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Abstract

The research purpose is to examine the association among dynamic marketing communication,
marketing advantage, marketing operational efficiency, and marketing sustainability. This research emphasized
dynamic marketing communication on the capability of the organization’s ability to adapt, implement and
innovate marketing communication process. The combination of many tools consistently to communicate the
target audiences to recognize brand equity and to focus on behavioral responses. This research shows five

new dimensions of dynamic marketing communication (Continuous Advertising, Personal Selling Improvement
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Collaboration, Sales Promotion Integration, Proactive Direct Marketing Change, and New Public Relations
Concept. The 388 samples were selected from marketing executive of food industry business in Thailand. The
sample is selected by stratified random sampling. A questionnaire was used for collecting the data. The
response rate was 22.36%.

The results of regression analysis show that the dimensions of dynamic marketing communication
have a significant positive relationship with marketing advantage and marketing operational efficiency.
Similarly, the marketing advantage and marketing operational efficiency have significant positive impacts on

marketing sustainability.

Keywords: Dynamic Marketing Communication, Marketing Advantage, Marketing Operational Efficiency,

Marketing Sustainability
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nMIaana

AMNBIBWNIINIINAIA (Marketing Sustainability)

anudsduminsamenansfis msiifauduazuinslngg Aldqammnusznaspumduioeniy
maagﬂﬁw ﬁ‘ﬂ%mmﬁwﬁaﬁ'ﬁfaﬁuﬁwmgﬂﬁwﬂﬁ:ﬁwLLaxgﬂﬁ”ﬂ'Lmjar_i"mial,ﬁaa Tufsmanasnsmadulavas
p3fiauazagsaaldluauing (Krokaew, & Ussahawanitchakit, 2015) lasnsauuwadanisias lafinsiiaue’ly
1u3ﬂﬁ 1 sodeldil

msdeasmsaaadenaias

(Dynamic Marketing Communication)
- milawanagrsdatiies (Continuous H1a-5a a2 aune

Advertising) n130a1a (Marketing H: 6
- anuhudalunaliudymanalan advantage)

UaAa (Personal Selling Improvement

Collaboration) AnwsIdunng
- MIYSIINIINIRILFINNTVL (Sales n39aa (Marketing

Promotion Integration) Sustainability)
- mafswiimInansamnanisasads yeansawlunng

30 (Proactive Direct Marketing Change) AUBUWINUNINITARNG
- uwrdamadszrdunusing (New Puplic | H16-50 (Marketing Operational 7

Relations Concept) Efficiency)

31 1 usAINIaLUAANIITY

aa A o
20N137398

dszmnsuaznanalagng

Urzmnsnlslumsfinmaiofide duinsdhonsaanevesgiiegasmnisuamisludszinalng
3un 8,739 AU 1MNZUTaYA0aUlaRTINTNITINUIATIWNTIN NIINTIIAARIANTIN (2559, AUAN
www.diw.go.th, 30 WOAANEI 2560)

pangualaiininzanfaguinisisnIeaazassIivgamnnisuatnlud szinelng
uan 368 an lasfaanunmaivad Krejcie & Morgan (1970) maldanaifaiuiasaz 95 MNAITNLNIG

o o A A v o &

23IHNTIN BATINIADUNIUNLRINSRUVBILLLFOUDIUAD Ta8az 20 (Aaker, Kumar, & Day, 2001) @9%h%
wa o & v @ v oa 1) a o
diapdslddsuvusaumnlddsuinsdonsaaavaspsingasvnianamisludszinalnoduduau
1,840 AU

49 on L e P _ , . A . v oo

#3lE35nsgudnatauunTun{ (Stratified random sampling) landifiuns 1) Suunguinisdhs
MINNNAVBITINIYAMWNTINGIMITANNUTELANTINY 2) AnuangudaduInisdhensaaazadnnia
9ARMNTINGIMIANFAFIN 3) NMIgudlatawda 2 lalFiinsdudinnanfiaaad anuudianieri
nyssunuseunwldguinsdhensaaavasgiisgamwnssnarmnisludszinalne laswuuseuoai

E‘T’]il’]iﬂddvlﬂﬁ\‘i%‘U%ﬁ’]?ﬂj’]Em’]iﬂﬁ’]ﬂ“llE]\‘]‘la'iﬁi]Q‘@]ﬁ’]ﬁﬂii&laﬁﬁ’ﬁluﬂiﬂﬂﬂ‘l‘ﬂF_Jﬁ]%\‘i FT1UIN 1,735 2y
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&l o [V A

Lmuaaumwﬁ"lﬁ%'ummauna"’uuma:amﬁsmmwmu 388 a1 8@3INIIADULUURALDIN A 22.36%
(Krejcie, & Morgan, 1970)

wananit g‘”’iél"m"l,ﬁﬁnnﬁmaaummmmmmﬁlaumnms‘lajmammuaaumu (Non-response bias)
fy ttest f'fio"lﬁmmaaum']mmn@maﬂﬂdﬁﬁfﬂﬁ’m‘"tgmaoﬁagaﬁa%Lﬁmﬁ'ué’nwmzmaagsﬁaqmawmw
ownsludszinglng (GUuunpespIia szozmlunmaduiugiie wazdwauninau) ﬁzmwsjﬁmauﬁau
LLazQﬁmaumwﬁa Namsmaau%‘lﬁl,ﬁmﬂaiﬁmwmeehaa&mﬁﬁﬂﬁﬂﬁtysmﬁwQﬁmauﬁauuamawé’a
(t=1.04, p>0.10, t=1.12, p>0.10, {=0.78, p>0.10) ANS1AL ﬁalfu?iaa@ﬂvl,@ﬁﬂ]"aQa‘uaaﬁmauuumaumﬂﬂﬁ
Tymenuamaiadauinnmslinauuunaauniy (Armstrong, & Overton, 1977)

mim’;'eaaauqmmwwaam‘%ﬁaaﬁa

wouseunwldsumsanessuanugnaeslasifoimy 2 viw vieliuileduuureunuls
ﬁwﬁwﬁﬁmm:auLLa:Im\‘iaﬁ”mfmwmﬁmwaﬁa:mam@uLf‘lﬂm‘nmﬁmﬂiﬁmm mInagaunanin
wpsaunw il (pre-test) lafiniununadaysanguimshomiameavesniisgamnnisnenis
Tudsznalngdiwan 30 aun lagasiagounnuiiieass 1 factor loadings maae‘huﬂsagswdn 0.58-0.86
s‘ﬁagaﬂiwq@ﬁ'@ 0.40 FIWiFuiwuureunaitianufisinsndilaseairs (Nunnally, & Bernstein, 1994)
WaNaNi M3ATIasaUANLGasin f Cronbach's alphas madﬁmﬂsayﬁ:ij 0.77-0.87 f‘fﬁg{dm’ﬂ 0.7 (Hair,

_ He o 4 - 4 (e
Black, Babin, & Anderson, 2010) JlilAwinaIasdainnufissasiuasindaioduisausle

M13199 1 UFAINATEIAN factor loadings WAz Cronbach’s alphas

Items Factor Loadings Cronbach’s Alpha
mslaisonatiasaiiies (CAD) 68-.82 80
mws’mﬁa‘lumsﬂﬁ"ﬂﬂymsmﬂIﬂm;ﬂﬂa (PSI) 63-.84 .80
MIYIBIMIMIFILFINNTVY (SPI) .69-.82 .80
mmJ?z'uuﬁmimommmmmamw‘ﬁa;n (PDM) 58-.81 78
wnAamdszmaunuslng (NPR) .79-.86 87
anwldidSounensaana (MAD) .73-.85 83
deedniawlumsdufinaunniaaia (MOE) 72-85 83
anusiiunansaata (MSU) 73-.83 77

'
aaa

A0aN 15 1wn13I98

sifdmiunInasausundzIufa I5idizesiasga (OLS) aun@zgnuuad OLS 9TATI9R0Y
A1HANLAIULDUNEA (Normality) aanuulsUTinaasarnanatafanlianafl (Heteroscedasticity) A1a27%
AaNALAAaUdRIZAaN (Autocorrelation) AaulsEaTztinazdaslilanuaguwnnuias (Multicollinearity) uas
AL ulFuATI (Linearity) %8n31NANNTIATIZRNNTAANBULUD OLS sansnafunafisnnuaunuisening
o ae o & a I3 =< o av &
dulslunuldds aamu mylienzdimananasuuy oLS Fagnihinlslunuidsi

MIATIFLANUFURUT R IIRTRvaINsRem I IamaBnwaia anuldiSounmemsaaa

ﬂszﬁw‘ﬁmwlumiﬁw WIIUNIMITAANALAZANNEIIUNINITARIA &30 LﬁﬂuLﬂuﬁ&lﬂ’ﬁvL@T@ﬁ@i E]VLﬂﬁ

Equation 1: MAD = QL ,, + [3,CAD + [3,PSI + [B,SPI + [3,PDM + BNPR + [B,CAP + [3,SIZ + &,
Equation 2: MOE = QL ,, + [3,CAD + 3,PSI + [3,,SPI + [3,,PDM + 3, ,NPR + [3,.CAP + 3,,S1Z + &,

Equation 3: MSU = QL o, + [3,,MAD + [B,;MOE + [3,,CAP + [3,,SIZ + &,
ija
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MAD = anuldtSounmemsaana (Marketing advantage)

MOE = P dnFmwlumsdufiniuneniiaaia (Marketing Operational
Efficiency)

MSU = mwzﬁﬁumammm@ (Marketing Sustainability)

CAD = mslasonadadatiios (Continuous Advertising)

PSI = ﬂ:nm’mﬁalum*sﬂé”uﬂ‘gamsmﬂiﬂﬂqﬂﬂa (Personal Selling Improvement
Collaboration)

SPI = mi‘i;llitmmimiddLa‘%umi‘mr_l (Sales Promotion Integration)

PDM = mmJfi'Uﬁﬁmimami@m'mmamou“mjn (Proactive Direct Marketing
Change)

NPR = ufam Uz aunuslnal (New Public Relations Concept)

CAP = nuwanzidouludagiis (Firm Capital)

SIZ = YUAVBINANTT (Firm Size)

& = fanuamaLaden

a = aafi

p = Andwszand

nsaaauds

fudsmanualunsauwidamyisoduwmusssuilimusasansesanalalasass Seldmsias
WUUnRaedas1aiy (Churchill, 1979) @TzLLﬂiv‘ﬁammﬁQnaéﬁamnme@umugni’ﬂi@ﬂ% five-point Likert
scale 910 1 (Witfudawatneds) B 5 (Wudwagebs) mytadulasnuiseitldsumawamandminia
ATMALAZMINUMWITTIANTINTL BT 89

WUUFBLNNTBIMIISHUTENaURIL 3 Aa% aaudl 1 iagaﬁavlﬂmaﬂﬁmichymmm@maogsﬁa
gamwnIswasludszinglng ansazuunsaunuduasagausIunT (Checklist) $112% 7 78 Aoud 2
’ITEJ}‘JJGLT;“]IEJ’Jﬁ"iJ‘Jg'iﬁﬁ]Q(ﬂﬁ’]ﬁﬂ‘iiuﬂ’]ﬁﬂﬂuﬂiZLVlﬂvLﬂU §ruan 5 T uazaoudl 3 fmi"mﬂsﬁag‘lumauumﬁ@

AT 31U 37 T8 INTEFNNINUARD 49 TB

NAN13298

Han1siianzitoyanalsesdaeunuuseumanwydt gaevuuusauniuiiduduinisde
nmIaaagsiigamwnisnamsiulsznainosulagiduinands (Faoaz 53.20) 01y 30-40 U (Fouaz
@ ) = ' a a o v 4 . oa
43.30) &01UNN laa (Fopaz 57.00) szAUMIAn® ganddigye3 (Sauaz 51.00) nuldadvdaidon
40,000-50,000 U (Sa8az 34.80) UszaumIatlunnivinam annnin 15 I (Fasaz 32.50) wazdunibsaulu
Tagtin fiamsdhoniaaa (Fauaz 72.20) Tayani ldiieanursfisgaswnssueimsludsznelng wui
mu‘lmyjﬁgﬂuuuﬂumgiﬁa UIHNING (So8a 93.00) dssinnuasgsia NAANIWNNU ARz A INLE
(Fauaz 28.60) nuaanzidouludagdu dind1 s duun (Fauaz 40.70) szaziianlunsdufiugiiao annnd
15 T (Souaz 48.20) SIWIBNINNMB 50 —100 A (3D8AT 44.30)
wamssudlviawit lifiTawuieinuaudsdaszdanudunuinuas (multicollinearity) 61 VIFs
' . = a4 o ' & . g . . '
0321919 1.005 019 2.552 F3dINI1 10 AWINWUKIVaI Hair, et al. (2010) 4anaNnii correlations xnIIUARE

#uds@ndn 0.80 (Hair, et al., 2010)
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A1919% 2 LLE‘N’IONa“lli]dﬂ']i’ﬁll,ﬂi']:ﬁﬂ’ﬁﬂﬂﬂa 8 aomwé’uﬁuﬁs:wj’mﬁwﬁﬁm 29MIRAFIINIIANIALTINGIR

AuanuldiSoumanisaana wazUszansniwlumsdiinaunismsaaia

Auilsaa
anwlaiySoums dezEnimwlumsdiiinau
Aulsdasy M3IAaa (MAD) NM9IN398190 (MOE)
Equation 1 Equation 2
H1a-H5a H1b-H5b
mslasanadnasatiios (CAD: H1a-b) 0.059* (0.036) 0.064 (0.041)
FmuimﬂaiumiﬂfuﬂymsmwmIﬂm_Jﬂﬂa (PSI: H2a-b) 0.220*** (0.049) 0.188*** (0.056)
MIYIIMINTEINEIUNITNY (SPI: H3a-b) 0.144** (0.056) 0.212*** (0.065)
miLﬂé"w?‘ﬁmsmammmﬂmamoﬁiagn (PDM: H4a-b) 0.146*** (0.052) 0.226*** (0.060)
wwIfamMsUszmaNNUslng (NPR: H5a-b) 0.351*** (0.047) 0.074 (0.050)
nm@mtﬁmuluﬁagﬁu (CAP) 0.086 (0.071) 0.153* (0.082)
PNAVBININT (S1Z) -0.098 (0.073) -0.116 (0.085)
Adjusted R? 0.516 0.358
Maximum VIF 2.552 2.552

* p< .10, ** p< .05, *** p< .01, ? Beta coefficients with standard errors in parenthesis

397 2 WLARENATEINTIATIERMINANEY (OLS regression analysis) 789AMNURNNUETEH 19
wddvesmsfesinmsamadinaianuanuldidiounmensameauszdszaninmlunsdniivnuns
MIamA MNRAMINARaLNIEAGT AW mslasanedidaiitasianesunuiidoinagafivosey
nuanwldidsaunemsaaia (f, = 0.059, p < 0.10) Femoandaanunuitoras Madhani (2012) ind19n
ﬂ’]ﬂ‘&lum’]L‘ﬂuﬂﬂﬁﬂﬁ’]ﬁ@ﬁﬁ]:ﬂi:@j’uiﬁﬁ@wqaﬂiillﬂ’ﬁ‘%a awh lgmududiminisanald lung

awnudnamslasmnededaiiiaslidnnusanuiidiuinagidipdaynudssinimulumsdiiinauns

nsasa (f, = 0.064, p > .10) Fegoand09nUUITUa9 Tafreshi, Aghdaie, Behzadian, & Abadi (2016)
wui Asmsilinnuddgiumslasaniissegades sxlimunsaildguszaniamnisuiaanwle
fastinmaainluedesffomenisamaiug auginly Ssezvilinansufiinunsmsasedlszinam
ﬁgqifu"l,@‘f o 5oaiuayuﬁ&/1/@‘7’gvuﬁ‘1a Lm:"l,liau“uayuawﬁgmn"'m

o o

& ' A o = a « o &a L A o
wanINH ﬂ'J']Nﬁ'JN&lal%ﬂ'\?ﬂiﬂﬂ?dﬂqﬁ"ﬂqElI(ﬂUliﬂﬂaﬂllﬂ'J']aJﬁNW%'ﬁL“HG‘U'JﬂE]U']Glluﬁla']ﬂmﬂl]

]

anwldiSoumenzaaia (B, = 0.220, p < 0.01) Fssaandoinuawisval Badea (2014) fiuaaslifuin
aaﬁnsﬁﬁmwmmsnlummﬁﬁamwéfaams’uaaQu%lnﬂuamauauaa%”luﬁuﬁ sz lugmadugdiinme
miaaale luhuaadsriuanuinfialumadivdymanelasyaradenuduiusifunagultbiery
AudseEnsarnlunisdiiinanuniinisaana (ﬂg =0.188, p < 0.01) Fygannf0InUIUIT89 Moore,
Hopkins, & Raymond, (2013) ﬁﬂdnhﬁamiﬁﬁmidaLﬁ%u‘lﬁwﬁfmmmwmﬁa’amfﬂuluﬂﬂiﬂ%’uﬂ;qﬂi:mums
msﬁ:amiéﬁ@iaﬁas:ijwﬁ'ﬂmummauﬁﬁu;Eu%lﬂﬂ agildgnisduiusnunianisaaialaadied
Uszinsnm asin 5\7mfuayuam/§§’mﬁ‘2a uas 2b

wananit mIysanmInsLETI M TN danusuRuiidanaiedissdagyivanyldidion
mMensasa ([, = 0.144, p < 0.05) T@rJam‘mﬁﬁmsduﬁumsﬂumLﬁanszéjﬂﬁ;@ﬂnﬂﬁﬂﬁu‘h%ﬂﬁu@'ﬁ
azihldgannaldidIouniiniiaaia (Takahashi, et al., 2017) luruasidoanunisysminiinssaats

a v o & a L Ae o o o a a PPN
ﬂ’li“ll']UNﬂﬂWNﬁ&JWu‘EL’HGU’JﬂaEJ’]\‘]SJ%Elﬁ']ﬂ[y]ﬂﬂﬂizﬁﬂﬁﬂ']w‘l;uﬂ’ﬁ(ﬂ']L%uﬁ’]u‘l’l']dﬂ’]i(ﬂﬂ']ﬂ (ﬂw =0.212,

4 {

A o a o oA o ' a '
p <0.01) FIFDANRAINLINWIAEUBS Kotler & Keller (2009) N8I Aan1sndinnsiansadlasuadng
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sinavauszdatioszih lugnmaduiiunumanisamaldadnefidszdninw aaiu Sasivauusuudgiui
3a uaz 3b

o

uananih MIiswiimimimIaaanasidndsfianudunuiiBauanadnadieday iy

2] 9 Ao { .
ﬂ’J’]JJVLGquﬂ%f_IlJY]’IGﬂ’Ii@]mm (ﬂ4 =0.146, p < 001) Eﬁ\]aaﬂﬂé’adﬂudqujaﬂmad Tarabasz (2013) ﬁWU'J’] E]\ﬁﬁ‘ni
a0 9 da Y o ' @ ' o ' v |
m;ldmuﬂ’limmﬂ‘ﬂ’]d@]id‘nJ.lﬂ’n&laaﬂﬂaadm.lﬂngﬂﬂﬁtﬂ’muﬂULLﬂa:ﬂi:LLn‘ﬂ ﬁ]zu’]vlﬂﬁﬂ’l']ﬂvl(ﬂlaﬂiﬁﬂﬂ’m

(2o . o C A - e ea ,
MIAMANLANTY luwwuadLﬁmnumnﬂﬁﬂmﬁ'msmamimm@mwmangﬂﬁm’mauwuﬁmmnamoﬁ

wpdagnudszininnlunsduiinaunsnisaaia (5, = 0.226, p < 0.01) Fegaandainuanisuves
Pride & Ferrell (2008) findnain fsnnsfidinislénisamaidegniifianummnwansesssinanauszsetiias
axtafindszansnwlunsl foanu awh lugnisdufininuniinisaaaldanafyszdniam aarin
SomivauuauuAgIui 4a uaz 4b

P oA o o o

AN wwAaNITU T FNA WS A IR e uFN AU SIUIna it e nuaN tadSuunie

o

4 o o oo .
N1TA[TA (,85 = 0.351, p < 0.01) DIFOAANDINUITWIIYVDY Cavazos & Varadarajan (2012)
ANUIn ﬁmsﬂ‘s:‘mﬁww”uﬁas_mviaLﬁaaa:ﬁﬂﬂgjmm"l,ﬁm‘%ﬂumamwmﬂ lunsassnudruumife
msUszmsunnsnd lifanudunuiifiuinadelvedannudszanimwlunsdufivaunismsaaa

d_ . .

= @ % . a { v
(B, = 0.074, p > .10) FI7aAARBINLIUITLVDY Bleda & Shackley (2008) findnrirfiamsniinsvszyndls
wnAadmunstmaunusing g tu axdasaszninfisnnuseandasnungugndiiminsuazaniniiadoy
Mdpuudasldan Fnzihlugmaduiivnunensamaldadiidssiniaw aoiu Somivayuauudyim

7l 5a uaz [usiuayuauudgIui sb

M19197 3 UEAINATBINTILATERMTnanasTasaNNENRUT IR AN AU sUNImMIaane UseinSnw

luﬂ’ﬁ@h WUNIINITAANG LaZANNEIIWNIINTANA

audsana
FrusBass amusidun1an1Iaata (MSU)
Equation 3
H6-H7

anulditSounenieaia (MAD: H6) 0.272*** (0.049)
dazinmnlumsdifinanuniimiaaia (MOE: H7) 0.353*** (0.048)
nusenzdouluifagiiu (CAP) -0.082 (0.096)
auavaIfiams (S12) -0.029 (0.097)
Adjusted R? 0.067
Maximum VIF 1.005

* p< .10, ** p< .05, *** p< .01, ? Beta coefficients with standard errors in parenthesis

N3N 3 TLEuaNATaINTILe TN Inanas (OLS regression analysis) UaIANUFNNUT TN
analdiSounenmsaaauazdszinianlumsdufinnunmemsaaianuanugiduniamsaana KA

manasaunsshas iianinanuldyisunmenmsasmafianusuwuiifiuanasniinasagnuanugaiin

] o aw { .
NNNIIA[A (ﬁ15 =0.272,p < 001) sﬁﬂﬁaﬂﬂﬁaﬂﬂﬂﬂqu?ﬂﬂmaﬂ Adam, Mathous, & Kortam (2017) ﬁWU’n
¢ _da o a v a v oA v K a v o A o '
adﬂﬂi“nuﬂ’lﬁu’lLﬁuaaumLLmUimﬂﬂam:}&lqmn’lwauaﬂmwxiwalil LRZLNAANITNIIINANG Qzu']‘ll]q

o = ' o A v o & = @ a =
n’]jﬂizﬁuﬂjquﬁql;i"ﬂaUFNFJGU“VL@ UL ?Jﬁuﬂﬁkﬁuﬂ&/ﬂﬂjﬂlu‘n 6

[

wanand daz@nSninlumsdifiuneunismsaaielenusuwnsifauanadrsiinedag nu

<

A = v ao . P :
ANMUEILBNININIIANAN (ﬂ,s = 0.353, p < 0.01) TIRDAANDINVINWIAYVAI Reid, et al. (2012) NWUN 89ANT
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AzNITaENNIaIaTEHlany qﬂaﬁﬂ LRZENITUIARBNNIINTARNA LA BENS Ltﬂuﬁﬂa:ﬁ’lvlﬂ;jmmﬁw 139

L doa v o & = @ a ~
aﬂqdﬂdﬂu‘lﬂ UL ?Jauﬂak‘uﬁ&/&/ﬂj"uw 7

arduazandana

nan33seElMAnIN R Sdvesnisiessnisaanaiiinaia de nslasmetisdaiiias
anuiwiialunmadivdsimanslasyaas nMIysannIMIENaiunmg madsuismImenisaaia
MIaTndn uszuwfemalsznaunusing Snfwadianaddisiaydeanaldidoumaniseaia
BaannRDInLIWITEEI Madhani (2012), Badea (2014), Takahashi, et al. (2017), Tarabasz (2013) Uaz
Cavazos & Varadarajan (20 12) 51/ 1A%31 89snsiaaanuan1snlunislesmn n11olasyana
MIFILESUNNIVIY N1IARIANIIATI uaznsUszmannnildadnsdoiiasuaziivssansnnasialifia
anuldiSoumemsamale

Turhueadoany anuhwdelunsdivdimamnolasyans MysanmMINIENasumITY uas
msm5ﬂu?%msmammm@mamu%a‘gn fiantwaBaunagalivodaydadseiniainlumaduiinen
N1INTANIA TIFOAASEIRLINWISHUEI Moore, Hopkins, & Raymond, (2013), Kotler & Keller (2009) Wa
Pride & Ferrell (2008) 79 L¥ i ﬁamsﬁﬁmiauﬁumsmm’[@m_qmm MIFILFEITNUNNTVIUURZANTABNA
mianathsdatitaseznaliifnyszansnmlumssniinemle

faluninin anwldil3ounenmsaaauazdszans mwlunisdiinenunmanmsaaafiianua
\Fsuanatnadipddydaanudifunnisaaia Sireandasnuuiiuuas Adam, Mathous, & Kortam
(2017) uaz Reid, et al. (2012) inu asinsndanaldidsouuazdninawldadiofidszansam azmanin
AaliRnanudsiunmemaama'ld

wa"uaamﬁ{m‘ﬁ:ﬁﬂsﬂmﬁ@iagiﬁmqmawnswmmﬂuﬂizmﬂ%zJ lasvhlipsfiadanuaszniings
msfamsmsaanaianaaunniu uldslumsmruanloususaduummslumsusmsmsasazas
89An3 I@]mgmﬁuaﬁfuwuslﬁﬁ@msﬁamimmmm‘ﬁawaf@lLﬁ'an'alﬁl,ﬁﬂﬂizﬁw%mwmsﬂﬁﬂﬁamﬁmﬂﬂfu

o . v a a4 A a < oA, v
am:awalwgsnwLanmmwLm:m@mmmﬂm\avlﬂvlm

VOLARDUY

o a9 v Ao
ﬁala%all%zﬂvlﬂﬁ)']ﬂﬂ']i'laﬂ

o 9

1. gafiagamwnssnatiudszinalnoaisldanuidyifisanumslasanadnsdaiiios lasd

e o '

msﬁmiaﬁamsﬁlﬁﬁayjaLﬁnaﬁuwﬁmﬂ”mwf wisanuAamuiaglsrsdndainisagemiiae Iﬂyﬂmss:q
rm‘l,ﬂupjﬁﬁuaguﬁfﬂmuluﬁasm 9
- v 94 s e o Ca .

2. ﬁqsﬂfuqﬂmﬁnswmmﬂuﬂs:mﬂvlmmaalwwawuawatynumawusauwa'lumiﬂiuﬂ;amﬁnyI@m
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