
neadid Teweusumundguil ITeriuit lunseueyszsunisallumssuuinsliuigndiesdasd
ﬁugmﬁaqmmLﬁammamamaua nanispililunsfudunanisissresinimnsdunsaaia
mmmuﬁ'a;ﬂdw @Jnﬁﬂ%’ufﬂm@hLﬁamumamnﬂimumnﬁmﬂfﬂ%ms (Bitner 1992; Prahalad, &
Ramaswamy, 2004a, b; Tynan, & McKechnie, 2009; Das, et al., 2009; Day, & Crask, 2000; Frow, &
Payne, 2007, Hilton, et al., 2012, Berry, et al., 2002; Holbrook, 1994; Holbrook, & Hirschman, 1982;
Sanchez-Fernandez, et al., 2008) Lﬁaamnu’%msﬁﬂﬁgﬂﬁmﬁqLﬂ’mmu "L@T%’u?dﬁéfaamimuyﬂﬂa
(Woodruff, 1997; Woodruff, & Gardial, 1996)
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WU ﬂimumitﬁmﬁ'ﬂu’%mwaagﬂﬁwﬁmmé’uw”ufﬂ”umﬁ'ufqmmLﬁa;d”ﬁummﬁﬁfﬂém”ty
neadid SovansauNGTIuil iesnngaliwumsnunsinsdaszindiiuiunsiuiaadiarau
nndszaumsaivasgnd Jadunmsiigaiin gnﬁﬁ'vf@;mmlﬁatjﬁu"[ﬁmnﬂi:aummimﬂ%u?ms
LTU% TIRaAATaINULWIAATNITINSAUNITRAIM TS 35 (Peloza, & Shang, 2011; Porter, & Kramer,
2001a, b, 2019) ﬁszﬂ.ql’i'l naﬂqﬂfmia%”wqmﬁuﬁagij”éiuﬁa'awﬁa olun1TETI9ANLANGET LA
AMUEWNINIUNIUTITUVEITIA ﬁaLL:LT%"L&MQm@hﬁ'lﬁﬂiﬂﬂﬁﬂ”mumﬂﬂm"m (Green, & Peloza,
2011; Peloza, & Shang, 2011)
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anuanidlaiAsafuauEadmet (de Chematony, & Dall'Omo Riley, 1998; Ponsonby-Mccabe, &
Boyle, 2006)

a a oA ol A v o A v o ga ] A o & a
aNN@lg']%‘n 4 Qmﬂ'ﬂw E\}au'ﬂQﬂﬂ']illgllﬂ'l’]uauwuﬁﬂuﬁaﬂ’]@]i’lwa@]ﬂmmusﬂqi

wudh qudnRedungndTuilanudunsiuyasaniadueiuInse sl Ay aaia
‘;’ va o 3

Fypansusundgiuil HITBiAniTuanaIng AL NankiaIudd 1309UINIATEIILATEINALATAAT
A o ' 'Y 2 A A % ' L e Ao
Lwaaaumug]"lﬂmu FyoradunIeadalumszirennuuandls wazanuaviTalunisugsiwidy

A @ o v A a oA a A, a _do. 1Y o o o v o ol
mal,aaﬂslvm'u§ﬂmmm@1m1nqmmma@mLaa m;uLLmﬂﬂmwgsﬂwﬂﬂwgnmmﬂmﬂﬂLLmﬂu‘l%Eau
lasudszlupidrpandundurevannnit wnzdiegndrazaadulalduinisezdana iuwdosnazly

A & o 2 a . A o ¢ I3
UIMIUHINAIEUS (Burmann, et al., 2009) TIANAGBATINAAA LY VDIDIANT
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Lﬁ'aﬁ'mL‘%mmmé“uw”uﬁsmﬁmmﬁﬂﬁgﬂﬁﬁujﬁugaﬂ'wmNﬁmn”msﬂﬁmsmnmnvlﬂﬁaﬂ et
amdrdwa1INalaNuIEN dudiaw Funtiiinavhau ladsan iRafiuIadoy uaznaiaIsgia
ausIaL

;ﬁa‘“ﬁwaLauame‘imaaa%mymwé’uw"’uﬁi:mnqsﬁau%msn"’ugﬂﬁﬂLﬂuﬁNISﬁLLam
ANMUFNNWENING ) (Means-end chain) ﬁ"L@T%'umsﬁgaﬂ@ﬂ‘*ﬁagaL%dﬁi:ﬁ'ﬂﬁuﬁ'sﬁa%mummé’wﬁuﬁ
szniegifauiniuasgndn LLa:a’?'aﬁaQ‘Lummﬁmaa@nﬁﬁﬁdawaﬁawqaﬂssu fia YrzaumIniniIsy
UINNI229gnA1 — MITUFAMANVBIZNEN - Ha@hmwﬁmﬁ’wﬁu‘%ms (Customer service experience -

Customer perceived value - Service brand equity) aauaaslunng 3

srRuMIL Hafhcm

mTiuuims HRRAHET
YHANM u3ms

anh 3 LLamLu.lua‘haaaa‘ﬁmr_lmw11é’uw”ufi:%dwagiﬁau%fmsﬁ'i.@nﬁ']

luafamIdn i umMTInMILIANT (Service management) g4l ldusnmsRansanyszaunsal
2843NH188NNNUINTITHAIBUNLNITEY LT mwﬁawﬂwaagﬂﬁw (Customer satisfaction) Waz
Qmmwmsu%ms (Service quality) Qmﬂ'ﬂmnﬂi:ﬁ‘unﬁiﬁ (Experiential value) (L% Parasuraman,
Zeithaml, & Berry (1985, 1988; Parasuraman, Zeithaml, & Malhotra, 2005) LLa:mi@‘i’lLﬁumi‘uad‘giﬁ%ﬁa
o oA . & & A A a o o &
wiunsiananmANeauias (Self-oriented value) LY TueaibduluaaniafaniieTunonNUFUWKE
3z INEINILTMIUAZgNeN ﬁtauaLﬁ'a‘lﬁqsﬁw?n’mf’ﬂwwmmaamsa%”’mﬂszaumitﬂﬁﬁugﬂﬁﬂﬁ
' & oA oA el 'y o @ o A I e % A
WHNNIDFINBUQUFININBANDAKLDS Lm:qmmma@jau‘lmnmmj’lﬂ Foazidunadlunisatimse
a ' a o a A ' { a a o o a 1%
waammwamnmsﬁmmi 511:1memaﬁrlnimmﬁaﬁm:Jmmnuﬂszam‘nitﬁmﬁummwaagnm
%%aqmmwmsu’%mi ﬁé’uw"’uﬁn"’ummﬁawa‘lwaagﬂﬁw LRZRINADIANNANAGATINEAA M LSNNT
nIafusanudunusiulueadulyaruuuianudalunisainsguaiaau (Creation of
Shared Value: CSV) (Porter, & Kramer, 2011a, b, 2019) Wit1AalWNI&INATINEAA U (Aaker, 1991,
1996a, b; 1999; Berry, 2000; Keller, 1993; Schmitt, 2009) N133u3AmAIgN (Holbrook, 1996, 2006;
Sheth, et al., 1991; Woodruff, 1997) nanis3saiduldlufema@oinunanisissaesinisnisnaiurin
(i.e., He & Li, 2008; Keng, et al., 2007; Parasuraman, & Grewal, 2000; Zhang, & Bloemer, 2008)
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a o o ' A ol o ' A & o o A o oa ° v A & '
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A el & o o A4 o Ay &
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Y ' 3 . { o % v a
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Uszaun1Inin1siuuiniszedgndn - n1Isuiamd1za9gnen - yad1aTIHAAAMITLIN1T (Customer
service experience - Customer perceived value - Service brand equity) (ﬂyd ugaalunIwd 3 uazafune
LATN9619)
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